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Characteristic German Peasant Jewelry Preserved at the Bavarian National Museum at Munich 
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“Ar a luncheon of the Committee for the Bazaar given in aid of Devastated France, the 
f Alvin Long-Life Silver Plate was used by special request and greatly admired by all those present.” 
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THE Lancaster pattern, selected for use on this special have received the express approval of America’s social 
occasion in Boston, can be seen at all leading jewelers. You leaders, These patterns, illustrated below, make appropriate 






canalso secure admirable values in the Molly Stark, Victory, gifts for any occasion « birthdays, anniversaries, wed- 






and George Washington patterns, exquisite designs which dings, or Christmas. 
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ALVIN, SILVER. (COMPANY 
20 Maiden Lane, New York 


Makers also of Alvin Sterling Silverware 
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Reduced size reproduction of full page advertisement in the Ladies Home Journal. Alvin Advertisements, both of 
Alvin Solid Silver and Alvin C Sons Life Plate have appeared during the last year in 14 of the leading National Magazines 


reaching over 26,000,000 readers. 
You are sure to have calls for Alvin Goods during 1923. 
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The New Fashion in Jewels—Hair Pins and Ear-Rings 














NDER the above title a recent issue of 
Deutsche-Goldschmiede-Zeitung has the 
following article by Karl Meitner-Heckert. 
“There is something notably contradic- 
tory in our life. The present would snatch 
from nature her deepest secrets so as to 
enjoy the possibilities of gratification; on 
the other hand we prefer the primitive, seek 
to imitate, in form, color and expression, 
the babbling helplessness of childhood. The 
fashion in jewelry, especially oscillates be- 
tween the two extremes. Our times de- 
mand, like all periods, a special taste for 
decoration. It is not sufficient, though, when 
the jewelry industry simply invents, de- 
signs and manufactures something ‘new’ and 
‘surprising’; it is efficient in development 
and has a right to exist only when the 
jewelry industry is in condition by itself to 
select for the fashion the wishes of the day, 
the taste of the times. 

“The, power that carries out the fashion 
above the natural displays itself especially 
tHerein that it transforms and changes the 
external appearance of women. This trans- 
formation is always suitable to the fashion 
of jewelry. In a critical review the model 
designer finds, in the latest fashion, change 
in the line of the body less than of the 
contour of the head, satisfaction. And this 
is right: hairdressing is now the starting 
point in the new fashion; hair pins and ear- 
rings are the names of the preferred children 
of the latest fashion. 

“Pins for the hair (Haarpfeile) had fore- 
runners among all peoples and all periods. 
Not from mania alone to decorate the head 
did the wearing of hair pins develop; the 
need for signs to distinguish the members 
of a tribe was also a determining factor. 
Through the differences in the hair and the 
hairdressing with the different peoples was 
formed the ornamental decorative piece out 
of the simple utility pin, and we can read 
a good part of the history of art of jewelry 
from the kinds and varieties of hair pins 
(bone pins, awls, fibulae, crescent sickles, 
Japanese ornament pins, etc.), The hair- 
dressing of our fashionable ladies turns from 
diadems, hair fillets, frontlets, hair clasps 
and Venetian nets, and demands: hair pins. 
We could have prophesied this fashion from 
the last kind of style in hairdressing, the 
decorative comb of ivory, tortoiseshell, 
horn, or precious metal, becoming a growth 
of the largest dimensions, though it could 
not enjoy a prolonged life, as it was an 
unbecoming sign. Quite other, the hair pin! 
The home of its origin lies far from the 
Motherland of the decorative hair comb, 
the sunny Spain; the home of the hair pin 
1s Japan and China, where, long since, there 


has ruled an astonishing luxuriance of hair 
pins. The Japanese lady of distinction tricks 
out her hair ceremoniously with hair pins, 
each of which is a work of art in itself. 
For they are made of the most precious 
material, inlaid, wrought, encrusted with 
gems and offer the jewelry industry rich 
opportunities for collections of the simplest 
to the most luxurious. Leaning on the 
East Asiatic examples it will not be difficult 
for our jewelry industry to carry out artis- 
tic, substantial and technical competition in 
hair pin styles. The art craftsmanship as 
well as the mass production may reckon 
what is coming to them, for, even if our 
ladies seem to think it ‘barbarous’ to deck 
out the hair with pins and needles by the 
dozen, nevertheless they will not avoid ap- 
plying hair pins as corresponding decorative 
pieces in numbers. 

“To the recent fashion in hairdressing also 
we owe the return of the earring. The 
conventionalized head, ordaining wide hair, 
or the Titus head bringing about a lengthen- 
ing of the face, demands that the irregulari- 
ties arising shall be balanced by ear 
pendants. If the comparatively easy task 
of decorating, or of diverting the eye from, 
the hairdressing falls to the hair pins, the 
strict challenge ‘to concentrate’ belongs to 
the ear pendants, according to the modern 
hairdressing fashion. In order to concen- 
trate, i. ¢., as original jewel, to attract the 
eye of the observer, the ear-ring must be 
brought into contrast with the character of 
the face and hairdressing. Round faces 
must take to long pendants, with irregular 
faces button-shaped ear pendants will prove 
most effective, and, where the hairdressing 
leaves only the lobe of the ear free, fantastic 
forms will concentrate attention to them. 
: Hair pins and ear-rings! This 
latest idea in fashions is ages old. But, in 
this case, it is no concern of the jewelry 
industry to modernize the antique but to 
create works of art with originality in con- 
ceptions. 

“Of course, the new fashion demanding 
hair pins and ear-rings does not exhaust the 
jewel needs. The humor of the dollar-prin- 
cesses—those that can afford it—stretches 
out after ‘bejeweled clothes’; robes richly 
adorned with precious stones and pearls. 
But, aside from such extraordinary preten- 
sions, good form calls for not neglecting the 
jewelry adornment of the shoe buckle for 
evening toilet. The buckles are mostly of 
genuine stones, also jet and corals are em- 
ployed. A novelty in arm jewels is the 
fashionable tasselled bracelet-—a wide band 
of gold filigree to which are fastened a 
row of tassels of minute gold chains, or 


thin fringe, which fall over the wrist. Also 
colored bracelets of amber and jet, which 
are predominent with black toilets; likewise 
costly carved ivory bracelets. For the upper 
arm wide velvet bands with ivory medallions 
are in use. For the hand itself a small 
jewel is much favored, in the form of a 
diamond -finished rose worn on the back of 
the hand and fastened with a fine platinum 
chain round the wrist and _ middle 
finger .’—C, W. C. 








The Decorative Arts Recall the Past 





66T HOSE who have diligently followed 
the delightful study of these arts are 
able, as if through windows, to look upon 
the life of the past:—the very first begin- 
nings of thought among nations whom we 
cannot even name; the terrible empires of 
the ancient East; the free vigor and glory 
of Greece; the heavy weight, the firm grasp 
of Rome; the fall of her temporal empire 
which spread so wide about the world all 
that good and evil which men can never for- 
get, and never cease to feel; the clashing of 
the East and West, South and North about 
her rich and fruitful daughter, Byzantium; 
the rise, the dissensions, and the waning of 
Islam; the wanderings of Scandinavia; the 
Crusades; the foundation of the States of 
modern Europe; the struggles of free 
thought with ancient dying system—with all 
these events and their meaning is the his- 
tory of popular art interwoven; with all this, 
I say, the careful student of decoration as 
an historical industry must be familiar. 
“When I think of this, and the usefulness 
of all this knowledge, at a time when history 
has become so earnest a study amongst us 
as to have given us, as it were, a new sense; 
at a time when we so longed to know the 
reality of all that has happened, and are to 
be put off no longer with the dull records 
of the battles and intrigues of kings and 
scoundrels—I say when I think of all this, 
I hardly know how to say that this inter- 
weaving of the decorative arts with the his- 
tory of the past is of less importance than 
their dealings with the life of the present; 
for should not these memories also be a part 
of our daily life?”—WiLL1aM Morris. 








Following their usual custom, Jung & 
Klitz, manufacturing jewelers, 1 Maiden 
Lane, New York, have sent to their patrons 
a beautiful pocket memorandum book bound 
in limp calf as a souvenir of the season. 
Besides the space for memorandum the book 
contains much interesting information such 
as the poem on birthstones, illustrations of 
the size of diamonds, a list of wedding 
anniversaries, information about the foreign 
coins, standard time, domestic postage, 
weights and measures, legal holidays, etc., 
with a calendar for the years 1923 and 
1924, 
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LARTER FOR LINKS 


We are headquarters for Gold Link Buttons. Hundreds of dif- 
ferent patterns, sizes, shapes and weights. Prices range in 14-K 
gold from $10.00 up (Circular Key). 10-K gold from $6.50 up 


(Circular Key). Y 
We illustrate one shape which we make in four different pat- 


terns of engine turned center—All Gold—Platinum Border—Gold 
Center—All Platinum Front. A substantial satisfactory button 


in every particular. 


LARTER & SONS 


15-17 Maiden Lane New York 


REGISTERED i TRADE MARK 





January 3, 1923. 
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The Moon of the Mountains 


By Leresvre Saint-OGan. 


THE following gem relation, by Lefebvre 
Saint-Ogan, appears in the November 
issue of Le Grand Négoce. 

“Nadir-Shah, the great conquerer, took 
possession of Kandahar, attacked the em- 
pire of the Grand Mogul in Hindustan, took 
the town of Delhi and the heights of Caboul. 
He gained from his conquests a great booty, 
estimated at several millards. But the Per- 
sians, oppressed and exhausted, detested him; 
he was killed by his own generals in an 
expedition against the Khurds, in 1747. 

“The throne of Nadir-Shah was decorated 
with two diamonds of extraordinary size. 
One was called, in the hyperbolic language 
of the Orient, the ‘Sun of the Sea,’ the 
other, the ‘Moon of the Mountains.’ After 
the assassination of the king his treasures 
were pillaged and the precious stones divided 
among the general and officers. Schafras, 
the Armenian merchant, then resided with 
his brothers at Bussora. He received one 
day a visit from an Afghan chief, who 
offered to sell him at a moderate price a 
very large diamond which was, probably, 
no other than the famous ‘Moon of the 
Mountains.’ To it he added a great emerald, 
a wonderful ruby and several other precious 
stones of not so_ considerable value. 
Schafras hesitated about concluding a bar- 
gain immediately. He alleged lack of funds 
at his disposition and the desire to consult 
his brothers; he invited the Afghan to call 
again, but he did not appear any more. 
Grieved at letting such a bargain escape 
him, Schafras sought information and found 
the possessor of the diamond had left 
Bussora. 

“Fortune was propitious for the Armenian. 
Some time later, being in Bagdad, he met 
the Afghan chief on the street. This time 
he hurried to treat as to the conditions the 
seller asked, and paid for the jewels the 
sum of 50,000 piastres (the piastre was 
worth 5 francs 50). Schafras deemed it 
prudent to keep profound silence about his 
acquisition, he returned to Bussora and took 
up his ordinary routine of business. It was 
not till 12 years later that he considered the 
moment to have arrived to search afar a 
purchaser for the ‘Moon of the Mountains.’ 
He went first to Constantinople, crossed 
Germany and arrived in Holland, where he 
travelled to Amsterdam. In this city he 
made offers of the diamond to several 
courts. Some governments offered him a 
high price but below what he wished for. 
At last the Russian Court invited him to 
go to St. Petersburg to let his diamond 
be seen, the promise was made to indemnify 
him for his traveling expenses in case the 
sale was not made. At St. Petersburg the 
Armenian merchant. got into touch with 
Lazaref, the court jeweler, who offered him 
in the name of the minister, Count Panine, 
the following conditions: letters patent of 
nobility, a life income of 6,000 rubles yearly, 
and 500,000 rubles in coin, one-fifth cash 
and the balance in 10 years on determined 
dates of maturity. 

“Schafras agreed to these conditions so 
ar as the money was concerned, but he 
aimed that his brothers should also be 
‘nniobled and asked for several other 
Drvileges and fayors. He insisted in such 
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a manner that Count Panine impatiently 
cut off the negotiations and sent him back 
the diamond, which had already been de- 
livered. Schafras then found himself in a 
very embarrassing position. The pourparlers 
had dragged themselves out over a long 
time and he had made numerous connections 
in St. Petersburg. Relying on the sale of 
the diamond, he had led a life full of dis- 
play and had contracted loans with interests 
he could not face. He found himself buried 
in debt and on the point of lacking necessi- 
ties. On the other side, those who had 
attracted him to Russia were getting ready 
to profit by his distress in buying the dia- 
mond at a wretched price, 

“Schafras left St. Petersburg furtively 
and reached Astrakhan, where he kept him- 
self hidden for some time. We must sup- 
pose that he was not sorry when tthe 
Governor, Count Gregory Orloff, discovered 
him in his retreat. We are even permitted 
to believe that Schafras had aided this dis- 
covery by his indiscretions with friendly 
officials or anonymous information. The 
count informed his government that Schafras 
was rediscovered and received the mission 
to open up again the negotiations. They 
ended in the conclusion of the sale. Schafras 
was raised to Russian nobility and 450,000 
rubles in coin was paid him for the diamond. 
Of this sum 170,000 rubles was deducted 
for payment of his costs, etc.” 

Schafras settled down in Astrakhan and 
made new wealth. The “Moon of the 
Mountains” decorated the Imperial Russian 
scepter.—C. W. C. 








January—the Clock Month 





By Tep Hucains 


HOSE who are in a position to speak 
with authority predict that we are just 
entering into a clock era, in which the sales 
of time-pieces will be much greater than in 
previous years. The reasons for prosperity 
in the clock business are obvious. 

A great many citizens of the United 
States are building homes. In furnishing 
these homes, it will be necessary for them 
to purchase time-pieces. It seems quite 
strange that throughout the country this de- 
sire to possess clocks has not been capital- 
ized in an advertising or sales way to any 
great extent by the jewelers. Newspapers 
in the eastern States carry quite a volume 
of clock advertising, especially advertise- 
ments of high grade hall clocks, but for 
some reason or other, possibly due to lack of 
clock sales activity in the past, this depart- 
ment of the retail jewelry business has been 
practically neglected. 

The time for action is now. January is 
usually a dull month for the jeweler. 
Therefore, he can afford to spend time and 
money necessary to build up a clock depart- 
ment, and let the public know that they 
can, through him, satisfy their longing for 
a beautiful time-piece. 

Automobiles, phonographs—many articles 
are sold in great quantities because of the 
partial payment and time purchase plans 
which are now almost universally employed 
in these lines. Representative jewelers are 


more and more inclined to extend credit to 
responsible parties on sales of watches, dia- 
monds and jewelry. The quantity of clock 
sales to be made by canvassing productive 
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territory is almost unlimited. It would be 
hard to estimate how many clock sales could 
be made if the public were acquainted with 
the possibilities of buying clocks on a par- 
tial payment plan. 

The average clock is not expensive, and, 
therefore, it can serve very nicely as a field 
for jewelers who realize the necessity of 
keeping their shelves filled during all 12 
months of the year. One or two hall clocks 
placed in conspicuous positions in a jewelry 
store will not only give a sense of refine- 
ment to the establishment, but will earn 
profits on investment, as the clocks will in- 
troduce themselves in a nice way, and call 
attention to their presence four times each 
hour. 








North Carolina’s Corundum Hill 





SamvueEL G. Gorpvon, Academy of Natural Sciences 
of Philadelphia 
ISITORS to the Vaux and Bement col- 
lections cannot have failed to notice the 
many fine ruby corundum crystals labeled 
Franklin, Macon County, North Carolina. 
Their source, the Cullasaja mine, was per- 
haps the most celebrated American corun- 
dum locality. This mine is to be numbered 
among those whose productiveness is of the 
past; inspiring the lament, that while new 
mineral localities are being discovered to 
take the place of the old ones, they are in 
such lands as Greenland or Africa—beyond 
the peregrinations of most mineralogists. 
The Cullasaja mine is situated on a spur 
of the Cowee mountains, about one mile east 
of the place marked Cullasaja on the Cowee 
quadrangle, on the Cullasaja or Sugartown 
fork of the Little Tennessee River. The 
mines are about eight miles southeast of 
Franklin, the county-seat, and 20 miles dis- 
tant from Sylva, the nearest railroad point 
to the north, on the Southern Railway. To 
one coming in from this direction, the op- 
portunity is presented of seeing the well- 
known Webster dunite and Websterite mass, 
An auto-bus service has been established 
between Sylva and Franklin. 
Corundum Hill is a mass of dunite, ex- 
posed over an area of about 10 acres, form- 
ing an intrusive body in mica schist. 








Art Can Beautify All Things 


66 ATTEMPTS are now being made to 
set up a new ideal in art matters, or, 
rather, to rescue that ideal from its long 
sleep. There was a time when it was 
counted as great a thing to make a button 
as to paint a picture, or to carve a footstool 
as to sculpture a monument. Craftsmen 
were equally honorable in the honorable 
company of guilds, and the specialized craft 
of painting exceeded only in dignity when it 
excelled in beauty. It was possible for a 
Benvenuto Cellini to be a distinguished man 
—and that not merely in his own opinion. 
“Today we seek to re-establish the utili- 
tarian arts in their old splendor, to restore 
them to the good graces of our countrymen, 
and particularly in the affections of young 
students. We desire our art-workers to 
look about them and set clever hands to the 
sensible business of beautifying of ordinary 
things.’—A. F. Reeve Fowxes, A. R. C, A. 
in “Possible Careers in Art.” 
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Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


DIAMONDS 








DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


AMSTERDAM CHICAGO 
16 Sarphatistraat 31 No. State St. 
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News and Notes on Federal Taxation 








By Harry Lefker, C. P. A. 

















Inventories 

” order to reflect the net income cor- 

rectly, inventories at the beginning and 
end of each year are necessary in every 
case in which the production, purchase, or 
sale, of merchandise is an income-producing 
factor. Perhaps the most important single 
item both to the taxpayer and to the govern- 
ment is the inventory. For if the inventory 
is incorrect then the balance sheet and the 
income statement do not reflect the true 
status of the business. Again, if an inven- 
tory at the beginning of the year is errone- 
ous the net profit for the period cannot be 
accurately determined no matter how care- 
fully the accounting records have been kept. 

The importance of a correct inventory 
valuation is obvious to everyone. The basis 
of valuation may materially affect the re- 
sults obtained. In order to clearly reflect 
income, the inventory practice of a business 
organization should be consistent from year 
to year, and greater weight is to be given 
to consistency than to any particular method 
of inventorying or basis of valuation. 

Only merchandise title to which is vested 
in the taxpayer should be included in the 
inventory. Hence, merchandise out on « n- 
signment or in transit title to which 1as 
not passed to the seller but remains vested 
in the purchaser should be included in the 
inventory. 

Article 1582 of Regulations 62 issue’ by 
the United States Internal Revenue De,art- 
ment states as follows: 

Valuation of Inventories 

The act provides two tests to whicl each 
inventory must conform: (1) It mug. con- 
form as nearly as may be to the best ac- 
counting practice in the trade or business 
and (2) it must clearly reflect the income. 
It follows, therefore, that inventory rules 
can not be uniform but must give effect to 
trade customs which come within the scope 
of the best accounting practice in the par- 
ticular trade or business. An inventory that 
can be used under the best accounting prac- 
tice in a balance sheet showing the financial 
Position of the taxpayer can, as a general 
tule, be regarded as clearly reflecting his 
income, 

The most common bases of inventory valu- 
ation used in business and which meet the 
requirements of the Revenue Act are (a) 
cost or (b) cost or market, whichever is 
lower. 

Valuation at cost means that every indi- 
vidual item comprising the inventory valua- 
tion must be taken at actual cost. This is 
a relatively simple process in a jobbing or 
commission house where merchandise is 
bought and sold but is increasingly diffi- 
cult in manufacturing establishments where 
raw materials are purchased and finished 
merchandise is sold. 

_ Inventory at cost or market whichever 
1s lower necessitates the valuation of each 
item of merchandise upon this basis. 

A discussion of the relative merits of each 
basis of inventory is not relevant in a tax 
article, 


Tax on Surplus 

There has been much discussion, mostly 
in periodicals but with no official opinion, 
regarding a tax on the undistributed surplus 
of corporations, when not required in the 
conduct of the business. It is quite un- 
likely that any such tax will be enacted. 
In the first place, it is impossible to deter- 
mine whether a surplus or portion thereof 
is required in the conduct of the business. 
It is an established legal principle supported 
by innumerable legal decisions that the sole 
authority for distributing the surplus of a 
corporation eitner by stock or cash dividend 
or for determining whether such distribution 
is possible lies vested with the board of 
directors. In the absence of any fraudulent 
intent a statement by the directors that the 
surplus cannot be distributed as a cash divi- 
dend because the money is required in the 
conduct of tne business, is deemed sufficient. 
Obviously a distribution of surplus by means 
of a stock dividend is not taxable. 


Tax Exempt Securities 

It is quite likely that Congress may tax 
the income from tax exempt securities. 
More and more capital is being withdrawn 
from productive industry the income of 
which is taxable and is being invested in 
tax exempt securities, such as “obligations 
of a State, Territory or any political sub- 
division thereof.” Interest on obligations of 
the U. S. issued before 1917 is tax-exempt 
and the interest of the various Liberty Loan 
issues is exempt within certain limits. Sec- 
retary of the Treasury Mellon has advocated 
a reduction in surtax rates and the taxation 
of what has hitherto been tax-exempt in- 


_ come. 


Vouchers for Disbursements 


In tax investigations the federal auditors 
invariably demand vouchers for cash dis- 
bursements. Upon failure to obtain said 
vouchers the expenses are disallowed and 
an additional tax is assessed. However, 
while it is advisable for the taxpayer to keep 
a detailed record of expenditures, it is not 
mandatory. If it can be proven tnat accord- 
ing to the previous accounting procedure no 
vouchers had ever been prepared and if the 
legitimacy of the transaction can be proven 
the expenses may be allowed. 

March 1, 1923 

March 1, 1923, is a red-letter day in the 
tax calendar. Under the tax laws prior to 
the Revenue Act of 1921 the Government 
could make additional assessments on any 
tax return within five years after the filing 
of the return. The Revenue Act of 1917 
raised income tax rates to a level never be- 
fore approached in the history of civiliza- 
tion. It was the first time that such a com- 
plicated tax was in effect. In fact, the 
Federal authorities, lawyers, accountants and 
taxpayers were unable to cope with all the 
complications and difficulties. Probably a 
majority of the returns were prepared in- 
correctly and numerous additional assess- 
ments have been levied against taxpayers. 
Conversely many claims for refund of taxes 
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illegally collected or refunds due to over- 
payments made by taxpayers due to lack of 
familiarity with the tax provisions, have 
been filed. 

On March 1, 1923, claims for additional 
assessments and for refunds expire. Many 
taxpayers are apt to minimize the importance 
of this day but I know from experience 
that many taxpayers will heave a sigh of 
relief if no assessment is received by March 
1, 1923. 

Tax Returns for Year 1922 


Tax returns for the calendar year ending 
December 31, 1922, will be due on March 
15, 1923. It is advisable not to close the 
books of the business until the returns have 
been prepared. Of course, the statements 
of income must be prepared in order to de- 
termine the taxable income. It is advisable 
for a taxpayer to secure expert advice 
before filing a return. For as many know 
from sad experience that it is extremely 
difficult to secure refunds for overpayments 
and quite impossible to avoid additional as- 
sessments by Government auditors if re- 
turns are understated. 


Rates of Taxation 
ON CORPORATIONS. 

A flat tax of 12%4 per cent on the entire 
taxable income less a specific exemption of 
$2,000 if the income is below $25,000. 

ON INDIVIDUALS. 

The following table shows tax payable 
on income up to $50,000—by married per- 
sons or heads of families—no allowances 
being taken for dependents: 


Tastes SHow1nG Rates or Tax on INDIVIDUALS 
FOR 1922 AND SUBSEQUENT YEARS 


F G H I J 
Normal Tax 
Accumu- Rate of Total Total 
Net lated by Surtax Surtax Tax 
Income brackets 1922 1922 1922 
$1,000 
2,000 eee eee 
3,000 $20 waa are $20 
4,000 60 Pree nude 60 
5,000 100 baer etn 100 
6,000 160 ee Smile 160 
8,000 320 1% $20 340 
10,000 480 1% 40 520 
12,000 640 2% 80 720 
14,000 800 3% 140 940 
16,000 960 4% 220 1,180 
18,000 1,120 5% 320 1,440 
20,000 1,280 % 440 1,720 
22,000 1,440 8% 600 2,040 
24,000 1,600 9% 780 2,380 
26,000 1,760 10% 980 2,740 
28,000 1,920 11% 1,200 3,120 
30,000 2,080 12% 1,440 3,520 
32,000 2,240 13% 1,700 3,940 
34,000 2,400 15% 2,000 4,400 
36,000 2,560 15% 2,300 4,860 
38,000 2,720 16% 2,260 5,340 
40,000 2,880 17% 2,960 5,840 
42,000 3,040 18% 3,320 6,360 
44,000 3,200 19% 3,700 6,900 
46,000 3,360 20% 4,100 7,460 
48,000 3,520 21% 4,520 8,040 
50,000 3,680 22% 4,960 8,640 


Note——Business organizations which close 
their books on a calendar year basis must 
file their income tax returns on or before 
Mar. 15, 1923. The closing of the books 
and preparation of returns should not be 
delayed, as many technicalities may be en- 
countered. Questions relating to any phase 
of Federal or State Income Taxation may 
be addressed to the author of the above, 
care of THE JEWELERS’ CIRCULAR. 
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World Economic Situation for 1923 








By Secretary of Commerce Herbert Hoover 














WasutncTon, D. C., Jan. 1—The follow- 
ing summary has been prepared by the 
Secretary of Commerce in response to 
numerous requests for a New Year’s state- 
ment upon the World Economic Situation. 
It is based upon the special investigation 
of the Department’s representatives in each 
foreign country. 

“In the large view the world has made 
distinct economic progress during the past 
year and the conditions are very favorable 
to continued progress during 1923. There 
are in exception three or four states in 
Europe which give continued anxiety, but 
these exceptions should not obscure the pro- 
found forces of progress elsewhere over the 
whole world. In the main even in these areas 
of uncertainty the difficulties are to a large 
degree fiscal and political rather than com- 
mercial and industrial. 

“During the year the world generally has 
gained in social stability: Bolshevism has 
greatly diminished and even in Russia has 
been replaced by a mixture of socialism and 
individualism; at least active war has 
ceased for the first time since 1914; famine 
and distress have diminished to much less 
numbers this winter than at any time since 
the great war began; production has in- 
creased greatly during the past year; unem- 
ployment is less in world totals than at any 
time since the armistice; international 
commerce is increasing; the world is now 
pretty generally purchasing its commodities 
by the normal exchange of services and 
goods, a fact which in itself marks an 
enormous step in recovery from the strained 
movements of credit and gold which fol- 
lowed the war. 

“In our country unemployment has ceased 
to be a problem and we are indeed upon an 
economic level of comparatively great com- 
fort in every direction except for the lag 
of recovery in some branches of agriculture. 
Even in this field there has been a distinct 
improvement in prices in the past twelve 
months and its troubles are mostly due to 
over production in some lines. Our manu- 
facturing industries are engaged well up 
to the available labor; industrial production 
has enormously increased over last year; 
teal wages and savings are at a high level. 
Our transportation and housing show great 
gains in construction, though we are yet 
behind in these equipments. Both our ex- 
Ports and our imports are again increasing 
after the great depression and are today 
far above pre-war levels. 

Outside of Europe the whole world has 
shaken itself free from the great after-war 
slump. The economic wounds of Asia, 
Africa, Latin American, and Australia from 

€ war were more the sympathetic reaction 
from slump in the combatant states than 
direct injury. Their production and com- 
merce has recovered to levels above pre- 
et, The enforced isolation of many areas 

atin America and Asia during the war 
ad Rc aio their economic fibre by 
je ‘he variety of production and has 

ributed to their effective recovery. 


“In Europe, England together with the old 
neutral nations are making steady progress in 
production and diminishing unemployment. 
Their trade and commerce are improving; 
their governmental finances are growing 
stronger; their currencies that are not 
already on a gold basis are steadily ap- 
proaching par; and their exchanges are 
more stable. The combatant states on the 
Continent are slower in recovery. Even 
these nations, including Russia, have shown 
progress all along the line in commercial, 
industrial, and agricultural fields although 
the harvests suffered in some spots. Some 
of these nations such as Italy, Belgium, The 
Baltic States, Poland, Czechoslovakia, and 
Hungary show increasing political and 
social stability and improvement in their 
Governmental finances. In Germany and 
some minor states in southeastern Europe 
governmental finance and political diffi- 
culties threaten to overwhelm the commer- 
cial and industrial recuperation already 
made. . 

“The continued maintenance of armies on 
a greater than pre-war basis in the old 
Allied states maintains political uncertainty, 
lowers productivity, and retards the balanc- 
ing of budgets with consequent cessation of 
direct or indirect inflation. Disarmament and 
the constructive settlement of German repa- 
rations and the economic relations of states 
in southeastern Europe are the outstanding 
problems of Europe, and their adjustment 
to some degree will affect the progress of 
the rest of the world. The more general 


realization during the past year of the ~ 


growing menace of these situations and the 
fundamentals that underlie their solution 
is in itself some step toward progress. 
Their solution would mark the end of the 
most acutely destructive forces in the eco- 
nomic life of the world which still survive 
the war. 

“Economic forecast can not amount to 
more than a review of tendencies and a 
hazard in the future. The odds are favor- 
able for 1923; the world begins the year 
with greater economic strength than a 
year ago; production and trade are upon 
a larger and more substantial basis, with 
the single exception of the sore spot in 
Central Europe. The healing force of 
business and commerce has gained substan- 
tial ascendency over destructive political 
and social forces. There is ample reason 
why there should be continued progress 
during the next 12 months.” 








The Paper Industries Exposition will be 
conducted at the Grand Central Palace, 
New York, during the week of April 9, 
1923, by the International Exposition Co., 
with Charles F. Roth and Fred W. Payne 
as managers. The management whose 
office is in the Grand Central Palace, 
New York, has already announced that the 
diagram of space for the exposition is open 
and that they are ready to receive applica- 
tions. 
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WILL VISIT VIRGINIA JEWELERS 





President Hufnagel of A. N. R. J. A. to 
Address Members of Trade in Richmond 
and Norfolk on Feb. 5, 6 and 7 


NorFroLtk, Va., Dec. 28.—Within three 
weeks after Field Secretary Walter H. 
Mellor, of the American National Retail 
Jewelers’ Association, has covered Virginia 
cities in organization work next month, 
President Edward H. Hufnagel, of the na- 
tional association, will visit jewelers of Vir- 
ginia at two of the State’s leading retail 
centers—Richmond and Norfolk. President 
Hufnagel will ‘follow up the work done by 
Mr. Mellor, and will bring to local jewelers 
the message of the national association to 
the retailers. The date of Mr. Hufnagel’s 
visit to Norfolk is Feb. 6 and 7. He will 
be in Richmond on Feb. 5. 

Frank R. Ford, of this city, president of 
the Virginia Retail Jewelers’ Association, is 
urging on members of the association in 
Virginia the importance of the visits of the 
two national officers. Mr. Mellor, touring 
the State, visiting the several cities, between 
Jan. 15 and 24, adding to the national and 
State association memberships and aiding 
local groups of jewelers in the formation 
of 24-Karat clubs, will, Mr. Ford says, per- 
form valuable service in awakening the 
trade to the desirability of co-operation 
and organization for mutual benefit. 

President Hufnagel, coming about three 
weeks behind the field secretary, will ad- 
dress the organizations formed by the 
former visitor, and will discuss with mem- 
bers of the trade who gather at the various 
points at which he will stop certain prob- 
lems confronting the trade. Mr. Hufnagel 
will bring the message of the national or- 
ganization direct to the jewelers, says Mr. 
Ford. It will be a message of help to the 
jeweler in his business, Mr. Ford asserts, 
and he adds that officers of the State asso- 
ciation are making every effort to have as 
many jewelers, non-members as well as 
members, meet Mr. Hufnagel, at Richmond 
and at Norfolk. 

President Hufnagel will leave Norfolk 
Feb. 7, for Raleigh, N. C., where he will 
meet North Carolina retail jewelers. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York reported 
for the past week: 


Domestic 

Selling Price Silver, 

London U. S Govt Standard 

Date Official Assay Bars Price 
BOG: 26s cS cicmces Holiday 65% 99% 
i As os csaes 3045 65% 995% 
Bik, Bivcccces 314% 66% 995% 
ee. 31% 66% 99% 
ae | ae 31 Ys 66% 99% 

1923 
aa Bideincihiciy 31% Holiday Holiday 








Two unmasked bandits, one of them armed 
with an unloaded revolver, held up Morris 
Gold, proprietor of the Quality jewelry 
store at Springfield, O., recently, took 
jewelry valued at $968 and escaped after a 
hand to hand struggle with Gold. The loot 
consists of three gold filled watches, valued 
at $10, $15, and $18 respectively and two 
diamond set platinum bar pins, one valued 
at $650 and the other at $275. 
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New Officers Elected 





Members of the Jewelers’ 24 Karat Club of New York Hold Annual Meeting 
and Transact Important Business 

















The annual meeting of the Jewelers’ 24 
Karat Club of New York is always char- 
acterized by good nature and good fellow- 
ship, but this was manifested to even a more 
marked degree than usual at the gathering 
held Thursday in the club rooms, 15 Maiden 
Lane, New York, when officers for the en- 
suing year were chosen. The speeches, re- 
marks and even reports were nearly all of a 
jocular character, the elections were unani- 
mous and the political machine in charge of 














HERBERT A, REICHMAN, VICE-PRES, 


eee 


“Mayor” Larter, as chauffeur, was “nitting 
on all 12” and exceeding the speed limit. 

In the absence of President Dickinson, 
Walter Kahn, the vice-president, had to pre- 
side, and this he did with dignity and abil- 
ity, needing no support from Secretary 
Ward, the club’s “mainspring,’ who sat at 
his left side. However, this might have 
caused him some embarrassment when it 
came to the election of officers as Mr. Kahn 
was chosen as the new president but for the 
fact that the election was made by acclama- 
tion without voting, despite the fact that 
Secretary “Billy” Ward said he had already 
cast the ballot before the election took place. 

Mr. Kahn’s selection to guide the destinies 
of the club for the coming year met with 
the hearty approval of the members after 
the laudatory speeches in which his nomi- 
nation was made by ex-President Lee Reich- 
man and seconded by ex-President Gus Nie- 
meyer. Though both remarked they were 
doing this under orders of “Mayor” Larter, 
nevertheless they put much feeling in their 
laudatory remarks on the president-to-be. 
Mr. Kahn accepted the office in a very 
graceful speech and presided for the rest 
oi the meeting. 

_ “Mayor” Larter then put in nomination 
lor vice-president the club’s most indefat- 
gable worker and champion chairman of 


the banquet committee, Herbert A. Reich- 
man, after this had been duly seconded, 
thirded and fourthed. 

Much interest then centered on the close 
contest for secretary and treasurer, to which 





WALTER KAHN, PRESIDENT-ELECT 


offices the present incumbent, William 
“Jewelry” Ward and Charles R. Jung were 
unanimously chosen, Robert Loch being 
elected as assistant secretary in the same 
way. 





‘ 


WM. J. WARD, SECRETARY 


When it came to the selection of directors 
for the year, the ticket was put in nomina- 
tion by David Kaiser, ex-president and oldest 
member of the board, having served con- 
tinuously for 13 years. Mr. Kaiser retired 
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this year, his place being taken by the out- 
going president. The members he nomi- 
nated were all ex-presidents of the club and, 
with the exception of retiring President H. 
P. Dickinson, are members of the present 
board, as follows: J. Warren Alford, 
William T. Gough, John W. Sherwood, H. 
C. Larter, A. L. Brown, Lee Reichman, and 
G. H. Niemeyer. 

Prior to the election of officers, general 
business connected with the association was 
discussed and reports received from various 
committees, including that of the banquet 
committee. The membership committee re- 
ported that there were 34 on the waiting list 
and also reported the election of eight new 
applicants whose names were referred to the 
board of directors. 

In the evening the club sent to David 





CHARLES R. JUNG, TREASURER 4 
Kaiser a box of beautiful roses with a 
card expressing the appreciation of the 


members and in recognition of his long and 
faithful services to the organization. 








Special Meeting of the Executive Committee 
of the Jewelers* Security Alliance 
Held at New York 


A special meeting of the executive com- 
mittee of the Jewelers Security Alliance 
was held last Friday at the headquarters of 
the organization, 15 Maiden Lane, New 
York. Those who attended the meeting 
included vice-president, M. L. Bowden; 
chairman, H. H. Butts; treasurer, Bernard 
Karsch; secretary, J. H. Noyes; and Henry 
Abbott, J. W. Alford, W. T. Gough, 
Leopold Stern and Leo Wormser. 

During the meeting 14 new members were 
admitted while six members were transferred 
from Class A to Class B. A number of 
awards were also ordered paid. 

Another important feature of the meeting 
was the appointing of a nominating com- 
mittee for the purpose of presenting nomina- 
tions at the annual meeting of the alliance 
to be held on Jan. 19. This committee 
consists of W. T. Gough, L. M. Bowden, 
Leo Wormser, J. R. Greason and H. H. 
Dillingham. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 
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Toronto, Can., Dec. 30.—The monthly report of the trade of Canada for October 
gives the value of imports for home consumption in the jewelry and allied trades as 


follows: 


Clocks 


cece ewer eres ser serereses ses eee 


Watches 


Watch cases and parts thereof, finished or 
unfinished 


Watch actions and movements and parts 
thereof, finished or unfinished, including 


winding bars and sleeves............ ° 
SNE 96s Diss us ea es sun aeons oe 
Sterling or other silverware, n. 0: p..... 


Manufactures of gold and silver, n. o. p. 


Precious stones and imitations thereof, not 
mounted or set, and pearls and imita- 
MDHE) CHETOOE: ys .c.5is sce 6606 Ceesaa eae onl ° 


Diamonds, unset 


United Kingdom.... 
United States..... 


France 
Germany 
Japan 


Netherlands ........ 
SwiteePlatiad oi 0. s000 
Other countries.... 


United Kingdom.... 
United States...... 


France 


United Kingdom.... 
United States...... 


France 


Switzerland ........ 
Other countries.... 


WD obi araaane 


United Kingdom.... 
United States...... 


France 


United Kingdom.... 
United States....... 


Austria 


Czecho-Slovakia .... 


France 
Japan 


United Kingdom.... 
United States..... 
MRC O 5 2:556104:44 cin 
Netherlands ....... 
Other countries.... 


OUR: stasacaisiece 
United Kingdom... 


United States...... 
ARGO 65:6. dane Soto's 


Netherlands 


Other countries.... 


United Kingdom.... 
United States..... 
Czecho-Slovakia.... 


France 
Germany 


po Serre e 


Japan 
Netherlands 


Switzerland «2.0.66 
Other countries.... 


Total 


United Kingdom.... 
United States..... 


Belgium 
France 


Netherlands ........ 


Switzerland 


Other countries.... 


Seven Months 
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Month of October Ending Oct. 
i. = = 

a il Y 

1921 1922 1921 1922 
$1,808 $3,757 $6,702 $12,489 
42,029 33,448 366,707 198,535 
784 473 3,951 3,527 
637 6,348 18,220 16,727 
sie. aes 526 154 
2,991 374 8,936 32,717 
434 1,140 2,313 1,963 
potencies 709 188 3,018 
48,683 46,249 407,543 269,130 
193 345 1,246 2,619 
498 5,673 13,658 14,676 
122 39 370 717 
4,550 5,922 64,212 25,398 
aigereiate 933 2,560 2,259 
5,363 12,012 82,046 45,669 
14 171 855 875 
10,753 7,829 63,434 40,664 
er ene 365 errr 520 
6,715 4,520 30,303 21,495 
17,482 12,885 94,592 63,554 
445 246 4,049 1,862 
54,654 20,554 263,394 138,613 
ite ae 18 685 5,928 
71,910 * 49,049 476,858 241,230 
Rey ree 587 ey 587 
127,009 70,454 744,986 388,220 
10,601 15,034 59,183 67,380 
71,769 75,711 347,766 324,361 
Sate ciate cieqthares 7 
1,065 14,244 13,254 65,250 
7,818 2,414 45,011 15,485 
269 657 5,381 4,547 
1,578 878 11,682 12,656 
93,100 108,938 482,277 489,595 
8,790 10,592 67,448 76,215 
5,822 7,846 30,260 30,580 
31 250 2,845 943 
apiece 134 2,242 3,742 
6 179 1,917 529 
14,649 19,001 104,712 112,009 
2515 2,313 15,277 10,580 
8,645 8,015 37,032 34,998 
351 57 5,167 2,021 
tice, .seacdee 1,862 ore 
Rateen, maaan 132 131 
11,511 10,385 59,470 47,730 
5,696 3,240 75,642 19,720 
8,807 9,634 44,005 38,350 
287 413 9,398 4,833 
14,220 12;759 66,987 45,546 
203 1,123 6,253 1,618 
Javea 432 994 682 
1,946 5,224 10,810 20,239 
SOE ieee 8,534 3,163 
Mitkas “edocs 2,110 4,406 
0: Eee 2,486 571 
31,770 32,825 227,219 139,128 
146,064 60,782 869,567 326,694 
1,043 329 42,003 19,948 
40,562 36,971 458,022 264,410 
Oe Ce ce 18,627 Seer 
56,410 67,087 525,376 427,908 
naa. saan 121 errr 
A eT 1,964 rere 
244,079 165,169 1,915,680 1,038,960 
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Death of John Miller 
PHILADELPHIA, Pa., Dec. 26.—John Miller, 
superintendent of time service of the Phila- 
delphia & Reading Railway, died in the 
Hahneman Hospital yesterday following an 
operation for gall stones. He is survived by 


his widow, Florence R. K. Miller. Funeral 
services will be held from his late home, 
3631 IN. Grotz St., on Thursday evening, 
Dec. 28, at 8 Pp. M., and he will be buried 
in Riverview Cemetery, Trenton, N. J., the 
following day. 

Mr. Miller, who was 62 years old, was 
born in Trenton, N. J. He learned watch 
making with the firm of David F, Conover 
& Co., wholesale dealers in watches, then 
located at 7th and Chestnut Sts. After re- 
maining with this firm for several years he 
left to become superintendent of the time 
service of the Philadelphia & Reading Rail- 
way. Mr. Miller was with the railroad for 
more than 25 years and during that period 
supervised the work of keeping the railroad 
employes’ watches running accurately at all 
times. 








Death of Louis Pels 


SAN Francisco, Cal., Dec. 27.—Louis Pels 
died in this city on Dec. 17, aged 47 years. 
He was a native of San Francisco and was 
one of the best-known and most highly 
esteemed members of the jewelry trade. At 
the time of his decease, he was connected 
with the Alfred H. Bullion Co. and had been 
highly successful with Bullion lines. He re- 
turned from a trip to the east early in De- 
cember, suffering from a form of typhoid 
feyer to which his energetic spirit made him 
refuse to succumb. No one knew how ill 
Mr. Pels was till a few days before the end. 
The whole trade has sincerely mourned his 
loss. A dozen years ago, Mr. Pels was a 
member of the firm of Glass & Pels, 717 
Market St. 

The funeral took place under the auspices 
of Argonaut Lodge, 461 F. & A. M. Mr. 
Pels had been one of the builders of that 
lodge. Golden Gate Commandery partici- 
pated and the United Commercial Travelers 
attended for he had been a prominent mem- 
ber of their organizations. 

The deceased is survived by a widow and 
a daughter. 








Last Honors Paid the Late William F. 
Antemann, Sr. 


Aupany. N. Y., Dec. 27.—The funeral of 
William F. Antemann, Sr., who died Sunday, 
took place today. 

Mr. Antemann was the oldest jeweler in 
Albany being 83 years old. He began the 
jewelry business 60 years ago with a small 
shop on S. Pearl St. He remained in this 
location for 30 years and then moved to 
21 N. Pearl St., where he conducted a 
successful business until he retired ‘our 
years ago and was succeeded by his son, 
William F, Antemann, Jr. 

Mr. Antemann was born in Germany but 
came to the United States when seven 
years old. He was a member of all the 
Albany Masonic bodies. 








Arthur Hopes has purchased the E. C. 
McClathie optical and jewelry business at 
Pardeeville, Wis. 
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TO STABILIZE SILVER 





Joint Resolution of Congress Introduced in 
Senate for a Silver Commission to 
Work with Other Governments 


WasHINGTON, D. C., Dec. 29.—Of some- 
what general interest to the jewelry trade, 
particularly to the manufacturers and dealers 
in silverware, owing to the effect that it 
may have on the demand for this metal, is 
the concurrent resolution introduced into 
Congress this week, looking to the appoint- 
ment of a commission to be known as the 
“Silver Commission” for the purpose of 
stabilizing the price and increasing the use 
of silver generally. 

The commission is to consist of nine mem- 
bers, not more than three of whom will be 
from the Senate nor more than three from 
the House of Representatives, who are au- 
thorized to communicate with other nations 
and use its influence towards the resump- 
tion of silver in the various monetary sys- 
tems of the world where it has been aban- 
doned or lessened and lend its influence 
towards any steps to help to stabilize the 
use of silver in its markets. 

The resolution which was introduced in 
the Senate Wednesday by Senator Nicholson 
and referred to the Committee on Mines and 
Mining and reads as follows: 


CONCURRENT RESOLUTION 


“Whereas the production of silver in the 
United States is a large and important in- 
dustry, affecting the welfare of important 
communities and of a large number of citi- 
zens; and 

“Whereas the United States has through- 
out its history favored silver as an impor- 
tant element of its monetary system and now 
views with anxiety the recent tendency of 
many influential nations of the world to 
lessen the use of silver as money, in some 
cases by ceasing its coinage for subsidiary 
and fractional denominations, in other cases 
by diminishing the silver content of the 
coins, of the same nominal value; and 

“Whereas such tendencies, if unchecked, 
will have a serious and far-reaching effect 
upon the monetary customs of the world 
and will directly and indirectly injure one 
of the world’s greatest industries—that of 
mining; and 

“Whereas the subject is a complex one, 
requiring the investigation of many abstruse 
and difficult problems and their considera- 
tion by many nations; Now, therefore, be it 

“Resolved by the Senate (the House of 
Representatives concurring). That the 
President of the United States appoint a 
commission of nine, to be known as a 
“Silver Commission,” of whom not more 
than three shall be members of the United 
States Senate and not more than three shall 
be members of the United States House of 
Representatives; that such commission be 
authorized to communicate with such na- 
tions as may be feasible; either individually 
or in a joint conference to be arranged for 
that purpose; that such commission shall 
use its influence toward the resumption of 
the use of silver in the various monetary 
systems of nations which have abandoned 
or lessened its use and shall also lend its 
influence toward the adoption of any step 
that may tend to stabilize the value of 
Silver in the world’s market; that the coni- 
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mission, after such investigation and con- 
ferences as it may deem advisable, shall re- 
port to the President its recommendations 
and findings; that no compensation shall be 
allowed to any member of such commission, 
as such, but the actual necessary expenses 
of the commission shall be borne by the 
United States.” 








Attleboro, Mass., Jewelry Concern Dis- 
tributes $5,000 Bonus to 250 Employes 


ATTLEBORO, Mass., Dec. 28.—Santa Claus 
paid an official visit to the Baer & Wilde 
Co. jewelry factory this Xmas when he dis- 
tributed a bonus of $5,000 among 250 em- 
ployes who had been with the makers of 
Kum-a-Part products for a longer period 
than six montis. The cash bonus is in keep- 
ing with a custom established by the firm 
some years ago. 

The bonus was paid in the form of a 
check accompanied by a letter wishing the 
employe a Merry Christmas, thanking him 
for his co-operation in the past and asking 
the same faithful work for the coming year. 
Those who have been with the concern 
under six months were remembered in an- 
other way. The cash bonus plan is a custom 
inaugurated by the firm some years ago. 
With it went a letter which said: 

“Christmas is the time of year when we like to 
turn our thoughts to other things than business; 
it offers an unusual opportunity to show apprecia- 
tion to the other fellow for the good service he 
has rendered. 

“Tt is a matter of great satisfaction that during 
the year 
tions, we have been able to keep our wheels turn- 
ing steadily and supply work for so many. We 
are, of course, not unmindful of the fact that 
this is due in no small measure to your faithful 
co-operation. 

“As a mark of avpreciation, we are making our 
employees a Christmas remembrance. 

“We ask for your co-operation during 1923 in 
keeping up the Kum-a-Part quality, bearing in 
mind that faithfulness merits its own reward. 

“Wishing you and yours a merry Christmas and 
a happy New Year, we are very cordially yours, 


Tue Baer WiLpe Company, 
M. J. Baer, President. 








Rotbart Bros., Cleveland, O., File Voluntary 
Petition in Bankruptcy Showing Liabili- — 
ties of $168,991 and Assets of $62,187 


CLEVELAND, O., Dec. 28.—A vountary pe- 
tition in bankruptcy was filed in the Fed- 
eral Court yesterday by Joseph and Hyman 
Rotbart, brothers, as individuals and as part- 
ners, in Rotbart Bros., 2070 E. 9th St. 

The liabilities are $168,991, and the assets 
at $62,187. Among items in the liability 
schedule were taxes, $1,071; secured claims, 
$13,308, and unsecured claims, $152,430. 
Among asset items are stock in trade, $55,- 
000, and debts due on open account, $1,796. 








Speedometers for automobiles, miotor- 
cycles, and bicycles, measuring in kilom- 
eters; meters for gas, water, and electricity ; 
clocks and accessories; and automobile ac- 
cessories, including tires, pistons, and car- 
buretors—Belgium. Agency and _ consign- 
ments desired. Quotations, c. i. f. Antwerp. 
Those desiring further information should 
write to the Bureau of Foreign and 
Domestic Commerce, Washington, D. C, 


or any of its branches and refer to File 
No. 4694. 


1922, despite unsettled business condi- * 
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MORE PATENT LITIGATION 


L. Heller ‘& Son., Inc., Start Equity Actions 
Alleging Infringement of Patents on 
Improvements in Synthetic Sapphires 





Two actions in equity, both involving cer- 
tain new and useful improvements in syn- 
thetic sapphires, and setting forth the same 
allegations, were filed in the United States 
District ‘Court, New York, on Dec. 22, by 
L. Heller & Son, Inc., 358 Fifth Ave. ‘The 
defendants are all located in New York and 
include J. Gerbon and J. & M. Rolandez, 
doing business as the Jewel 'Gem Co., 268 
W. 34th St., and the Standard Calibre Co., 
Inc., 562 Fifth Ave. 

Both of the complaints allege that on or 
prior to June 28, 1911, Auguste Victor 
Louis Verneuil, of Paris, France, was the 
sole and original inventor of certain new 
and useful improvements in synthetic sap- 
phires. It is alleged that on the above men- 
tioned date, Mr. Verneuil made application 
at the Patent Office in Washington, D. C., 
for letters patent covering his invention. 
On June 17, 1911, it is further contended 
that Mr. Verneuil sold, assigned and set over 
to L. Heller & Son the full and exclusive 
right to the invention. 


Continuing the bills of complaint allege 
that on Sept. 26, 1911, Letters Patent No. 
1,004,505 were issued to L. Heller & Son 
covering the invention by Mr. Verneuil. 
These letters patent, it is claimed, were sold 
on Nov. 27, 1917, by the members of the 
firm of L. Heller & Son to L. Heller & Son, 
Inc. Since that time the complainants main- 
tain, the concern has retained all right and 
title to the letters patent involved. 

It is charged in the bills of complaint that 
following the issuing of the letters patent 
involved, the defendants named in these ac- 
tions began selling and using synthetic sap- 
phires embodying the improvements made by 
Mr. Verneuil. This, it is claimed, was done 
without the permission or license of the 
plaintiffs, and according to the bills of com- 
plaint, constituted an infringement which 
caused damage to the complainants. It is 
further stated that the various defendants 
were notified of their alleged acts of in- 
fringement, but it is maintained they are 
still continuing to infringe on the letters 
patent involved. 

In conclusion, the bills of complaint pray 
for an accounting of profits and for damages 
caused, and ask that the defendants be de- 
creed to pay over the same to the plaintiffs. 
An injunction is asked while these suits are 
pending and a permanent injunction after 
these actions have been tried. Costs for 
bringing the actions and also such other re- 
lief as may be deemed just and equitable 
are also asked. The defendants are given 
20 days in which to file their answers. 

At the office of the Jewel Gem Co., a 
JEWELERS’ CrrRcULAR reporter was told that 
the concern handles very few stones and 
never infringed to their knowledge on the 
Heller patent. 

Members of the Standard Calibre Co. re- 
fused to make any statement when inter- 
viewed by a representative of this journal. 








Fred FE. Rouse has moved his jewelry 
store to new quarters at 10914 S. Main St., 
Aberdeen, S. Dak. 
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There’s no pearl more like 
an oriental than an 
“ORIENTA” 





There's a Ufelime 
of aie in 
Orienta Pear: 


the genuine, 


Prepaid memo. on request 


Lepliristioele 


65 Nassau St., New York 








January 3, 1923. 
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VON ALTEN SENTENCED 





Notorious “Pennyweighter” Goes to Sing 
Sing for Swindling New York Jewelers 


Victor Von Alten, known all over the 
country as a notorious “pennyweighter” and 
who was arrested in New York the latter 
part of last November, was sentenced last 
Friday by Judge Mancuso in the Court of 
General Sessions, New York, to serve from 
three and one-half years to seven years in 
Sing Sing Prison. This sentence was im- 
posed on Von Alten as a result of the plea 
of guilty, which he entered about two weeks 
ago on three indictments charging him with 
grand larceny. 

The apprehension and the imprisonment 
of Von Alten eliminates, for the time being 
at least, one of the cleverest “pennyweight- 
ers” that has ever operated on the jewelry 
trade. Upon his own confession, Von Alten 
admits that he had been following a career 
of crime for several years and during 
that time confined most of his efforts to 
jewelers. 

He invariably represented himself as an 
out-of-town jeweler and usually appeared 
in New York. He would call on a number 
of jewelers and present a card bearing the 
name of some jeweler, usually in Washing- 
ton or Pennsylvania, and after being given 
an entree, would ask to be shown some 
jewelry. He usually carried a diamond 
loop and would pretend that he was familiar 
with the jewelry business and that he knew 
something about precious stones. At the 
first opportunity, however, he would extract 
a ring or whatever kind of jewelry he was 
looking at and then make a hurried exit. 
He would usually stay in New York only 
about one day and during that time would 
visit several jewelers, and after getting away 
with some merchandise, would quickly dis- 
appear. His last attempt, however, proved 
fatal, when, as told in a previous issue of 
THe JEWELERS’ CIRCULAR, Von Alten called 
on several concerns without meeting with 
any success, and then visited the establish- 
ment of Steele-Gelb-Gorn, 7 W. 45th St. 
Fortunately, Robert Steele, a member of the 
firm, had advance information that the man 
was to call on him, and consequently was 
prepared. By some quick thinking and 
clever maneuvering, Mr. Steele was able to 
detain Von Alten in his office until the ar- 
rival of Detectives John P. Barron and Ed- 
gar Stephens, of the Fifth Ave. Squad, who 
took him into custody. 

When first arrested, Von Alten denied 
everything, but, after some questioning, 
finally admitted his identity, but claimed that 
he had done nothing wrong. Within a few 
hours, however, several of Von Alten’s vic- 
tims identified him, and the prisoner was 
held on a complaint lodged by Hans Brass- 
ler, manufacturing jeweler, 29 W. 38th St., 
who told the police he had lost diamonds 
worth about $8,000 through this man’s op- 
erations. Two indictments were also found 
on file in New York against Von Alten, one, 
charging him with the theft of a ring worth 
$525 from Abel Bros. & Co., Inc., 16 Maiden 
Lane, and the other with the larceny of a 
ting from R. H. Macy & Co., worth $350. 
Shortly after Von Alten’s arrest, the Brass- 
ler charge was laid before the grand jury 
and an indictment was returned, charging 
the prisoner with the theft of the diamonds 
from the Brassler establishment. Von Alten 
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was allowed to plead guilty to the three in- 
dictments early this month and on Friday 
was sent to Sing Sing. 








EXPORTS OF WATCHES 





Statistics of Shipments of Domestic Watches 
and Parts Sent to Foreign Coun- 
tries During October 


WasuincTon, D. C., December 28.—The 
Bureau of Foreign and Domestic Com- 
merce has just made public the statistics 
of domestic exports for the month of 
October and included in these are the de- 
tailed figures of the watches and parts of 
watches sent out from the United States 
during the month. The total value of the 
watches sent out during the month 
amounts to $38,057 and the total value of 
parts of watches amounted to $22,604. 

As far as watches are concerned, our 
principal customers were England, Canada, 
Mexico, Australia, Argentina, Scotland, 
Newfoundland and Labrador and Brazil, 
exports to the other countries running to 
but a few hundred dollars each. 

The full list of the countries to which we 
shipped these products are given as follows: 


DOMESTIC EXPORTS OF WATCHES BY COUNTRIES 
DURING AUGUST 


Complete watches Parts of 
= = 





[— —, watches 
Countries Number Value Value 
EROOR. tite eceeecesoueie 1 $45 owe 
CR a cckicceatevecmees 1 11 coe 
ME e viics css vwawenee 50 47 ‘Kee 
errr ree 30,336 18,982 $269 
Bree ee 1,080 822 aad 
Canada—Quebec & Ont... 2,298 2,587 21,345 
Poetic ProVivccccccses 2 100 840 
Br. Col. and Yukon.... 5 216 96 
British Honduras........ 1 2 eee 
oe ee 48 125 
pe rrr rr rrr 24 60 ve 
PEGMIOD kccecvcctcscscsse 467 1,817 54 
Newfoundland and Lab... 600 545 are 
INO wv. kkioeesseceones 38 115 
DUGEAE: is sccccededsaws 60 49 
Trinidad and Tob........ 50 38 
Other Brit. West Ind.... 6 27 
Ce peat idronnuerenees 30 41 
Dutch West Indies....... 36 30 
Argentina .ccccccccccece 975 837 
pe eee Ce 190 1,126 
British Guiana .......+.. 250 356 
TIUMROOT ciases-esiaweaw ess 100 80 
British India ....cccccce 145 147 
CHUNG sicvcnod.soosrlenw ee 1 175 
Hongkong ...cccccccccece 7 243 
JADA cc.vcasceeccicctceee 108 220 
MUGEN, 6.62-ccc80ccsdees 9,499 8,382 
New Zealand ....ccccces 576 467 
3ritish So. Africa......++ 180 365 
TOA ica cds erence ooaee 47,164 38,057 22,604 








Death of L. H. Bewley 


PHILADELPHIA, Pa., Dec. 30.—L. H. Bew- 
ley, 77 years old, formerly of this city, died 
at the home of his son, Dr. L. H. Bewley, 
Jr., 1209 Pacific Ave., Atlantic City, N. J. 
Mr. Bewley was one of the oldest residents 
of Atlantic City, having lived there since 
1871, when he opened the first jewelry store 
in the city. 

Funeral services were held from his home 
in Atlantic City on Friday evening at 8 
p. M. The jeweler will be buried in West 
Laurel Hill Cemetery, this city, today. 

Mr. Bewley was a member of Trinity 
Lodge, F. and A. M., Royal Arch Masons, 
and Lu Lu Temple, A. A. O. N. M. Ss; 
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HOLD UP IN NEWARK 


Young Man Visits Store of John Milinsky 
and Escapes with Articles Valued at $1,245 


Newark, N. J., Dec. 29.—The first cus 
tomer in the morning to enter the jewelry 
store of John Milinsky, at 154 Ferry St, 
proved to be a hold-up man. When he left 
he took with him $1,245 in cash and gems 
from the jeweler’s safe. 

Milinsky’s wife was alone in the store 
when the man entered. The visitor easily 
silenced her by brandishing a revolver. He 
escaped before the neighborhood could be 
aroused or the police could get there. 
Milinsky had been out late the night before 
so his wife opened the store for him on the 
morning of the robbery. 

According to the story Mrs. Milinsky 
told detectives, the hold-up man, who wore 
a gray overcoat and cap, was young and 
prosperous looking. When he entered the 
store he pointed to a‘silver pencil in the 
show case, said he would take it, and tossed 
a $5 bill on the counter. 

When Mrs. Milinsky opened the safe to 
change the bill a revolver was stuck close 
to her head by the robber who told her not 
to make an outcry. He ordered her to back 
into a rear room, then took from a box in 
the small compartment of the safe $580 in 
cash, two diamond rings valued at $475 and 
a pair of earrings valued at $190. He 
backed out of the store after warning Mrs, 
Milinsky not to make an outcry and dis- 
appeared, 











BANDITS SENTENCED 


Men Who Robbed Many Chicago Jewelry 
Firms and “Fence” Who Aided Them 
All Admit Their Guilt 


Cuicaco, Dec. 27.—Through the watch- 
maker’s repair marks in a watch the “fence” 
and four. jewelry bandits were apprehended 
and yesterday were sentenced to serve from 
one to 10 years in prison as punishment for 
their crime. 

Last May one of the bandits left a watch 
in the store of Edward Alberti, 1246 Mile 
waukee Ave., to be repaired. A few days 
later three young men, all under the influ- 
ence of liquor, entered the store and called 
for the watch. Immediately after receiving 
the watch all flourished revolvers, and after 
locking the proprietors and clerks in the 
rear room, escaped with over $12,000 worth 
of merchandise in an automobile, driven by 
a fourth man. 

Arrested in connection with a silk rob- 
bery late in the Summer, Edward Mazurka, 
Jack Putman, alias “Krall”; Stanley Macko- 
wicz and Ed Koschnick confessed to the 
robbery, not only of Alberti, but others, as 
those of F. K. Nerad, 1833 Blue Island Ave., 
on April 13; C. Gorecki, 3012 W. 22nd St., 
in February; and James H. Hurd, 5640 W. 
Lake St., on Nov. 30, 1921. In their con- 
fession they implicated Max Wagman, as 
purchaser of the stolen goods, and stated 
that he gave them the watch to take to the 
store and supplied them with revolvers to 
use in robbing Alberti. 

Wagman claimed he had no knowledge of 
the affair until confronted with the evidence 
of the watch and the confessions of the 
other men, when he also confessed. 
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Platinum Watches 


Set with Diamonds, also Diamonds and Sapphires 


These Wheeler watches are meeting with special favor 
with the enterprising jeweler whose customers have absolute 
faith in his judgment and discriminating taste. He appre- 
ciates Wheeler diamond watches, not only for their quality 
and beauty, but for the reason that every watch is absolutely 
guaranteed by us. 

The movements are thoroughly dependable. We would 
not countenance any cheapening of this fundamental part of 
a watch. 

The watch illustrated contains 30 fine quality diamonds, 
and is fitted with an 18 jewel movement. The price is no 
more than that ordinarily asked for watches of far inferior 
quality. 

We have a wonderful assortment, not only in popular price, 
but in more elaborate pieces. We can help you make sales. 


ESTABLISHED 1852 


The Wheeler trade-mark is your guarantee of 
on a platinum $ watch quality and satisfaction 


TRADE MARK 
REGISTERED 


CHaydenTw. Wheeler & Co,Inc 


OFFICE AND FACTORY 


+ 58 West 40th Street » New York: 


Telephone Longacre 7300 
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INJUNCTION DENIED 





Court Refuses to Uphold Attempt to Restrain 
Mayor of Syracuse, N. Y., from Revok- 
ing Jewelry Auction Ordinance 


Utica, N. Y., Dec. 27.—Federal Judge 
Frank Cooper, having come to the con- 
clusion that a constitutional question is 
involved in the action brought by C. Milton 
Coykendall of Syracuse, and David H. 
Kahn of Utica, against the City of Syracuse 
in their effort to continue jewelry auctions 
in that city, called Judge John R. Hazel 
of Buffalo, and Julius M. Mayer of the 
U. S. Circuit Court of Appeals, to sit with 
him in Albany yesterday to hear the argu- 
ments in the case and decide the issue. The 
law requires that three judges are necessary 
to determine a constitutional issue. After 
hearing the arguments, the court reserved 
decision, although the attorneys for the city 
of Syracuse and the Retail Jewelers’ 
Association of Syracuse, pressed for an 
early decision. They are not so much con- 
cerned with a speedy determination now, 
however. They were anxious to have the 
injunction obtained by Kahn and Coyken- 
dall vacated early in the Christmas trade. 

The arguments before the three judges 
were identical with those presented to 
Judge Cooper in Utica. The contention of 
the plaintiffs is that the ordinance of the 
city of Syracuse is unconstitutional, because 
it provides that the Common Council shall 
in each case fix the fee for a license to 
conduct an auction of merchandise, and 
because it gives the mayor power to revoke 
the license when he deems it advisable. The 
looseness of the ordinance, it is contended, 
permits favoritism. 

If the courts decide in favor of Mr. Kahn, 
he reports that he will bring suits for 
damages against the Syracuse Retail 
Jewelers’ Association, and its members who 
had anything to do with the endeavor to 
halt his auctions. 


Utica, N. Y., Dec. 28.—David H. Kahn 
of Utica, and C. Milton Coykendall, lost 
again in their efforts to have the courts 
sanction their selling of jewelry at Mr. 
Coykendall’s S. Salina St. store in Syracuse 
when their application for an injunction to 
restrain Mayor Walrath from revoking 
Kahn's license as am auctioneer was denied 
by three Federal judges. 

Julius M. Mayer of the United States 
Court of Appeals, and Federal Judze 
Frank Cooper of Albany, and John R. 
Hazel of Buffalo, refused to decide on the 
constitutionality of the city ordinance under 
Which the Mayor acted. Assistant Cor- 
poration Counsel Henry E. Wilson argued 
that the ordinance in dispute expires auto- 
matically at the end of this month and that 
there is not much use, therefore of con- 
tinuing the litigation which could not be 
settled before the object in dispute had been 
¢liminated. He was supported in his con- 
tention by Attorney John H. McCrahon, of 
Syracuse, representing the jewelers associa- 
tion of the city. 

The position of the city that Mayor Wal- 
rath had the right to revoke the license 
after Kahn had violated its terms by im- 
Porting new stock into Mr. Coykendall’s 
store for the Christmas trade was upheld in 
the Supreme Court and in the Appellate 
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Division. Mr. Kahn, however, was able to 
continue his auctions by temporary injunc- 
tions right through the last week before 
Christmas. 








Memorial Plaque for Late Joseph F. 
Donoghue, First World’s Cham- 
pion Speed Skater 


HANDSOME plaque, which is to be 
known hereafter in the sporting world 
as the “Joseph F. Donoghue Memorial 
Trophy,” was completed last week by Robert 
Stoll, a manufacturing jeweler at 19 Cliff 
St., New York. The plaque was made in 
memory of the late Mr. Donoghue, who was 
the first speed skating champion of the 
world and was one of the best-known ath- 
letes of his day. 

The trophy was purchased with money 
subscribed by the citizens of Newburgh, 
N. Y., which was Mr. Donoghue’s birth- 
place. The trophy is made in the form of 
a shield, and the ebony base on which it is 
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sterling silver. The figure of the skater 
and the palm leaves are all hand-etched. 

This trophy will be hung in one of the 
public buildings at Newburgh, N. Y., and 
will be inscribed with the names of the win- 
ners of the Donoghue race each year. In 
addition to having his name placed on the 
plaque, the winner will also receive a gold 
and diamond set medal, which will bear the 
figure of the skater appearing in the mid- 
dle of the memorial trophy. Mr. Stoll was 
awarded the contract to make the trophy in 
competition with other jewelers, and it is 
one of his finest pieces of work. 








GETS DIAMOND RINGS 





Thief Takes Gems Valued at $13,500 and 
Escapes from Cincinnati Store 
CINCINNATI, O., Dec. 28.—News of a loss 
of two diamond rings from the store of J. 
Rattermann, Jr., 11 E. 4th St., on Dec. 19, 
has just leaked out. Efforts of private de- 




















THE JOSEPH F. DONOGHUE MEMORIAL TROPHY 


mounted measures 22 inches high and 28 
inches wide. In the center of the plaque is 
an etched figure of a skater, which is sur- 
rounded by a wreath, the leaves of the 
wreath being made of a gold composition. 
Uppermost on the plaque is a plate inscribed 
“In memoriam,” and beneath the wreath 
is etched the following inscription: “The 


First Speed Skating Champion of the 
World. Born, Newburgh, N. Y., Feb. 11, 
1871. Died, New York City, April 1, 1921.” 


On each side of the plaque, five small 
plates are arranged, and each year the win- 
ner of the Joseph F. Donoghue race will 
have his name inscribed on one of these 
plates. The 1922 event was won by Joseph 
Moore, and his name is the first one to ap- 
pear on the trophy. The plaque, with the 
exception of the wreath, is made entirely of 





tectives and local police to find a clue to the 
identity of the thief have proved unavailing. 

The rings were valued at $13,500. The 
thief, posing as a diamond salesman, man- 
aged to take the rings from a tray while 
ostensibly engaged in viewing other stones, 
with the purpose of buying. The city police 
were not notified of the loss until some time 
after the robbery had been discovered. 








Funeral services for William F. Hittig, 
who had ‘been in the jewelry business at 
Dundee, Mich., longer than any other mer- 
chant, were held recently. He came to Dun- 
dee in 1880 and started a jewelry store, of 
which he was the owner when he died. He 
was born in Blissfield, Sept. 4, 1858. <A 
widow and a sister, Mrs. Anna Deere, of 
Sylvania, survive. 
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170 Broadway, cor. Maiden Lane, New York 
CUTTING WORKS: 29 GOLD STREET 
AMSTERDAM: 6 TULP STRAAT —_ LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 
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Southern Jewelry Travelers Hold Annual Meeting 








Members of Association Meet in New York to Elect Officers and Transact 
Other Business 














New officers were elected and a great deal 
of important business was transacted at the 
annual meeting of the Southern Jewelry 
Travelers’ Association held last Friday 
afternoon at the headquarters of the Jewel- 
ers’ 24-Karat Club, 15 Maiden Lane, New 
York. The meeting was one of the best at- 
tended sessions ever held by the organiza- 
tion, and from the time the gavel dropped 
for order until the president announced the 
meeting adjourned, the members listened to 
a number of encouraging reports and heard 
some brief but interesting talks. 

The meeting was presided over by Presi- 
dent William ‘(C. Barry, and was called to 








LE WEBER, PRESIDENT-ELECT 


order at 2.30 p. M. The first order of busi- 
ness was the reading of the minutes of the 
last annual meeting, by Secretary Royal H. 
Smith. After these were accepted, Presi- 
dent Barry delivered a brief address. At 
the outset, Mr. Barry informed the members 
that he had not prepared any special report 
and told them that at this meeting he was 
going out of office, but with a great deal of 
regret. During his talk he told the travel- 
ers of the pleasure he had derived out of 
being the head of such an excellent organi- 
zation and how proud he felt to think that 
he had been selected to serve as the asso- 
Ciation’s president for two years. He 
thanked the various officers and the com- 
Mittees who served under him for their 
splendid backing and co-operation and ex- 
Pressed his appreciation for the help they 
had rendered during his administration. 
Following this talk, President Barry 
called upon Royal H. Smith to submit the 
treasurer’s report. This showed the organi- 
zation to be in an excellent financial condi- 
tion and the report was received with a 
great deal of enthusiasm by the members. 
Mr. Smith, as secretary, also reported that 
during the year, 14 new members were taken 


into the organization and that three resigna- 
tions had been accepted. The total mem- 
bership of the association is now 213. Dur- 
ing the year the organization lost only one 
member by death. 

Next, President Barry called for a report 
from the outing committee, of which Irving 
Blatt was chairman. This report was read 
by Secretary Smith and detailed the ex- 
penses incurred in conducting the outing. 
Irving Blatt, chairman of the banquet com- 
mittee, promised the members that the 15th 
annual banquet of the association, which is 
to be held tomorrow (Thursday) evening at 
the Hotel Astor, will be one of the finest 
ever staged by the organization. Mr. Blatt 
requested that everyone be present at 6.30 
p. M. He reported that several speakers 
had been obtained, but promised these men 
would each be allowed only a few minutes 
and that the post-prandial exercises would 
not consume any more than 30 minutes. Mr. 
Blatt stated that an excellent entertainment 
had been arranged for, and this, he thought, 
would run for over two hours. 


The next order of business was the sub- 
mitting of the report of the nominating com- 
mittee. This report was made by John R. 
‘Hewett, chairman, and named the following 
candidates for office: President, Le Weber; 
vice-president, Louis K. Pond, and secretary- 
treasurer, Royal H. Smith. After congratu- 
lating the committee on its excellent selec- 
tions, President Barry instructed the secre- 
tary to cast one ballot for the election of the 
candidates. All of the directors who served 
during 1922 were re-elected for the ensuing 
year. They consist of James D. Leys, chair- 
man; John Sherwood, Louis Volkland, Mor- 
ris Weil and Irving ‘Cohn. Following these 
elections, retiring President Barry appointed 
himself as a committee of one to escort the 
newly elected president to the chair. 

The first business transacted under the new 
administration was the increasing of the 
secretary’s yearly salary from $50 to $100. 
This motion was made by one of the mem- 
bers and was carried unanimously. Under 
the heading of unfinished business, the meet- 
ing voted that all delinquent members owing 
dues for 1921 and 1922, be notified that un- 
less they pay their dues or give some satis- 
factory reply, their names will be stricken 
from the membership list. It was also voted 
that the National Council of Traveling 
Salesmen be given a subscription for $100 
by the organization to help them in their en- 
deavors to assist the traveling men. Upon 
the suggestion of one of those present, the 
meeting unanimously agreed to send a letter 
of cheer and good wishes to Charles Forsyth, 
the organization’s only honorary member. 
Following its annual custom, the members 
stood in silence for a few seconds in mem- 
ory of the departed members of the organi- 
zation. 

Next came the taking up of new business, 
and under this heading the members en- 
tered into a lengthy discussion as to just 
who, under the organization’s constitution 
and by-laws were eligible to membership in 
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the association. Following ‘this discussion, 
Fred L. Goddard, secretary of the Jewelers’ 
Safety Fund Society and the Jewelers’ Pro- 
tective Union, 15 Maiden Lane, was elected 
as a regular member. Upon the suggestion 
of ex-President Barry, it was agreed that 
the by-laws of the organization be rewritten 
and printed in booklet form to be. distrib- 
uted among the members. Just before the 
meeting adjourned at 3.30 o'clock, newly 
elected President Weber thanked the mem- 
bers for the honcr bestowed upon him and 
assured them that he would perform his 
duties to the best of his ability. After this 
the meeting adjourned. 








DEATH OF LOUIS J. FINCH 





Well-Known Manufacturers’ Representative 
Passes Away at Mercy Hospital, Chicago » 


‘Cuicaco, Dec. 28.—Sorrow was mingled 
with the Christmas joy of many in the 
jewelry trade in Chicago on Tuesday morn- 
ing by the announcement of the death of 
Louis J. Finch, which occurred at the Merty 
Hospital in this city on Christmas Day . Mg. 
Finch had been in poor health for some 
time and had suffered severe spells ori ffé 
quent occasions, and the seriousness of these 
attacks was not realized until Sunday, al- 
though he was taken home sick on Thurs- 
day. 

Even though not feeling well he called 
on several jobbers Thursday and made ap- 
pointments to show his lines prior to his 
departure for Cincinnati, where he had ex- 
pected to spend this week. He was taken 
to the hospital on Saturday, and on Sunday 
suffered a severe attack of hiccoughs, which 
culminated in a hemorrhage, followed soon 
by death. 

Mr. Finch, who represented the Hallam 
Rice Co., J. Hookaylo and the Wile Im- 
porting ‘Co. in this territory, was one of the 
most popular and best liked representatives 
in the trade. He has been associated with 
the trade here for more than 16 years, com- 
ing here from Waverly, Pa., where he was 
born 49 years ago. About four years ago 
he was married to Mrs. James Brundage, 
who survives him. 

Masonic services were held at 4141 Cot- 
tage Grove Ave., after which the remains 
were taken to Waverly, Pa., for burial. 








DEATH OF THEO. F. THOMPSON 





Retired Silver Goods Manufacturer Passes 
from Life at His Home in Rutherford, N. J. 


Newark, N. J., Dec. 28.—Funeral services 
for Theodore F. Thompson were held at 
his home, 120 Morse Ave., Rutherford, on 
Dec. 23. They were conducted by the Rev. 
H. M. Prentiss, pastor of the Rutherford 
Congregational Church. Interment was in 
the Rahway Cemetery. 

Mr. Thompson formerly lived in Newark, 
where he was born June 1, 1851. He was 
secretary of Unger Bros., manufacturers of 
silver goods, Halsey St., retiring in 1911. 
He was connected with the firm for 21 
years. 

He was formerly trustee and treasurer 
of the Roseville Ave. Presbyterian Church. 
Since moving to Rutherford six years ago 
he had been connected with the Rutherford 
Congregational Church. 
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The True History of Many Famous Gems 
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[* an interesting review of Kozminsky’s 
“The Magic and Science of Precious 
Stones,’ Dr. George F. Kunz, the well- 
known authority on gems, points out some 
clear errors made by the author in con- 
nection with the history and characteristics 
of some of the most famous gems. He says 
in part: 

“Although the book offers much that may 
interest the general reader, there are quite 
a number of errors of various kinds, more 
especially in the chapter treating of dia- 
monds. In identifying the Koh-i-noor with 
the diamond seen by Tavernier at the Court 
of Aurengzeb in 1665, Mr. Kozminsky fol- 
lows a number of authorities, although the 
writer of the present notice does not find 
the grounds they adduce for their opinion 
at all conclusive. In any case it is incor- 
rect to state (p. 205) that the stone was 
ever in the temple of Japannath, although 
on his deathbed Runjit Singh is said to 
have consented by a nod of his head to this 
removal. The date of the English recut- 
ting of the Koh-i-noor is incorrectly given 
as 1862; the work was done in 1852. 

“On page 206 the Pitt or Regent dia- 
mond is stated to weigh 163% carats; the 
correct weight, according to the old stand- 
ard, was 1367 carats, equivalent to 140% 
metric carats. 

“As to the Sancy (pp. 208-212), the dead 
body of Charles the Bold was found com- 
pletely stripped after the Battle of Nancy 
in January, 1477. Most of his diamonds 
and other jewels had been taken from hin 
by the Swiss at the Battle of Granson, 
March 3, 1476. There is no evidence what- 
ever that the Sancy formed -part of this 
booty or had ever belonged to Duke Charles. 
How it came into the possession of Harlai 
de Sancy is not known; he may have se- 
cured it in Constantinople. It is covered 
with small facets in the Indian style of 
cutting, while the great diamond of Charles 
the Bold does not seem to have been a 
cut stone. It was delivered up to the Swiss 
authorities at Lucerne with most of the 
booty from Granson. 

“The Sancy was not sold by Harlai de 
Sancy to Queen Elizabeth, but to her suc- 
cessor, James I, in 1604. It was not taken 
to France by James II, but by Henrietta 
Maria, about 1642, who pledged it as se- 
curity for money she borrowed in behalf 
of the royalist army. A number of years 
later Cardinal Mazarin redeemed it and 
acquired it for himself, bequeathing it, with 
other diamonds, to the French Crown in 
1660. The late history is given with essen- 
tial accuracy in the book. 

“Regarding the account of the Hope Cia- 
mond (pp. 212-216), several corrections 
Must be made. The blue diamond sold by 
Tavernier to Louis XIV in 1668 weighed 
112 3/16 carats (not 67 carats). It was 
then a rough stone and remained so until 
1673, when it was cut into the form of a 
heart-shaped briolette, the weight being re- 
duced-to 67% carats; it eventually became 
the chief adornment of the Royal Order 


of the Golden Fleece. It was stolen from 
the Garde Meuble of the ‘Tuileries with 
other diamonds in 1792 and was never re- 
covered. That the Hope diamond of 44:4 
carats (45.42 metric carats) is a reduction 
of the “Tavernier Blue” has often been 
asserted, but cannot be proved. It cer- 
tainly belonged to the jeweler David Elia- 
son, in 1813, and probably some years earlier, 
and was sold by him to Henry Thomas 
Hope in 1830. The earlier conjectured for- 
tunes of the successive actual or reported 
owners of this gem have afforded abundant 
material for newspaper writers, and these 
recitals, or a selection of them, are dulv 
presented by the author of “The Magic and 
Science of Precious Stones.” 

“The brief. and unsatisfactory account of 
the Diamond Necklace affair contains 
several errors (pp. 200-202). Mme. de la 
Motte did not ask de Rehan to “become 
security for the Queen,” but simply to make 
the purchase on her behalf, and the sum 
asked by the jewelers was not “700,000 
pounds sterling,’ but 1,000,000 francs 
($308,800) ; de Rohan did not add his own 
signature to the forged order from the 
Queen. He did not deliver the necklace to 
the supposed messenger of the Queen in his 
own apartments, but in those of Mme. de la 
Motte at Versailles, whither he had brought 
the jewel. It was not Boehmer who brought 
the case before the Parlement de Paris, for 
he had no power to do so; it was Louis 
XVI, who by “Lettres Patentes” submitted 
it to the Parliament. Monsieur de la Motte 
(who had escaped to England) was not ac- 
quitted, but was condemned, in contumacy, 
to be branded and imprisoned, just as was 
his wife, who was indeed sentenced to life 
imprisonment, but escaped to England a few 
months later. 

“Perhaps the most curious error occurs 
on p. 319, where Mr. Kozminsky says: 

“Neither pearls nor diamonds were for- 
tunate for Mary Queen of Scots, yet she 
wore them in profusion. Her wedding dress 
at her marriage with Philip of Spain is de- 
scribed as being “richly bordered with great 
pearls and diamonds” whilst she wore the 
great diamond which Philip had sent to 
her by the Marquis de los Traves.’ 

“The source of this seems to be in Agnes 
Strickland’s recital of the marriage of Queen 
Mary of England to Philip II, where the 
writer says that the Queen was dressed at 
her marriage ‘in the French style, in a robe 
richly brocaded on a gold ground, with a 
long train bordered with pearls and dia- 
monds of great size. On her breast the 
Queen wore the remarkable diamond of in- 
estimable value, sent to her as a gift from 
King Philip whilst he was still in Spain, 
by the Marquis de los Traves.’ 

“Tt seems not a little strange that the 
author, in the section devoted to the stones 
in Shakespeare’s plays (pp. 396-411), should 
take no notice of the original consecutive 
presentment of Shakespeare’s allusions to 
precious stones both in his plays and in 
his poems by the present writer. (‘Shakes- 
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peare and Precious Stones,’ J. B. Lippin- 
cott & Co.) The same may be said of the 
list of gems of the nations, the idea having 
been worked out by the same writer in 1913, 
in his ‘Curious Lore of Precious Stones’ 
(pp. 363, 364).” 








PLEADS NOT GUILTY 





Grand Jury Finds Indictment Against Man 
Charged with Embezzlement and He Is 
Held in $3,000 Bail for Trial 


ProvipeNce, R. I., Dec. 30.—Among the 
indictments found by the grand jury in the 
Superior Court for Providence County a 
few days ago was one against Frank Klein, 
who was formerly in the retail and jobbing 
business in Boston and later conducted a 
manufacturing jewelry business on Eddy 
St., this city, charged with the embezzle- 
ment of diamonds valued at $1,150 from 
Max Gertsacov, of the Gertsacov Mfg. Co. 
He pleaded not guilty and was held in 
$3,000 bail for trial. 

Mr. Gertsacov told the police, when he 
asked for Klein’s arrest, that he had en- 
trusted Klein with a number of diamonds 
valued at nearly $1,200, with the under- 
standing that he was to either sell or return 
them within a specified time. When Klein 
failed to make an accounting, Mr. Gertsacov 
says he went to Klein’s shop but found no 
one. but the bookkeeper who could not, or 
would not, give him any information as to 
her employer’s whereabouts. Mr. Gertsacov 
said he then went to Klein’s residence in 
Massachusetts Ave. but found the furniture 
removed and the family gone to New York. 

Mr. Gertsacov stated that he followed 
Klein to New York city and finally lotated 
him there awaiting a passport issued him 
by the State Department and evidently 
about to leave the country. He was placed 
under arrest in New York and after ex- 
tradition proceedings given a hearing in the 
Sixth District Court where he was adjudged 
probably guilty and held under heavy bail to 
await the action of the grand jury. 

It is said that there are possibilities of 
some sensational developments when the 
case is finally tried before the Superior 
Court. 








New Diamond Combination Reported from 
London 

Press reports have been received Ly ihe 
Department of Commerce to the effect that 
the Anglo-American Corporation of South 
Africa is interested in equal parts with a 
leading diamond group in an important dia- 
mond business that may cause the forma- 
tion of a company with a capitalization of 
about £1,000,000. 

One of the reasons advanced for such an 
attempted combination is the very favorable 
position said to be occupied by the Belgian 
Congo Co., which is stated to work largely 
alluvial deposits without the necessity of 
instituting costly mining operations. 








William Leve, bankrupt jeweler of 
Bleecker St., Utica, N. Y.,:has assets con- 
sisting of stock $421 and fixtures, $621, 


according to the official appraisal filed in - 


Federal Court by George W. DeGraff; 
William Edelstein and S. W. Bierman, the 
appraisers appointed by the court. 
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When You May Have an Order and When You May Not* 








By Elton J. Buckley 

















I THINK perhaps I should write some- 

thing making clear the legal status 
of the acceptance of a quotation by a buyer, 
where the acceptance contains stipulations 
or terms which were not in the seller’s quo- 
tation. The point is, when does such an 
acceptance become a contract which will 
bind the seller? 

A thousand times a day a seller, by re- 
quest or not, submits a quotation to a buyer. 
The buyer writes or sends a form accepting 
it, but in his acceptance various conditions 
are included which were not in the seller’s 
submission. The seller, receives this and 
does nothing. Is he bound to do anything? 
He is not, though a great many buyers 
wrongly believe otherwise. The acceptance 
of a quotation sent in this manner is not the 
final closing of an order, it is merely an 
offer made to the seller to buy on certain 
terms. If the seller accepts the terms and 
so notifies the buyer, there is a contract 
which binds both parties. There is no con- 
tract, however, until specific acceptance by 
the seller of every condition which the buyer 
or the purchasing agent has newly intro- 
duced into the transaction. 

Sometimes the terms and conditions which 
a buyer puts in his acceptance are changes 
or modifications of conditions in the seller’s 
offer, and sometimes they are brand new. 
In either case, if they go beyond the strict 
terms of the seller’s offer they must be ac- 
cepted by the seller before there is an order. 
Merely doing nothing is not an acceptance 
and no court would hold that the seller who 
received such an acceptance in silence and 
continued to be silent concerning it, had 
tacitly accepted it, any more than a buyer 
who pays no attention to an offer of a seller 
can be held to have accepted it. There must 
be an absolute meeting of the minds at every 
point before there is a contract or a valid 
order binding both seller and buyer. 

I remember a recent case in which a seller 
quoted a buyer certain merchandise, but said 
nothing about shipment. This would mean 
under the law prompt shipment, which is 
shipment within a reasonable time. The 
buyer wrote accepting, but included this ad- 
ditional provision, “Shipment 100 cases first 
half of January, balance first half of Feb- 
tuary.” Under the existing conditions this 
was not prompt shipment. The seller hav- 
ing another acceptance in exact accord with 
his offer, ignored the first one and did not 
answer it. Almost immediately after this 
the market advanced, and when the time 
came the first buyer made demand for the 
goods and sued for his damages, when the 
seller refused to respond. The court held 
that there was no contract; the first man 
to whom the goods were offered had merely 
said in substance to the seller, “I will take 
your goods if you will ship them in such and 
such a way.” The seller had not replied, 
and his failure to reply was tantamount to 
4 refusal. Therefore the minds of the par- 
ties never met, and there was no sale. 

There are other cases which also hold that 
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some such answer by the seller, as “Your 
order of — date is received and will 
have our attention,” is not an acceptance, it 
is merely a statement that “we will con- 
sider the matter in due course.” Unless 
there is a further specific acceptance by the 
seller and a promise, express or implied, to 
fill the order on the precise terms stipulated 
by the buyer in his acceptance, the seller is 
not bound. If the seller writes, “Acknowl- 
edge receipt of your order of 6th inst. for 
100 gross No. 3s, which will be shipped 
from our Cleveland branch within ten days,” 
he has accepted the buyer’s stipulations, no 
matter how widely they differed from those 
which the seller made originally. 

In a nutshell, the point is that if in ac- 
cepting a quotation you depart even one iota 
from the original submission, you must get 
the seller’s agreement to the changes you 
have made or you have no order. 











I. PRESS & SON FAIL 


Creditors File Bankruptcy Petition Against 
Philadelphia Jewelry House Which 
Has Been Under an Extension 

PHILADELPHIA, Pa., Jan. 2.—Involuntary 
bankruptcy procedings were instituted in the 
United States District Court, this city, to- 
day, against I. Press & Sons, well-known 
local jewelers. The liabilities of the con- 
cern, exclusive of a heavy mortgage, are 
said to be in excess of $600,000, while the 
assets are believed to have a book value of 
about $450,000. Following the filing of the 
petition, ‘Fred B. Hurlburt and B. Berger 
were named as receivers under a bond of 
$100,000. 

It will be remembered that this concern 
put its affairs into the hands of the adjust- 
ment committee of the National Jewelers 
Board of Trade in Nov., 1921. Thereafter 
an extension agreement was entered into 
whereby. the firm contemplated the payment 
of 100 cents on the dollar. The first pay- 
ment of 15 per cent. under the agreement 
was made in Feb., 1922. 

A further payment of 10 per cent. was due 
in July, 1922, but owing to insufficient funds 
the payment was not made and the creditors’ 
committee deferred the payment. This com- 
mittee consists of M. Levy, of Freudenheim 
Bros. & Levy; Joseph Pulvermacher, of the 
Chase National Bank, and Max Koenig, all 
of New York, and Fred Hurlburt, of H. O. 
Hurlburt & Sons, Philadelphia. Another 
payment of 20 per cent. was due on Dec. 31, 
1922, but the Christmas trade is said to have 
been so disappointing that this payment 
could not be made. 

It is understood that another cause of the 
failure was the fact that a third mortgage 
on the Press building, located at 8th and 
Chestnut Sts., is to become due and payable 
on Jan. 6, and efforts to refinance this mort- 
gage loan or to obtain an extension of this 
mortgage have been fruitless. 

At the request of the creditors’ commit- 
tee, Greenbaum, Wolff & Ernst, counsel for 
the committee and for the National Jewel- 
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ers Board of Trade, have called a meeting 
of creditors for tomorrow (\Wednesday) at 
3.15 Pp. mM. in the rooms of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
New York. 

It is understood that a prominent financial 
man in this city is willing to finance a cash ° 
settlement on behalf of the alleged bank- 
rupts and an offer of some kind, it is be- 
lieved, will be submitted to the creditors. 








DEATH OF JOSEPH FREEDMAN 


Pioneer Wholesale Jeweler of Buffalo, N. Y., 
Succumbs After an Illness of 
About Three Weeks 


Burrato, N. Y., Dec. 30.—Joseph Freed- 
man, one of Buffalo’s pioneer wholesale 
jewelers and the oldest jewelry salesman 
traveling out of this city, died at his home, 
477 Norwood Ave. on Dec. 20, after an 
illness of about three weeks’ duration. He 
was in his 73rd year. 

Mr. Freedman was practically a life-long 
resident of Buffalo, having come to this city 
from Europe when he was eight years of 
age. He received his education in local 
schools, and with his brother, the late Philip 
Freedman, established one of the first whole- 
sale jewelry houses in 1872, under the firm 
name of Freedman Bros. From the first, 
Mr. Freedman traveled for his firm, his 
principal territory being West Virginia and 
‘Pennsylvania. 

Sixteen years ago, or in 1906, Joseph 
{Freedman took into business with him his 
three sons, Benjamin I., Marvin J. and Law- 
rence, the firm continuing as Freedman 
Bros. Lawrence severed his connection with 
the jewelry business about five years ago to 
enter the furniture manufacturing business 
in Grand Rapids, ‘Mich. Benjamin I. and 
Marvin J. being the proprietors of the pres- 
ent wholesale establishment at 306 Lock- 
wood building, corner of Franklin and W. 
Genesee Sts. 

In recent years the late Mr. Freedman 
took a less active part in the business, his 
trips being shorter and at less frequent in- 
tervals. His most recent trip was one made 
into Pennsylvania about six weeks prior to 
his death. During his long connection with 
the jewelry business Mr. Freedman made a 
host of friends, both in Buffalo and in the 
territory which he traveled for so many 
years. His kindly manner and uprightness 
in business made him highly esteemed, both 
socially and in a business way. He was a 
member of B’nai Brith, this being the only 
fraternal organization with which he was 
identified, while he had been a member of 
the 24-Karat Club since its inception. 

He is survived by his widow, Mrs. Libbie 
Freedman; three daughters, Mrs. Ruben- 
stein, of Brocton, N. Y.; Mrs. Max Fine- 
berg, of Buffalo, and Miss Ruth Freedman, 
at home; and by three sons, Benjamin I. 
and Marvin J., of Buffalo, and Lawrence 
Freedman, of Grand Rapids, Mich. 

The funeral, which was held on Dec. 23, 
was largely attended by members of the 
local wholesale jewelry trade. Burial was 
at Pine Hill. 











R. W. Hoogenstyn, a jeweler at Paw 
Paw, Mich., has sold out his business to H. 
C. Rowe. 
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Work of Special Excise Tax Elimination Committee for 
the New Year 














"Ts the beginning of the new year 
Ralph Roessler, Marion, Ind., chair- 
man of the Special Excise Tax Elimination 
Committee of the A. N. R. J. A., takes the 
occasion to briefly review some of the re- 
sults obtained thus far in the fight against 
the obnoxious and unjust jewelry taxes and 
to call attention to the need of united effort 
from all members of the association in get- 
ting the measure repealed. Chairman Roess- 
ler says: ; 
“Again, with the passing of the holidays, 
does the jeweler see the greater portion of 
the profits of his year’s toil taken from him 
by a form of taxation that is unjust, un- 
American, and wholly iniquitous in its ap- 
plication. Again, at the end of a year of 
earnest endeavor, and at the beginning of a 
new year, with its hopes and promises, does 
he wonder how much longer must this yoke 
of injustice be worn, and it is the earnest 
desire of the Special Excise Tax Elimina- 
tion Committee to offer some information 
that may be encouraging, and, in a few brief 
words, outline the future work to be done 
by the national association through this com- 
mittee. 


“In looking back over the past two or 
three months, we see some wonderful for- 
ward steps in the elimination work, in the 
campaign previous to the election, and in 
the work that has been going on continually 
since. This work has been mainly educa- 
tional, and in the educating and changing of 
the opinions of our legislators, has it accom- 
plished the greatest good. It seems incredi- 
ble to a member of our profession that there 
could be one argument presented against 
equal taxation for all business, yet we find 
keen minds opposed to this very thing. Only 
through persuasive argument, earnestly pre- 
sented can this be overcome to any appre- 
ciable extent. We find men of high calibre 
assuming that the fact that the Government 
needs a certain sum of money justifies any 
method employed in raising it. It is the 
contention of the Tax Elimination Commit- 
tee that if the law is unfair, unjust and in- 
equitably applied (and it is admitted so by 
its very framers), it should be repealed. If 
this certain sum of money must still be 
raised, then it is the duty of Congress to 
see that it is properly obtained, equally from 
all citizens and business alike. The very 
fundamentals of our system of government 
demand that all classes, creeds, sexes and 
colors be represented alike by our law mak- 
ers, and on this basis are they sent to office. 

“In summarizirig the work done by this 
committee, we find that in the new or 68th 
Congress we will have a total of 207 mem- 
bers, either openly working for the repeal 
of the tax, favorable to it if it can be 
brought up, entirely satisfactory or fairly 
Satisfactory from the viewpoint of the com- 
mittee. Many members have not as yet been 
approached in States where the work was 
not actively carried on, and many did not 
express themselves at election time for vari- 
ous reasons, some opposed to making pre- 
election pledges, and some opposed to ques- 
ionnaires of any kind. These men must 


now be communicated with, and at the open- 
ing of the new ‘Congress, a very large ma- 
jority must be definitely pledged for the re- 
peal of the tax. 

“To accomplish this a completely new plan 
has been worked out by the committee, 
which plan will be presented to the various 
State chairmen after the first of the year, 
and active work will again be taken up sim- 
ultaneously throughout the entire country. 
Every jeweler will be drafted into the serv- 
ice, and every jeweler will respond whole- 
heartedly. Every State chairman is counted 
upon to take up actively the new plan which 
will be outlined, and which will, without 
question, bring the results so earnestly de- 
sired. 

“We are facing a serious task, for the 
nght is far from won. On the face of it, 
with the remarkable success of the pre-elec- 
tion campaign, it seems that the repeal is to 
be expected in the very near future, but this 
is not true. We are facing economic and 
political conditions that are seemingly im- 
possible to surmount, and it will be only by 
the most desperate efforts that it will be 
done. We see a changing condition at the 
present time, politically, in the ‘House, a 
condition to be reckoned with in the final 
analysis. But this fact remains, and cannot 
be changed, every man in Congress can be 
educated to the justice of our fight, and 
when the time comes, this education will 
stand us well in hand. * 

“The Special Excise Tax Elimination 
Committee and its chairman wish to extend 
to all State chairmen and all jewelers who 
have so willingly contributed to the hard 
work that has been done, their sincerest 
thanks, and with the coming of the new 
year, pledge themselves to earnestly carry 
on the work which will mean so much to 
our profession, and to devote every minute 
of time, every ounce of energy, and every 
waking thought to the work which must 
eventually bring the results so much de- 
sired.” 
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Establishment of Joseph R. Schaeffer, New 
Orleans, La., Visited by Crooks Who 
Escape with Jewelry and Cash 


New Orveans, La., Dec. 30.—Some time 
between the hours of 5 p. mM. on Christmas 
Day and 8 a. m. of the following day, rob- 
bers succeeded in chiseling off the combina- 
tion to the big safe in the jewelry establish- 
ment of Joseph R. Schaeffer, 235 Bourbon 
St., and getting away with about $1,200 
worth of jewelry and $700 in cash. En- 
trance was effected through the back door 
of the establishment. Mr. Schaeffer’s loss, 
fortunately, is covered by insurance. 

He has been in business for himself about 
two years, having been an employee of 
Hausmann, Inc., for 11 years. His first ven- 
ture in business on his own account was un- 
der the firm name of Schaeffer & Summers, 
but he bought out Mr. Summers soon there- 
after and has been operating alone ever since. 
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M. S. Lanyon and wife, of Pittsburg, 
Kan., spent part of the holiday season in 
Kansas City. 

A. S. Thomas and wife, of the Santa 
Fe Watch Co., Topeka, Kans., were visitors 
on the market the last week of the old 
year. 

L. J. Baker, E. W. Locke and Gene White- 
head, of the traveling force of the Hoefer 
Jewelry Co., spent Christmas in Kansas City. 
J. G. Hoyler spent the holidays with his 
family at Dallas, Texas. 

Edgar Hoefer arrived in Kansas City on 
Christmas day after having spent the pre- 
ceding days with customers in northern 
Arkansas. Mr. Hoefer was married Dec. 
31 and will make his home in Texarkana, 
Ark. 

Leslie White, southern Kansas representa- 
tive of the C. A. Kiger Co., spent the few 
days preceding Christmas with Coleman & 
Ruppelius at Winfield, Kan. Both Mr. Cole- 
man and Mr. Ruppelius came out of the 
Kiger sales force. 

H. McKinney, representing the C. A. 
Kiger Co. in northern Kansas and Colorado, 
spent the Christmas holidays with his mother 
and brother on their farm near Eldon, 
Mo. “Mac” is quite a farmer and can talk 
hogs as well as cuff buttons. H. H. Kiger 
is making a business trip to Chicago. 

Fewer burglaries, holdups and robberies 
of jewelry stores have occurred this season 
than last year, One Christmas event was 
the breaking of the windows in the Winkler 
store, Minnesota Ave., Kansas City, Kans,, 
the morning after’ Christmas, presumably 
around 3 o'clock. The robbers got about 
a thousand dollars’ worth of merchandise; 
and left “no trace.” A year ago, the Wink- 
ler store in another part of the city was 
the scene of a holdup. 

The Christmas selling season was far less 
disturbed in Kansas City this year by 
startling price-cutting sales, and by auction 
business. Wholesalers and retailers who ob- 
served closely, said that the character of 
the merchandising was the best indication 
that normal times have returned, and that 
legitimate selling was getting good results. 
The volume of retailers is reported to have 
been very good. As a whole, the holiday 
season produced for merchants, counting 
most lines, the best results of any recent 
year, some counting back 10 years to find 
one comparable. The crowds on the streets 
were said to have outnumbered those of 
1920, and even 1919 was scarcely better in 
point of total sales. The movement of holi- 
day goods has done much to build up the 
total year’s business for merchants. 

Reports from Kansas City wholesalers, 
based on what travelers say and retailers 
write in, are that the holiday season pro- 
duced a decidedly satisfactory volume of 
business, in most sections. “Travelers who 
centered in certain districts during the 
holidays,” said I. O. Baumgarten, vice-presi- 
dent of the Hoefer Jewelry Co., “universally 
report that in the last few days before 
Christmas, merchants did an exceptionally 
good business. The strictly agricultural and 
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SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 


FINEST QUALITY 
SYNTHETIC SAPPHIRES 


now available in quantities for manufacturing purposes 


SQUARE ROUND KEYSTONE 
OBLONG TRIANGULAR 


in a full line of desirable sizes. 











These beautiful stones are especially adapted for decorating Ring Shanks, 
Bar Pins, Brooches and Watch Cases. NOW is an excellent time to ' 
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E. Hallam, of the Hallam & Rice Co., 
was a business visitor in Chicago the past 
week. 

Freeman & Moody, electro-platers, have 
removed from 226 Weybosset St. to 44 
Franklin St. 

Otto Hanisch, of George H. Fuller & 
Son, Pawtucket, has been visiting the firm’s 
office at Chicago. 

Archie J. L. Knight has started in busi- 
ness at 51 Empire St., under the firm style 
of the Ace Chain Co. 

The London Jewelry Co. has just opened 
a large second floor salesroom in connection 
with its retail store, 181 Main St., Paw- 
tucket. 

George H. Cahoone Co. has filed notice 
with the Secretary of State’s office of a de- 
crease in its capital stock from $200,000 io 
$150,000. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared pay- 
able Jan. 2 to stockholders of record on 
Dec. 22. 

William J. Gow, of the Potter & Buffin- 
ton Co., has been calling upon the firm’s 
trade through the middle west the past 
fortnight. 


Notice of an increase in capital from 
$400,000 to $450,000 has been filed by the 
Rhode Island Tool Co., with the Secretary 
of State’s office. 

Dr. Arthur O. Bruce, of Boston, will be 
the speaker at the regular meeting of the 
Rhode Island Society of Optometry on 
Monday evening, Jan. 8. 

The Bilgor Co. has been succeeded by 
D. Bilgor & Son, which will continue at the 
same address and will specialize on a 
general line of gold goods. 


A fire in the shipping department of the 
American Enamel Co., at Swansea and 
Neville Sts., last Saturday afternoon was 
extinguished with slight damage. 

The case of L. Krichbaum & Co., agaitst 
the Original Ornament Co., which was on 
the calendar of the Superior Court for trial 
on Thursday was passed for reassignment. 

A fire in the building 282 N. Main St. 
at an early hour last Monday mcrning 
caused considerable damage by water in 
the shop of Louis J. Greene, watchmaker. 

H. J. Astle & Co., Inc., of this city, has 
just installed metal drying systems in the 
plants of D. M. Watkins Co., Pine and 
Foster Sts. this city, and Alfred Vester & 
Sons Co., 5 Mason St. 

The appeal of Julia Lederer from the 
action of the Municipal Court in appointing 
Helen Fuerth executrix of the estate of the 
late Adolph Lederer, will be heard in the 
Superior Court on Jan. 6. 

' S. Bennett, formerly of the manufac- 
turing jewelry concern of T. S. Bennett & 

0. has started in business for himself at 
38 Friendship St. where he is making a 
full line of jewelers’ findings. 

In the recent inventory of the estate of 
the late Charles D. Waite filed in the 
Municipal Court by the executor Edwin B. 
Waite, 450 shares of the stock of the Waite- 
Evans Co., is valued at $36,495. 

Henry Williams & Son, manufacturers of 
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ecclesiastical goods of this city will be 
represented after Jan. 1 through the eastern 
territory by Harry C. McKay for the pas: 
11 years with the Waite-Evans Co. 

Frederick E. Bagley, manager of the New- 
port branch of the Rueckert Mfg. Co., of 
this city, returned to his home on Kay St., 
Newport, last week after an operation for 
appendicitis at the Newport Hospital. 

John Ennis, for many years a well known 
journeyman jeweler of this city, died last 
week at the Soldiers’ Home, Bristol, aged 
80 years. He was born in this city and 
served in the Third Rhode Island Heavy 
Artillery in the Civil War. 

Joseph P. O’Kane and William W. 
Robinson doing business as the Pawtucket 
Electro-Plating Co., Slater Ave., Pawtucket, 
have dissolved partnership. Mr. Robinson 
will continue the business at the same ad- 
dress and will assume all liabilities. 


Certain personal property on the premises 
on the fourth floor of 40 Clifford St. in- 
cluded in a mortgage deed made by E. 
Dauer & Co., Aug. 9, 1922, will be sold 
at public auction under foreclosure pro- 
ceedings on Saturday, Jan. 6, at 12 o'clock. 

A seven-pound package of rolled gold 
hinges used for vanity boxes, valued at $35, 
the property of E. G; Spooner, 91 Sabin 
St., was stolen from an American Kailway 
Express Co. delivery wagon, at Aborn :nd 
Sabin Sts., one day last week. The theft 
was reported to the police. 


The copartnership heretofore existing be- 
tween Carmine Russo, John T. Sahakin and 
Fred T. Sahakin under the firm name of 
the Delta Mfg. Co. has been dissolved by 
mutual consent, the Messrs. Sahakin having 
withdrawn. The business will be continued 
under the same name by Mr. Russo. 

The plate glass display window in the 
retail jewelry store of David Saltzman, 
621 Westminster St., was found cut shortly 
after midnight last Saturday by Patrolman 
Sanmeals of the Fourth station. The glass 
was cut in the lower left corner in the 
shape of a square about eight inches each 
way with a cut through the middle. The 
proprietor was called from his home and 
the valuable contents removed from the 
window. 

At a caucus of the members-elect of the 
Providence City Council held the past week 
among the nominees for city offices to be 
elected at the municipal inaugural on Mon- 
day were the following: C. Walter Pea- 
bodie as president pro tem of the Board of 
Aldermen; William A. Schofield, president 
of the Common Council; Percy A. Harden, 
commissioner of North Burial Ground; 
Frank P. Eddy, as Packer of Fish; Joseph 
Baker Jr.,. as Tax Assessor and George 
H. Holmes, as Commissioner of Sinking 
Funds. 

The Clifford Real Estate Company of 
this city, capitalized at $100,000, which ob- 
tained a charter from Secretary of State 
Parker on Thursday last for the purpose 
of dealing in real estate, has purchased the 
property of the A. T. Wall Co., at the 
northeast corner of Clifford and Claverick 
Sts., opposite the present A. T. Wall build- 
ing occupied entirely by manufacturing 
jewelry concerns. The incorporators of the 
new corporation are Ashbel T. Wall, Frank 
M. Child and Ashbel T. Wall, Jr., all of 
whom are officials of the A. T. Wall Co. 
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‘According to records filed at City Hall, the 
transfer of the property is made subject to 
two mortgages held by the Industrial Trust 
Co., $23,000 of the principal of which re- 
mains unpaid. Revenue stamps attached to 
the deed indicate that approximately $96,000 
was involved in the transfer. During the 
past week the A. T. Wall Co. filed notice 
with the Secretary of State’s office that by 
an amendment to its charter an increase 
had been made in the capital stock from 
$100,000 to $300,000. 

The closing two months of the year wit- 
nessed a most decided improvement in the 
manufacturing jewelry industry, which, 
while of a satisfactory character as a whole, 
was only spotty as to any decided rush. 
However, the conditions at the close of the 
year have inspired the manufacturers with 
considerable encouragement for a good busi 
ness during the coming year. Evidences of 
the improved conditions during the holiday 
season are to be seen in the larger number 
of concerns that remembered their employes 
at Christmas with bonuses, turkeys, greene 
backs, cigars, candy and other evidences of 
good will. Among these were the following: 
William C. Greene Co., E. L. Logee Co.,, 
Costello Bros. Inc., Joyce Bros. & Co, 
Belcher & Loomis Co., Young Bros., Kenloc 
Mfg. Co., C. & G. Mfg. Co., Nels G. Ber- 
kander, Uncas ‘Mfg. ‘Co., Alfred Vester Son, 
Inc., Oscar E. Place & Sons Co., The Had- 
ley Co., R. A. & W. S. Greene Co., Bassett 
Jewelry Co., Cris W. O’Brien, Frank L, 
Whitmarsh Co. Hirsch Jewelry Co, 
Taylor Card & Box Co., L. Krichbaum & 
Co., Improved Seamless Wire Co., Novgrad 
& Bojar Co., James Buckley, Caesar Misch, 
Inc., Potter & Buffington Co., American 
Emery Wheel Works, The Kinney Co., 
American Ball Co., Irons & Russell Co. 
Whitaker-Fielding Co., Pollard & Darling, 
George Tetreault, A. L. Newman & Co, 
Blazer Bros., Chadbourne Optical Co., and 
Spear & Susskind. Goodwin & Gregory 
varied the holiday program by entertain- 
ing all their employes at a dinner, following 
which an entertainment was enjoyed and 
greenbacks were distributed. 








Cleveland 


Three gunmen walked into the pawnshop 
of Morris Kaplan at 1427 Central Ave. 
S. E., Dec. 19, locked the door, turned off 
the lights and ransacked the store, fleeing 
with $520 in cash and $3,000 worth of 
jewelry. The gunmen held up Kaplan at 
the point of a revolver. 

The room which has been occupied by 
the W. H. Hettesheimer jewelry store on 
Court St., Washington Court House, for the 
past 15 years, has been purchased by Mr. 
Hettesheimer. Mr. Hettesheimer announces 
that he intends to remodel and make a num- 
ber of changes in the room. 

The jewelry store of Frank Woicek, 2287 
Professor Ave., was found looted Friday 
last week of $300 in cash and $2,000 worth 
of jewelry. The cash had been taken from 
a safe which the proprietor said had been 
left open. Entrance was gained to the store 
by forcing the front door, police declared. 
Two showcases decked with holiday goods 
of all descriptions, were ransacked of choice 
rings, La Vallieres and pins. The burglar 
left no apparent clew. 
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absolutely no merit. 


tically unsalable, and 
any price. 


LONDON 
26 Holborn Viaduct 


It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 
Lacking BRILLIANCY an Aquamarine has 


Hence, an Aquamarine cut too thin is prac- 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


therefore expensive at 
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Jewelry. 


Our specialty is repairing, restringing 
and altering of all kinds of Seed Pearl 


FRANK C. OSMERS 


2 West 47th St. 


New York, N. Y. 
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Prisms: Their Use and Equivalents 


A book containing a more 
branch of refraction than 


ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 


extended knowledge on this 
is contained in works on 
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STONES 


We fill mail orders promptly. Advise 
us of your needs in the stone line, precious 
and imitation. Stone seal cngueviag. en- 
crusting, and lapidary work, and at prices 
surprisingly low. 


Kroner, Hyman & Co., Inc. 


IMPORTERS 


No. 51 Maiden Lane, New York 
John 0850 











CROISSANT 


Trade-Mark 
The oldest 








and _ cheapest. 


The Lifetime Watch. 


My 83, ligne—15 and 16 first 
quality Rubies. 


Silver, Platinum - plated, 
imitation platinum. 


MONNIN CO WITZEREANS 


SWITZERLAND 











ea | Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 











ONYX and AMBER BEADS 

a De THE DOUBRAVA CO. 

| ela | 61 Beekman St. New York 
Beekman 6752 Room 1123 


Elgin Watch Crystal Co. 


Odd Shape Crystals a Specialty 
Fine Watch Repairing fo for the Trade 
Perfeet Fitting—Delivery in 24 Hours. Prices Reasonable, 
116 Nassau Street "Kew York City 








WATCH REPAIRING FOR THE TRADE 


All our work is backed by a written guarantee. We fur- 
nish the best reference. Watches sent us for repairs or 
estimates will receive our prompt attention. Estimates 
given without charges. 
MANNA BROS. & R. PLASTINO 
500 Fifth Ave., New York City. 
Phone Longacre 9117 Corser 42nd St. 








WATCH REPAIRING 


and Fittings of All Kinds 


High Grade Wo1k at Reasonable Prices. 


We Invite Your Trial. 
41 Maiden Lane 
JACOBS & FELDHUHN 31, Maiden (Git 
Special attention given to out of town mail order 
trade, Tel. John 320 








The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Co 
11 John St., corner Broadway, New York 






























A. & $. ESPOSITER 
33 35 West 46th Street 
NEW YORK 


Tele. Bryant 4787 


EXPERT LAPIDARIES 


We are always in the market for fine rough 
gem material. 
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170 BROADWAY 
NEW YORK January 2, 1923 


WE beg to announce that Mr Alexander 
E. Arnstein has this day been admitted 
as a general partner in our firm. 


ARNSTEIN BROS. & CO. 


























CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 






















THE SUPERIOR LAPIDARY CO. 


62 West 45th Street, New York Phone Vanderbilt 6479 


A Lapidary Service to the Trade 





Cutters and Importers of Precious Stones 


Formerly with THE AMERICAN GEM AND PEARL CO. 
EMANUEL GOLDMAN THOS. F. BARRETT JOS. A. WALTER 
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White, Wile & Warner 


«Makers of 9... Guaranteed 
fationally Advertised Rings” 


Buffalo, N. D. 
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M. E. Lukenovich, well-to-do jeweler and 
watchmaker of, Jennings, La., was in the 


city last week replenishing stock. He says 
business is prosperous in all the saction 
around Jennings. 

Ernest A. Stumpf, prominently connected 
with the jewelry business in New Orleans, 
who has been desperately ill for some time, 
is beginning to improve, and his complete 
recovery is now assured. 

The death of Mrs. Louisa Kreihs, wife 
of Gustave H. Kreihs, who has Seen watch- 
maker for William Frantz & Co. for more 
than 40 years, is regretted by a wide circle 
of friends, who have long admired and 
esteemed her. 

Coleman E. Adler, Canal St. jeweler, as 
has been his custom for many years, this 
year gave each of his large corps of em- 
ployes a handsome reminder of the season 
of good will and hospitality. The distribu- 
tion of gifts was followed by something in 
the way of good cheer—a lay-out fully up to 
the standard of excellence in former years 
and for which Mr. Adler has long been 
noted. An interesting feature of the occa- 
sion, of course, was the speech-making, ex- 
pressive of sentiments appropriate to the 
occasion, compliments to the generosity and 
thoughtfulness of the “Boss,” to his Iindly 
consideration for those who serve him and 
wishes for a long, happy and prosperous life. 
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Edwin F. Herr, Red Bank, N. J., is visit- 
ing Strasburg relatives. 

Another holiday home-comer was Alfred 
Owens, Norfolk, Va. 

The jewelry stores also closed along with 
other business places on New Year’s Day. 

Arnold Ogden, Ridgeway, Pa., has taken 
a position as engraver at the Hamilton 
watch factory. 

Francis Finger, with the Rankin Jewelry 
Co, Newport News, Va., is visiting his old 
home in Lancaster. 

Joel Parkman left last week for a two 
week’s trip to Denver, Colo., his home prior 
to coming to Lancaster several years ago. 

A silver loving cup and jewelry presented 
last week to members of the all Lancaster 
football team were furnished by W. W. 
Appel & Son. 

Charles E. Smith and wife, Steelton, Pa., 
the former connected with the Ideal Jewelry 
& Optical Co., last week visited relatives in 
East Petersburg. . 

The J. F. Apple Co. has furnished gold 
football letters to the team of the Lebanor., 
Pa, High School and gold and silver medals 
to the High School of East Greenville, Pa. 

A message from Memphis, Tenn., on 
Dec. 26, reported that Amos Peterman, 
formerly of Lancaster, had been seriously 
_ in an automobile accident on Christ- 

The next meeting of the Lancaster Op- 
tometrical Society will be held Monday 
tvening, Jan. 8, the December meeting hav- 
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ing been omitted because of the busy holi- 
day season. 

Milton Young, with A. B. Bixler & Co., 
Easton, Pa., a former student of the Bow- 
man Technical School, recently paid the 
school a visit. Another former student, 
Miss Helen Reinhardt, a watchmaker with 
the Kerns’ Jewelry Store, Montclair, N. J., 
visited her home in Columbia last week and 
also the technical school. Samuel Metzger, 
of the school’s jewelry department, has been 
on the sick list. 

It has long been a custom in Lancaster 
for persons receiving cash Christmas gifts 
to invest the same at the jewelry stores, 
and this year has been no exception. The 
practice has also prevailed for persons to 
exchange duplicate gifts for other articles, 
and the jewelers are ready to do this to 
accommodate customers. The exchanging 
and changing sizes of rings also prevails. 








Trenton, N. J. 

The Wittman Jewelry Co., 137 E. State 
St., has been chartered in the office of the 
Secretary of State to operate a jewelry busi- 
ness with J. Irving Davidson, a Trenton 
lawyer, as agent. The concern has a capi- 
talization of $10,000, with each share at $100 
par. The incorporators are Charles M. Rap- 
paport and Morris Bersh, both of Philadel- 
phia, and Edward I. Wittman and Stella A. 
Peoples, of Trenton. 

The Newark Noveloid Co. has been char- 
tered in the office of the Secretary of State 
to operate from 9 Clinton St., Newark, in 
manufacturing, selling, buying and dealing 
in celluloid and metal novelties of every 
kind and description, and operating whole- 
sale and retail stores. The concern has a 
capitalization of $100,000, which is com- 
posed of 1,000 shares at $100. per share, 
while the incorporators and the number of 
shares held by each are Helen Jedell, 8; 
Ralph Villam, 1, and Helen Kelly, 1, all of 
Newark. 

The LeLong-Kendrick Co. has been 
chartered in the office of the Secretary cf 
State to operate from 345 Halsey St., 
Newark, with Kenneth A. Depew as agent, 
in manufacturing and selling jewelers’ sup- 
plies, metal alloys, and dealing in precious 
metals. The concern has a capitalization of 
1,000 shares of common stock without 
nominal or par value, while the incorpora- 
tors and the number of shares held by each 
are Louise LeLong, East Orange, 500; Ken- 
neth A. Depew, Newark, 250, and Richard 
R. Downing, Newark, 250. 

Moore & Hofmann, Inc. has _ been 
chartered in the office of the Secretary cf 
State with Charles F. Moore as agent, to 
carry on the business of silversmiths and 
dealers in silverware and jewelry, and 
operate as manufacturers and dealers in and 
contractors for the sale, purchase and ex- 
change of gold and silverware, gold and 
silver plated goods and ware made of base 
metals, such as white metal, copper,. brass, 
etc., and to deal in watches, diamonds, etc. 
The concern has a capitalization of 1,500 
shares of common stock without nominal or 
par value, while the incorporators and the 
number of shares held by each are Charles 
F. Moore, of Newark, 4; Emil H. Hofmann, 
of Newark, 4, and Thomas McErlean, 32 
Grove St., New York, 2. 
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da, where he will spend the Winter. 

The local manufacturers as usual were 
generous with their Christmas gifts to their 
employes. 

Frank Chace, of the Chicago office of the 
Robbins Co., has been spending a few weeks 
at the factory. 

The Baer & Wilde ‘Co. continued its prac- 
tice of giving a bonus to employes based on 
the amount of wages received. 

Donald McRae, Sherbrooke, Can., who is 
interested in the jewelry business, spent the 
holidays in town with his parents. 

Several of the local manufacturers held 
conferences last week with Henry Chalmers, 
chief of the division of Foreign Department 
of Commerce. 

The employes in the jewelry factories liv- 
ing in Taunton and Providence have been 
greatly inconvenienced the past few weeks 
by the poor service of the railroad. 

William H. Saart has been tendered an 
appointment on one of the important city 
boards by Mayor-elect George A. Sweeney, 
but has declined for business reasons. 
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The Webster Co. last week gave their em- 
ployes a bonus, amounting to 5 per cent. of 
their wages for the year. 

‘Charles Burns left last week for Toledo, 
O., where he has accepted a responsible po- 
sition with a jewelry concern. 

Wallace Kenyon, of the Webster Co., pre- 
sented the Police Relief Association with a 
check of $25 as a Christmas gift. 

Frank P. Kennedy, of Kennedy & Co.,, 
last week received a German police puppy 
from Laurence H. Armour, a member of 
the Armour Packing Co. The dog will be 
shown at all of the shows in this vicinity. 

A committee has been appointed by the 
North Attleboro Board of Trade to consider 
the advisability of erecting a modern hotel 
in town. On the committee are J. F. 
Sturdy, Wallace Kenyon, John L. Thomp- 
son and J. Frank Mason, all connected with 
the jewelry industry. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Dec. 30, 1922. 
The U. S. Assay Office reports: 





Gold bars exchanged for gold coin.... $593,165.94 
Gold bars paid depositors .......... 75,294.40 
ONE a Histo pase Rade eees $668,460.34 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
BN BW ie Kade 5a RA eh SO DRRCE RAED $212,860.76 
BEE b.cndcnisndsevewentsnvtaeeeee 47,108.93 
BN 20s iWadisndealaiasie pe wewenene 94,683.43 
BI itdcddcnndewe oeuenauaraetes 238,512.82 
BIG (OO) Sebsictcnednnsiswendewaccuaas a 

OM ihc saa heiaenwe tae $593,165.94 
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GORHAM 


Sterling Silver Designs 
of the Gorham Interests 


Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art’is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 
of the GORHAM INTERESTS, the chain is unbroken. The four plants 
cherish traditions of the highest standards. 

The patterns of Gorham Sterling Silver are so numerous and varied that 
to beauty, worth and character we may add a fourth merit—that of Exclusive- 
ness. As the designs embrace the various periods of art and are simple or 
elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 
many, and is, in a high degree, exclusive. 

In the early days of the Gorham Company, when machinery was new, it 
was introduced into the making of Sterling Silver, not that the product should 
be less fine, but that it might be brought into wider use by means of ma- 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver 
of the Highest Quality, but not the Highest 'Price.” Quality for quality, De- 
sign for design, Material for material, Workmanship for workmanship, Pat- 
tern for pattern, GORHAM Sterling Silver is the cheapest. 








THE GORHAM INTERESTS 


5th Avenue and 36th Street, New York City 
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T this time of the 


January Banquets ee 
year, it 1S cus- 


Th 
and eir Function tomary to call atten- 


in the Trade tion to the fact that 
the season of meetings, conventions and 
particularly banquets has begun and to make 
reference to the great annual banquets, such 
as those of the Jewelers’ 24 Karat Club, 
the Chicago Jewelers’ Club, Boston Jewelers’ 
Club, the Philadelphia Jewelers’ Club, the 
Horological Institute of America, and 
others which all follow in rapid succession, 
not to speak of the lesser banquets of the 
fraternal and other associations that are 
interspersed in between. And _ there is, 
therefore, more truth than humor in the 
joke often made by a late prominent mem- 
ber of the industry, that “the jewelry trade 
begins the year by eating well in any case.” 
But in connection with these banquets, at- 
tention should be called to the fact that the 
feasting and the entertainment is but a small 
part of what they give to the jewelry trade, 
the great function of each affair being the 
opportunity it affords the members of the 
industry to get together on a social basis, 
forget for the nonce that they are business- 
men and competitiors, letting the realization 
sink home that they are brothers of one 
craft, interdependent one on another for 
their success or failure, and men whose 
interests in all matters relating to the world 
in general, are almost identical. 

It is these banquets and meetings that 
have helped to create a fraternal feeling 
among all jewelers and make each member 
of the craft realize what a good lot the 
other fellows were. More than anything 
else, they have been the means of making 
the men in the industry proud that they be- 
long to it, and satisfied that they are in a 
business of which they and their children 
may be proud. 

For this reason, we urge all of our sub- 
scribers to go to these banquets and meet- 
ings whenever possible. Meet your fellow 
jewelers (whether your competitor, the man 
from whom you buy or the man to whom 
you sell) on a social basis, get the good that 
comes from such association. They will 
keep you in touch with the real trend of 
trade affairs and make you anxious to stand 
shoulder to shoulder with all your fellow 
jewelers in resisting attacks from the out- 
side and remove abuses that grow up from 
within. Don’t think that the banquet is 
only a place to be fed and entertained, but 
consider it more as a fraternity gathering 
and the one great opportunity you have to 
come in close association with your brother 
jewelers, as friends and fellow craftsmen. 





The Use of HE letter _ pub- 
Pattetiun with lished in the last 
Seattiem issue of THE JEWEL- 


ERS’ CIRCULAR from 
a prominent refining concern in Newark, 
answering an article that appeared pre- 
viously over the name of a prominent New 
York manufacturer, has served to call at- 
tention to a condition in the platinum in- 
dustry that should be thoroughly understood 
by every retailer and wholesaler selling 
platinum jewelry. 

Unfortunately, the situation is not fully 
understood either by dealers or manufac- 
turers and much information that has been 
disseminated to the trade has come from 
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people, who themselves, do not fully under- 
stand the situation, and whose opinions kave 
been, therefore, colored both by their ignor- 
ance and their prejudice. Therefore, we 
hope that the two articles already published 
will both be carefully read: because they 
throw light from different sides on a sub- 
ject that needs considerable explanation at 
the present time. 


As was well pointed out in the letter last 
week, the word “platinum” has been used 
technically, scientifically and generally by 
the public for many years to cover not only 
one but a group of metals, 7. ¢., platinum, 
iridium, palladium, rhodium, osmium and 
ruthenium, most of which are found in com- 
bination one with another. Hcwever, in 
the jewelry trade, the word has been applied 
more strictly to the metal and element 
platinum and the jeweler until recent years, 
knew little of the platinum metals cxcept 
platinum and iridium, although in much of 
the platinum he used at times, there was a 
combination to a more or less extent with 
palladium particularly in Europe, where 
palladium up to 20 and 25 per cent. has 
been used. In drawing the proposed plati- 
num laws (such as were passed by the 
States of New York and Illinois) it was 
deemed necessary at the time to recognize 
the scientific and technical use of the word, 
“platinum” by including all the platinum 
metals of the group and not having the law 
hold to just those two metals of the group 
used by jewelers. Consequently, as far as 
the legal use of the term is concerned (in 
those States where the term is regulated), 
the word “platinum” embraces any com- 
bination of these metals and an article is 
legally stamped if the platinum group of 
metals compose .925 parts of the whoie 
article. 


But unfortunately for the trade, there is 
a disparity between the prices of platinum 
and other members of the group, particularly 
palladium, which can be used in combina- 
tion with it as well as a disparity between 
the specific gravities of these metals, with 
the result that the palladio-platinum cum- 
binations can be used to make jewelry for 
much less cost than would result from tue 
use of pure platinum alone, the palladium 
not only decreasing the cost but increasing 
the bulk for the same weight. Manufac- 
turers have taken advantage of this condi- 
tion by using palladium with the platinum 
in proportions running from 10 to almost 
50 per cent. and have sold these goods, and 
sold them legally as “platinum.” 


Now, there is a large number of tmer- 
chants and manufacturers in the jewelry 
trade, who believe that the dealer and the 
public in buying platinum jewelry expect to 
get pure platinum alone or platinum 
hardened with iridium, and these people will 
make and sell nothing else. This, of course, 
has resulted in their suffering keen com- 
petition from manufacturers and dealers 
who make and sell palladio-platinum as it 
is called, in different combinations and who 
believe on the other hand that their cus- 
tomers are thoroughly satisfied with these 
combinations of metals, particularly as they 
get larger bulk for less money and get an 
article of beautiful color and made entirely 
of not only precious metal but platinum 
metals, as well. This condition has caused 
a schism in our trade between the strict ad- 
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herents to platinum and iridium on one 
hand and those who use two. or more of the 
platinum metals beside iridium in the 
jewelry they make, this having lead to con- 
troversy and recrimination that we feel is 
to a large extent, unnecessary and hiartful 
to the trade. 

The controversy came to an acute stage 
in the attempts made to agree upon the 
platinum section of the proposed National 
Marking Law, one side wishing the law 
to be drawn to include nothing but platinum 
and iridium and the other tc allow the 
term, platinum, to include ail the platinum 
metals, as was done in the state laws of 
New York and Illinois. The committees 
having charge of the law leaned to neither 
view entirely but suggested a modification 
of the present statutes that we feel is not 
only a fair compromise between the ex- 
treme views of both schools but is one that 
makes for the protection of the trade and 
public without arbitrarily forcing upon the 
public, a definition of platinum that is at 
variance with the use of the term in the 
scientific industries. 

In brief, the proposed National Marking 
Law would permit the jeweler to sell as 
platinum alone, an article made only of 
platinum or platinum and iridium and iridio- 
platinum should contain nothing but these 
two metals. But should he wish to make 
or sell an article containing the various 
members of the platinum group. he may do 
so by stamping that article distinctly with 
a mark that will indicate to the buyer, the 
exact percentage of pure platinum contained 
therein. In other words, an article co-1tain- 
ing 75 per cent. platinum and 20 per cent. 
palladium could not be marked platinum 
alone, but might be marked .750 platinum 
(due allowance being made fur the leeway 
allowed by the law). In this way, the pub- 
lic could differentiate in their purchases be- 
tween articles made of platinum alone, 
platinum and iridium or platinum in com- 
bination with other members of the group. 
But in no case, can the word “platinum” 
be used, even with a qualifying numerical 
prefix, on articles that contained any material 
percentage of base metal. Those who wish 
to sell platinum with palladium, rhodium or 
osmium, can do so and their product will 
be marked differently from those who sell 
platinum alone or in. combination with 
iridium. 

There is no doubt that owing to the lack 
of technical knowledge as to the meaning 
of the word “platinum” and the meaning of 
the laws, many jewelers and in turn, their 
customers, have been deceived or mislead as 
to what they were selling as platinum 
jewelry. But it is only fair to say for some 
of the manufacturers of the platinum com- 
binations that they and their salesmen have 
clearly explained to the dealers what they 
were selling and both dealer and the public 
have been satisfied to buy these as platinum. 

However, there should be some way of 
differentiating between the pure platinum 
or platinum-iridium combination and 
other combinations of the platinum group 
and we think such method of differentiation 
has been found in the statute as prop 
by the committee in charge of the proposed 
National Marking Law. 

Until this law is passed, however, We 


—— 
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The Elgee Watch Co. has moved its busi- 
ness from 65 Nassau St. to new quarters 
at 17 John St. 

Arthur Abraham, of Abraham & ‘Roman, 
68 Nassau St., sails for Europe Jan. 6 on 
the Majestic to purchase diamonds. 

D. D. Spiro, specializing in cameo jewelry 
and Swiss and American watches, now at 
116 Nassau St., will be located after Jan. 5 
at 87 Nassau St. 

Walter Tarlton, of Wightman & Hough 
Co., has been suffering from a carbuncle on 
the side of his neck which fortunately has 
responded to medical treatment. 

The Sterling Silverware Manufacturers’ 
Association will hold its annual meeting at 
the Waldorf-Astoria, this city, on’ Friday 
evening, Jan. 19, at 6.30 o’clock. 

Among the out-of-town visitors in this 
city during the past week was George L. 
Paine of the George L. Paine Co., manufac- 
turing jeweler, North Attleboro, Mass. 


According to an announcement made last 
week, B. Davidson, formerly traveling for 
C. Turou, 106 Fulton St., is now represent- 
ing Weinstein & Polansky, in the same build- 
ing, 

The firm of Lassner & Bamberger, Inc., 
pearls, precious and semi-precious stones, 21 
Maiden Lane, was recently elected a mem- 
ber of the Merchant’s Association of 
Greater New York. 


William Hobbs, of the Wm. Hobbs Clock 
Co., Inc., 10 Maiden Lane, will leave Jan. 
6 on a business trip to the Pacific Coast. 
He will visit the trade throughout the 
western States en route. 

Robert P. Burnett, formerly of John R. 
Keim, is now traveling for Frederick W. 
Rauch, importer of pearls and precious 
stones, 522 Fifth Ave. Mr. Burnett will 
represent Mr. Rauch on the road and in 
this city. 

It has been announced by Arnstein Bros. 
& Co. importers of diamonds, 170 Broad- 
way, that Alexander E. Arnstein has been 
admitted to the firm. Mr. Arnstein is a son 
of Emanuel Arnstein and has been with the 
concern for 11 years. 


Rudolph Schweiger, who has been asso- 
ciated with H. Z. & H. Oppenheimer for 15 
years, will hereafter represent Zimmern, 
Rees & Co., of 170 Broadway, and will visit 
his old trade. Jack Aul, of Zimmern, Rees 

Co., is at present in the foreign diamond 
markets for the concern. 

A jury before Supreme Court Justice 
Erlanger has returned a verdict for $6,342 
favor of Schultz-Goldmann, Inc., against 
Albert R. Gross. The suit was brought 
against Mr. Gross to recover $6,000 for a 
Platinum diamond and sapphire brooch. The 

fendant alleged that he gave the plaintiff 

600 in full payment. 

The trade was notified last week that a 
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new firm had been formed under the style 
of Felix B. Volman & Co., at 110 W. 40th 
St., this city, which will manufacture dia- 
mond mounted platinum jewelry. Mr. Voll- 
man, a member of the firm, is well known 
to the jewelry trade, having been associated 
with Powers & Mayer for the past 20 years. 

Henry B. Zimmern, of Zimmern, Rees & 
Co., 170 Broadway, retired on Jan. 1, after 
25 years associated with the business, which 
will be continued by David Zimmern, Joseph 
Rees and Jack Aul, under the same style 
and with no change in policy. Henry Zim- 
mern retires after about 50 years in the 
trade, all of which time has been spent in 
the Maiden Lane district. 

Last Thursday, De Frece Bernstein, im- 
porter and manufacturer of watches, moved 
his business from 106 Fulton St. to the 11th 
floor in the building at 15 W. 37th St., 
where the concern now occupies’ larger 
quarters. It was also announced that O. E. 
Nelson, for many years with the Gruen 
Watch Co., has been added to the sales 
force of the Bernstein concern. 

Frank Rauschkolb, for more than 50 
years with A. Wallach & Co., 37 Maiden 
Lane, died last Wednesday. The factory of 
the Wallach concern, of which Mr. Rausch- 
kolb was foreman at the time of his death, 
was closed a half-day on Friday, when the 


funeral was held from the funeral chapel of 


I. Weil & Son, 120 E. 116th St. Mr. 
Rauschkolb is survived by a widow, three 
sons, a mother, two brothers and two sisters. 

The following additional contributions to 
the United Hospita) Fund have been re- 
ceived by Leopold Stern, chairman of the 
committee of the jewelry and kindred trades: 
Rice & Hochster, $100; Wiener Bros., $100; 
A. Wittnauer Co., $50; T. Kirkpatrick & 
Co., $25; Sig. Hirschberg, $25; M. & E. 
Chalem, $25; Bunde & Upmeyer, $25; J. B. 
& L. W. Rice, $25; J. Freudenheim & Sons, 
$15; O. J. Somers Co., $10; Joseph Fried- 
man, $2. 

The estate of Calvin W. Little, who con- 
ducted a wholesale and retail jewelry busi- 
ness at 80 Maiden Lane, and who died in 
Essex county, N. J. May 27, 1921, has 
been appraised at $225,940, of which $94,059 
is the value of his New York estate. The 
appraiser found that the net worth of the 
jewelry business was $48,222, and the good- 
will was worth $50,639. The gross profits 
and net profits stated in the papers were: 
1916, $92,321 and $52,947; 1917, $87,323 and 
$48,509; 1918, $49,003 and $22,915; 1919, 
$54,961 and $27,346, and 1920, $69,648 and 
$47,159. He gave a third of his estate to 
his wife, Susan E. Little and the other two- 
thirds to his sons, Clarence B. and John W. 
Little. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, on Tuesday, Dec. 26, 
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against Mortimer Kane, retail jeweler, 3797 
Broadway. The petitioning creditors are 
Bernard E. Weisberg, who holds a claim for 
$80; John F. Paulis, for $611.90, and Rose 
Rifkin, for $200. On the day the action in 
bankruptcy was started, Judge J. W. Mack 
appointed Leonard B. Zeisler as receiver 
under a bond of $5,000. The receiver has 
power to continue the business for a period 
of five days after signing the order if in 
his estimation it is deemed necessary and 
advisable. According to the order appoint- 
ing the receiver, the jeweler has assets esti- 
mated at $8,000 and liabilities approximat- 
ing $12,000. 

On Jan. 1, the firm of Dieges & Clust, 
manufacturing jewelers, 15 John St., New 
York, celebrated its 25th year in the jewelry 
business. The concern, which was founded 
by Charles J. Dieges and Prosper Clust, 
had a small beginning in the garret of the 
old building formerly located at 25 John 
St., and directly under the roof of this build- 
ing the firm had its factory while the office 
was located on the first floor. As the busi- 
ness grew, the factory was enlarged by 
breaking through the wall leading to the build- 
ing at 23 John St. The firm remained in these 
quarters until the building at 25 John St. 
was torn down. Dieges & Clust then 
moved its factory and office to 23 John 
St., and also took over the fourth floor in 
the historic old building until a few years 
ago located in Theatre Alley. For their 
own convenience they erected a bridge from 
23 John St. to the Theatre Alley building 
and remained there until it was decided to 
demolish these buildings. The concern then 
moved to the store at 20 John St., while the 
factory was moved to 47 Ann St., where it Is 
now located and occupies three floors. In 
October, 1917, the store was abandoned and 
the firm located in its present quarters on 
the first floor at 15 John St. To commemo- 
rate the event, the firm is distributing to its 
customers handsome notebooks bound in 
gray leather and containing much useful in- 
formation. Both members of the firm are 
well known in the trade and their many 
friends are extending them heartiest con- 
gratulations on the celebrating of their 25th 
anniversary. Mr. Dieges, for over 20 years, 
has been actively identified with athletics 
in this country and on a great many occa- 
sions has acted as official timekeeper at the 
Olympic games. He is also prominent in 
national guard circles and within a few 
months has been elevated from the rank of 
captain to lieutenant-colonel. His appoint- 
ment as lieutenant-colonel was made re- 
cently and was one of the last acts Governor 
Miller of New York performed before going 
out of office. 

The members of the Traveling Jewelers’ 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers 


Pendant end Bow Patented are Solidarity Jobbers 
ry. e220 SOLIDARITY WATCH CASE CO. ‘22.ot2isi 
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ONE HUNDRED YEARS OF PICCADILLY 
COMMERCIAL BANKING MESH BAGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 
feature. PICCADILLY 
MESH BAGS are now 
made in SOLDERED 
Mesh as well as UNSOL- 
DERED Mesh. 
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We solicit accounts of 
Jewelers and Affiliated 
Trades with a full 
knowledge of its re- 
quirements created by 
an experience and serv- 
ice not equalled by 
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IO Ny «1018, Ne. 52002 regular jobber 
Main Office: 149 Broadway, New York City And Feb. 21, 1922, No. 1,407,810 or ask for catalog. 
| Branches: Battery to the Bronx Lippmann, Spier & Hahn 
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Association are scheduled to hold their an- 
nual meeting on Saturday afternoon, Jan. 13, 
at 2 o'clock, in the rooms of the Jewelers’ 
24-Karat Club, 15 Maiden Lane. 

The Jewelers’ Protective Union will hold 
its annual meeting at 2 P. M. on Tuesday, 
Jan. 23, at 15 Maiden Lane. 

Lawrence Bodenheimer started in the dia- 
mond business on his own account on Jan. 1 
and is located at 1 Maiden Lane. 

The members of the Jewelry Crafts As- 
sociation will hold their annual meeting at 
the Hotel Astor at 6.30 Pp. M. on Wednesday, 
Jan. 31. 

The annual meeting of the Jewelers’ Se- 
curity Alliance is to be held at the organi- 
zation’s headquarters, 15 Maiden Lane, on 
Friday afternoon, Jan. 19, at 3 o’clock. 

The annual meeting of the Brotherhood 
of Traveling Jewelers will be held on Satur- 
day, Jan. 6, at 2 p. M., at the headquarters 
of the Merchants’ Association in the Wool- 
worth building. 

George S. Overton, formerly New Eng- 
land and ‘New York State representative of 
J. B. Bowden & Co., will cover the eastern 
territory for 1923 for the Schoellner & Hor- 
bach Mfg. Co., Newark, N. J. 

The members of the American Jewelers’ 
Protective Association will hold their an- 
nual meeting in the rooms of the National 
Jewelers’ Board of Trade, 15 Maiden Lane, 
on Wednesday, Jan. 24, at 1 Pp. M. 

Sig. Strauss and W. C. France, both con- 
nected with the firm of Sig. Strauss & Co., 
Cincinnati, O., are in this city for a two 
weeks’ stay in the interest of their concern. 
While here, Mr. ‘Strauss and Mr. France 
are stopping at the Hotel Astor. 

The members of the Jewelers’ Safety 
Fund Society will hold their annual meeting 
on Wednesday, Jan. 10, at 2 p. M., at the 
organization’s headquarters, 15 Maiden 
Lane. The following day the directors will 
meet to elect officers for the ensuing year. 

The firm of “Harley,” this city, was in- 
corporated at Albany, N. Y., last week, with 
a capital of $10,000. The concern has au- 
thority to engage in the gold and silverware 
business and the following are the incor- 
porators: H. K. Bernstein and I. D. Meyer. 

Jacob Segal, of Jacob Segal & Co., im- 
porters of diamonds, 87 Nassau St., sailed 
for Europe last Saturday aboard the steam- 
ship Olympic. Mr. Segal will visit the Eu- 
ropean diamond markets and expects to re- 
turn to this country about the end of Feb- 
ruary. 

Just before THe JEWELERS’ CIRCULAR 
went to press yesterday (Tuesday) soft 
platinum was selling at $118 an ounce, while 
that containing five per cent. iridium was 
quoted at $126. Platinum hardened with 10 
per cent. iridium was selling at $134 an 
ounce. Palladium was quoted at $65 an 
ounce. 

A. Wallach & Co., 35 Maiden Lane, an- 
nounced that in 1923 the concern will be 
represented on the Pacific Coast by Martin 
4. Cooper, in the south by Samuel Adler, 
m the middle west by Sydney Russell, in 

ennsylvania and New Jersey by George 
a, in the east by Benjamin L. Cohen, 
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and in this city and vicinity by Gerald S. 
Russell. 

George R. Berg-Leitner, expert watch- 
maker for the trade, formerly located in 
room 63 at 12 John St., moved on Jan. 1 
to new and larger quarters in room 1302 in 
the same building. At the same time Mr. 
Berg-Leitner moved, M. Alexander removed 
his business from 35 E. 19th St. to room 
1302 at 12 John St. 

According to an announcement made last 
week, Earl H. Woodnorth has severed his 
connections with Frederick W. Rauch, im- 
porter of pearls, diamonds and precious 
stones, 522 Fifth Ave. Mr. Woodnorth is 
now engaged in business on his own account 
as a dealer in pearls and precious stones and 
is temporarily located at 522 Fifth Ave. 

‘(Charged with violating the New York 
Stamping Law, Mr. Muschnik, a jobber of 
Providence, R. I., was arraigned last 
Wednesday before Magistrate Cobb in the 
First District Magistrate’s Court, and after 
waiving examination was held for Special 
Sessions. The defendant, it is claimed, sold 
a belt buckle to J. Ortman, a jeweler of this 
city, which, it is alleged, assayed .627 parts 
of silver. Mr. Muschnik claims that he is 
a jobber and that he purchastd the belt 
buckle involved from another concern. The 
head of the latter concern is said to be in 
Chicago. Mr. Muschnik’s bail of $100 was 
continued. 

3eulah Rogers, alias “Beulah Lee,” alias 
“Mary Cameron,” etc., who was arrested in 
this city about 10 days ago, after an alleged 
attempt to swindle a Third Ave. jeweler, 
was arraigned before Magistrate Duras in 
the Fifth Magistrate’s Court last Thursday, 
and after waiving examination was held in 
$10,000 to await the action of the grand jury. 
The prisoner is charged with passing a bogus 
check on Harry Kieselstein, a jeweler at 
245 E. 59th St. The complaint alleges that 
the defendant, on May 28, 1921, obtained 
$68 in merchandise and $7 in cash in return 
for a bogus check drawn on the Corn Ex- 
change Bank. 
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the railroad towns, where payrolls counted, 
suffered under conditions, and the volume 
was not quite so strong. The demand was 
good in practically all lines, but excep- 
tionally so in white gold merchandise.” H. 
H. Kiger, of the C. A. Kiger Co., speaking 
of the general windup of the holiday busi- 
ness, stated that the volume done by the 
retailers in December was “one of the sur- 
prises of the ages.” For 11 months,” he 
added, “the retailer has had to fight for 
almost every dollar he took in, but there 
was a windup in December that has hardly 
been known before. Stocks, both wholesale 
and retail, were almost depleted on many 
items. Onyx rings and pearl necks were 
two of the items that bore the brunt of the 
public attack. However, everything went. 
Our firm handled more orders and _ ship- 
ments than at any time in their history, and 
we are also proud to say, turned them out 
with more rapidity.” 








Sanford E. Burrows, Calexico, Cal., is ad- 
vertising that he is retiring from business. 
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The annual meeting of the Buffalo Retail 
Jewelers’ Association will be held in the 
Lafayette Hotel on the evening of Jan. 18, 
when reports will be read and officers elect- 
ed for the coming year. 

H. C. Lake, who conducted a retail jewel- 
ry store for a number of years at 244 Oliver 
St., North Tonawanda, has disposed of his 
stock through a series of sales and retired 
from business on Jan. 1. 

The entertainment committee of the 24- 
Karat Club will hold a meeting early in 
January to lay plans for the club’s annual 
dinner, which is to be held later in the 
month. Their recommendations will be then 
submitted to the board of directors for final 
approval. 

F. G. Nordstrom, after an absence of 
three and a half years, has re-entered the 
retail jewelry field in Jamestown, N. Y., 
having opened an attractive store at 25 S. 
Main St., in a secondary business section of 
the city. Besides including a full line of 
jewelry, watches and diamonds there is an 
optical department in connection with the 
store. 

William E. Graeber, Seneca St. jeweler, 
has reassured residents of the South Buf- 
falo district who were fearful lest he rent 
the store in his new building, 1274 Abbott 
Road, for sale of soft drinks or as a pool- 
room. Mr. Graeber’s son conducts a retail 
jewelry store in one of the stores and the 
elder man has consistently turned down ap- 
plications representing undesirable  busi- 
nesses. 

Buffalo’s retail jewelers enjoyed a_holi- 
day business exceeding in volume by prac- 
tically half that of 1921, and in some in- 
stances being ahead of any previous year, 
not even excepting the war period. Trade, 
in fact, was so much better than anticipated 
that many retailers found they had not or- 
dered popular lines of merchandise in suf- 
ficient quantity and were forced to reorder 
during Christmas week by wire where it 
was necessary to obtain the article in ques- 
tion from out of town. The volume of 
business was in jewelry and watches, ladies’ 
wrist watches particularly being in brisk 
demand. The only disappointing feature, 
from the standpoint of the larger down- 
town dealers, who bought diamonds rather 
extensively, was that there was little inquiry 
for the more expensive pieces. This was 
especially true of the cash houses. Credit 
firms reported a normal business in the more 
moderate-priced grades of diamonds. The 
immense volume of jewelry sales, taking the 
capacity of their sales forces, more than off- 
set, however, the loss in diamond sales, and 
merchants who recalled the dull period 
which the industry has just passed through, 
were gratified that business showed real 
signs of returning to normal. Jewelry 
houses which carry chinaware as a side line 
were handicapped in a measure through the 
almost nation-wide strike in the potteries, 
but in spite of this their business was much 
better than a year ago. 








The Ellis Jewelry Shop is the new style 
of G. E. Ellis & Son, Johnson City, Il. 
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Blanketing the Trade 





The jewelry trade, unlike the general field or most of the other trades, is not so 


large that it requires several papers to thoroughly cover the field. 


According to the 


National Jewelers’ Board of Trade Rating Book there are, in the entire country, less than 


11,000 worth-while jewelers, that is, those with a rating of $1,000 or better. 


Those with 


a smaller rating than this are mainly watchmakers and repairers who carry very little stock 
and nearly all of whose income is derived from repair work. 


For many years THE JEWELERS’ 
CIRCULAR has, as far as possible, limited its 
circulation to the real jewelers, those with a 
rating of $1,000 and over. The 10,000 readers 
of THE JEWELERS’ CIRCULAR comprise, 
therefore, about 85% of the rated jewelers of 
the country. . 


It is logical to assume that THE JEWEL- 
ERS’ CIRCULAR is read by every jeweler in 
the country who reads any trade paper at all. 
In the first place, the retail jeweler gets more 
for his money in THE JEWELERS’ CIRCULAR. 
He gets 52 issues for $4.00 against 12 issues 
of the monthly publications for $2.00 or $3.00. 
In the second place, he gets all the information 
of the trade, all the news, all the reports, all 
the latest fashions and all the trade hints and 
suggestions from two weeks to six weeks sooner 
than he would get a part of the same information 
in the monthly periodicals. Then again, the 
retail jewelers have known and read THE 
JEWELERS’ CIRCULAR as long as they have 
been in business, as for fifty-three years it has 
been the leading publication. 


THE JEWELERS’ CIRCULAR guarantees 
a minimum circulation of 500,000 copies a year. 
The total combined circulation of the six monthly 
jewelry publications (taking the publishers’ own 
circulation statements) is less than 400,000 
copies a year, yet advertising space in every 
issue of these six monthly jewelry periodicals 
would cost more than the same amount of 
space in every issue of THE JEWELERS’ 
CIRCULAR. In other words, THE JEWEL- 
ERS’ CIRCULAR gives a guaranteed circula- 
tion of over 25% more than the claimed cir- 
culation of the six monthly jewelry periodi- 
cals combined and at less cost. 


As THE JEWELERS’ CIRCULAR covers 
the whole field and as its advertising rates are 
the lowest per thousand circulation, it would 
therefore seem to be true economy to concen- 
trate advertising in THE JEWELERS’ CIRCU- 
LAR, thus getting over 25% more distribution 
and much greater publicity at less cost, and in 
addition to all this, the advantage of the greater 
prestige and influence which THE JEWELERS’ 
CIRCULAR gives. 


THE JEWELERS’ CIRCULAR is the only publication in the jewelry trade that guar- 


antees its circulation on the face of all its advertising contracts and is always prepared to 


prove this guarantee. 


For many years THE JEWELERS’ CIRCULAR has published more 


advertising than the six monthly jewelry journals combined. 
tween the buyers and sellers in the jewelry trade. 


It is the one great medium be- 
In every section of the country, THE 





JEWELERS’ CIRCULAR has more subscribers than has any other jewelry periodical. 


THE JEWELERS’ CIRCULAR PUB. CO., 


11 John St., New York 
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urge upon every jeweler to learn from tite 
manufacturer exactly what the platinum 
jewelry he buys is composed of, and to sell 
this to his customers for exactly what it is. 
If he wants to sell platinum or platinum 
and iridium alone, he should have the op- 
portunity to do so and to assure his cus- 
tomers that they are getting it; on the other 
hand, if he wants to sell platinum in com- 
bination with palladium or other members of 
the group, he is entitled to do so and the 
sale of such jewelry is absolutely honest 
when he tells the customer exactly of what 
metals it is composed. 

To characterize the sale of such combina- 
tions of platinum metals as “dishonest” or 
the use of palladium as an “adulterant” or 
in any way, classify it with a base metal, 
is both foolish and futile. There is no 
reason why the buyer should not be able to 
purchase an article of the platinum group 
of metals that will give him greater bulk, 
as good wearing qualities and has as much 
beauty at a less cost, if he wants to do so. 
But, on the other hand, the buyer who 
wishes to buy iridio-platinum alone, should 
be put in a position to get what he asks 
for from his jeweler and the jeweler should 
be in a position to know what he is selling. 
Until the law specificially provides for such 
a condition, the honest jeweler should make 
the condition possible by knowing what he 
buys and selling it to the customer for what 
it is. 











Among the honorary pallbearers at the 
funeral of Dr. William Stephen Disbrow, 
of 151 Orchard St., were Carl Lester and 
Chester R. Hoag. 

Mr. and Mrs. Adrian Riker, of 179 Clin- 
ton Ave., gave a dinner in honor of Miss 
Elizabeth Wilkinson Larter, daughter of 
Mr. and Mrs. Halsey M. Larter, of 649 Lake 
St, whose engagement was announced last 
Summer to Adrian Riker, Jr. Covers were 
laid for 24. 

Norbert Bertl got much advertising pub- 
licity during the holidays by “appearing” in 
a local movie theater. The play, entitled 
“Satisfaction,” was thrown on screen. Part 
of this was staged in Newark. In the play 
one of the actors purchases a diamond en- 
Zagement ring, and later a wedding ring. 
These were “purchased” in Mr. Bertl’s store, 
and Mr. Bertl himself waited upon the “cus- 
tomer.” Mr. Bertl attended the movie pres- 
entation and noted that many persons in the 
audience recognized him and his store at 
once when that part of the film was thrown 
on the screen. 

Formal opening of the Newark Athletic 
Club building will take place on Friday 
evening, Jan. 12. The routine activities of 
the club will begin Jan. 15. Benjamin S. 
Whitehead is first vice-president of the club, 
and Thomas Allsopp, of the jewelry manu- 
facturing firm of Allsopp & Allsopp, is sec- 
Tetary. The late Mayor Alexander Archi- 


bald, president of the Archibald-Klement 
%, manufacturer of silver goods at E. 
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Kinney and Orchard Sts., was a member of 
the board of governors of the club. A num- 
ber of other Newark jewelers are active 
workers in the club. 

Bernard M. Stanley, Jr., of the B. M. 
Stanley, Jr., Co., manufacturing jeweler at 
13 Governor St., is mourning the loss of 
his brother, William Carleton Bayley Shan- 
ley, a contractor, with offices at 857 Broad 
St., who died suddenly from heart disease 
in his home at 271 W. 72nd St., New York. 
He was in his 52nd year. Up to eight years 
ago Mr. Shanley lived on Johnson Ave., 
this city. He moved to New York because 
of the illness of one of his children. 











Mr. and Mrs. Eugene Sanger visited their 
daughter in Philadelphia over the holidays. 
The Smith, Patterson Co. wishes it to be 
announced that its wholesale department was 


not open Christmas Eve. In last week’s 
issue it was stated that all the wholesale 
houses were open that evening. Smith, Pat- 
terson’s was an exception. 

Jewelry valued at $400 was taken from 
the Lafayette Jewelry Co., Portland, Me., 
December 24, when a brick wrapped in a 
towel and tied in a newspaper was hurled 
through the show window, Herman L. Bern- 
stein announced. The loss was not discov- 
ered until he made an investigation Christ- 
mas Day. 

Numerous jewelers and optometrists are 
interested in the plans of Mayor Curley for 
street widening involving an expenditure of 
$13,950,000. The streets affected are State, 
Providence, School, Portland, Hanover, Tre- 
mont and Arlington. If the plans carry, 
these jewelers and optometrists will doubt- 
less have to seek new quarters. 

The jewelry offices of James Blumstead 
were damaged to the extent of several hun- 
dred dollars waen the oe Lynn, 
was set ablaze by a mysteri@™@s fire Dec. 24. 
It was not discovered by a patrolman until 
it had made considerable headway. An ex- 
plosion in one of the stores in the build- 
ing added to the danger. The total damage 
is estimated at $40,000. 

For the benefit of those interested in 
weights and measures the Waltham Watch 
Co. sent an exhibit to the meeting of the 
American Metric Association, which took 
place Dec 30 at the Massachusetts Institute 
ot Technology. The company’s experts ex- 
plained the exhibit and answered questions 
as to why they have found it advantageous 
to use the metric system. 

Twenty thousand dollars’ worth of dia- 
monds and other precious stones in the 
show window of Doyle & Cook, Lynn, were 
scattered in all directions Dec. 24 when an 
automobile owned by Frank H. Shaaffner 
became unmanageable and jumped the side- 
walk, crashing into the store. Three peo- 
ple were slightly injured. A hurried inven- 
tory by clerks, who picked up here and 
there inside the store, showed little, if any- 
thing, missing. 

Robinson of the Hodgson-Kennard team, 
and Holmes of Shreve, Crump & Low, 
turned in the best performances in the Bos- 
ton Jewelers’ League matches Dec. 26. Rob- 
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inson had a total of 320, with 104 for his 
first string and 108 each for the next two. 
The scores were: Hodgson, Kennard, 1367; 
Bigelow, Kennard Co., 1351; Shreve, Crump 
& Low, 1289; E. B. Horn Co., 1234; Smith 
Patterson, 1334; Ripley Howland, 1311; 
Long & Co., 1339; Alberts & Sons, 1276; 
Percival & Co., 1269; Lenox Jewelry, 1168; 
A. Stowell Co., 1266; Harkins, Kirby & 
Murphy, 1230. 

Norman H. Hayes, head of the diamond 
department of D. C. Percival & Co., sailed 
for Europe Dec. 30. He will visit Antwerp 
and other diamond markets where he con- 
fidently expects to acquire a considerable 
number of diamonds to meet the demand in 
the coming year. According to the latest 
reports from Europe the markets indicate 
that a choice selection of stones will be 
available for early buyers. Mr. Hayes, who 
is one of the leading diamond experts in 
this city, has been in charge of the diamond 
department for several years, during which 
time he has augmented this section of the 
Percival establishment to a marked degree. 
He expects to return in about six weeks. 

A baggage check found in the clothing of 
Warren McCann when he was searched after 
his arrest as a burglary suspect in Fitchburg 
led to the recovery of jewelry valued at 
$3,000 in the parcel room at North Station, 
where McCann had checked the loot, the 
police say. Fitchburg officers accuse Mc- 
Cann of looting a jewelry store in that city 
and securing a quantity of rings, some set 
with diamonds, necklaces, bags, novelties, 
etc. McCann gained entrance to the store 
by using a false key, it is alleged. The 
police assert that McCann, after the rob- 
bery, came to Boston, checked the jewelry at 
the North Station, and then returned to 
Fitchburg, waiting for the excitement to 
blow over, and then to return and get the 
valuables out of Boston and pawn them. 

Following an alleged argument and strug- 
gle in the store of the Karp Jewelry Co., 
Dec. 27, John Collins of Roxbury was ar- 
rested by the police and held as a suspicious 
person. Collins told the police that he went 
into the store to purchase a ring, and that 
while being shown samples an argument 
started between him and Harry Karp, man- 
ager of the store. The argument led to a 
struggle in which a large plate glass window 
was broken. The police say that Collins 
ran from the store up Newspaper Row. He 
was caught after a chase by two officers. 
Collins says that he accidentally put his 
foot through the window. 

The death is announced of Charles G. 
Stever, only son of J. C. Stever of E. B. 
Horn & Co. He was stricken with bron- 
chitis and heart trouble and passed away in 
the Waltham Hospital after a very brief 
illness. The deceased, who was 35 years 
of age, was foreman of the flat steel room at 
the Waltham watch factory for 15 years, 
and he was prominent in Prospect Lodge, 
I. O. O. F., of Waltham. He was also a 
member of the New England Watchmakers’ 
Club, which sent Thomas E, Proctor as a 
mourning delegate to the funeral services 
which were held in Waltham. Other mourn- . 
ers, besides those immediately bereaved, at- 
tended from the factory and the trade. Burial 
took place in the Village Cemetery, Wey- 
mouth. The sympathy of the trade is ex- 
tended to Mr. and Mrs. Stever and other 
members of the family in their loss. 
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Comparison Is Made 


No. 42562 Mar-vel Electric 
Portable Soldering Machine, 
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$7.50 each month for 9 months. 
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Mar-vel Soldering Jewelry Bench 


A Complete Jewelry Work Bench To- 
gether with the Clean, Quick and 
Safe Way to Do All Soldering 


An electric cabinet in which an alternating current 
of electricity is so transformed as to almost instantly 
fuse metals. 

With this cabinet it is possible to do all soldering 
so quickly the heat is not spread beyond the point 
of contact. No piece of Jewelry need ever be taken 
to pieces to be repaired; no stones from rings or 
shell rims from spectacle frames need be removed. 
No hot gas flame to work over; a clean electric 
current turns the trick. 


No. 42564 Mahogany Finish Bench 


ce aaa $110.00 e 


No. 42565 Solid Oak Bench om 


ee ere $110. 00 | 
PAYMENT PLAN 


$11.00 down and $11.00 each month for 9 months. 


FOR SALE BY ALL JOBBERS 
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Chicago Notes 





M. Kansteiner, of S. B. Slater, spent the 
holidays in St. Louis, combining business 
with pleasure. 

M. A. Zolla, of Zolla Bros., Heyworth 
building, left last week for a visit to their 
New York office. 

Paul Samuels, of Prutinsky & Wolff, left 
lat week for New York, where he will 
spend a couple of weeks visiting at the home 
office. 

A. L. Hancock, of the Bassett Jewelry 
Co., left this week for Providence, where 
he will spend 10 days visiting at the home 
office. 

George Armstrong, of the Sandfelder 
Corp., will leave this week for his eastern 
territory and will be gone for a couple of 
months. 

0. E. Benkendorf, silverware buyer for 
Mandel Bros., left Tuesday for New York 
and the east, where he will spend three 
weeks visiting the markets. 

E. Seymour Nichols, of the Nichols-Lund 
Co., State and Randolph Sts., left last week 
on a 10-day hunting trip along the Missis- 
sippi River, with a party of friends. 

E. D. Rogers, of the E. D. Rogers Co., 
Powers building, is again at his desk, after 
being confined to his home for the past two 
weeks on account of ptomaine poisoning. 

Frank Milhening, of the J. Milhening, 
Inc, left today (Weds-sday) for New 
York, where he will spe.- a week visiting 
at his New York office and with friends. 

Lester Braude, of Emil Braude & Sons, 
accompanied by his wife and daughter, re- 
turned from Buffalo recently, where they 
spent the holidays visiting with friends. 

R. C. Linthicum, of Buss-Linthicum- 
Thorson, and in charge of the New York 
office, arrived here early this week to spend 
a week visiting with friends and their Chi- 
cago office. 

W. W. Starke, president, and R. B. Pio- 
waty, of the North American Watch Co., 
Mansfield, O., spent several days in Chicago 
last week visiting with Clarence Thompson, 
the Chicago manager. 

Frank E. Whiting, of the Whiting & 
Davis Co., left Tuesday for a short trip to 
Cincinnati, Cleveland and St. Louis, and 
Clifford Whiting, of the same concern, left 
lor a six weeks’ trip to the Pacific Coast. 

C. H. Knights, of the C. H. Knights- 
Thearle Co., accompanied by Mrs. Knights, 
left recently for California, where they will 
spend the next four months. The greater 
Part of the time will be spent at Pasadena. 

Charles Johnstone, of Johnstone & Riven- 
burgh (the Loop jewelers), accompanied by 


his wife, left Tuesday for New York and 
the east, where they will spend a couple of 
weeks looking over the markets and visiting 
with friends. 

Lurrien Stevens, of the Towle Mfg. Co., 
Newburyport, Mass., arrived at the Chicago 
office of this concern last week, where he 
expects to spend a couple of weeks intro- 
ducing new inventory methods and visiting 
with friends. 

Paul Stern, son of Louis Stern, New 
York, spent the past two weeks in Chicago 
visiting with Ernest Block, manager of 
their local office. Mr. Block will leave for 
the Pacific Coast some time this week, and 
Mr. Stern will accompany him. 

G. W. Cureton, Chicago manager for the 
Newall Mfg. Co., will leave this week on 
an extended trip to the Pacific Coast. J. A. 
Nolan, A. Dankert and F. V. Sperber, also 
of this concern, left for their respective ter- 
ritories, to be gone for several weeks. 

Reuben Cohen, Chicago manager for the 
Geo. H. Cahoone Co., left Tuesday for 
Providence, where he expects to spend a 
week visiting at the home office of this firm. 
En route back to Chicago, Mr. Cohen will 


make his eastern territory, returning here. 


in about three weeks. 

The Saart Mfg. Co., which is located on 
the fourth floor of the Silversmith building, 
will move its office and showroom about 
Jan. 10 to room 1501 Heyworth building, 
where the company has been able to secure 
more desirable quarters. Oliver B. Rystrom 
has charge of the local office. 

(Charles Anderson, who has been con- 
nected with one of the large wholesale 
houses in St. Paul for some time, recently 
resigned his position with this concern to 
associate himself with the C. H. Knights- 
Thearle Co. Mr. Anderson will represent 
the concern in Wisconsin, Minnesota, Iowa 
and North Dakota. 


L. H. Schafer, of L. H. Schafer & Co., 
is rapidly recovering from an operation of 
gallstones at the Lake View Hospital. Mr. 
Schafer remained at his desk until Satur- 
day afternoon, when he left for the hospital, 
and was operated upon Sunday noon. He 
expects to be able to leave the hospital 
about the first part of next week. 

Friends of Herman G. Alm, in charge of 
the clock and optical department for 
Marshall Field & Co., retail, will be pleased 
to learn that he is rapidly recovering from 
an appendicitis operation at the Presby- 
terian Hospital. Mr. Alm was_ stricken 


while at work at his desk on Wednesday 

and was rushed to the hospital, where it 

was necessary to operate immediately. 
Harry Farquharson, Heyworth building, 


upon his return from a visit to the factories 
he represents in the east, announced that 
he has taken on the lines of the R. J. Ward 
Co. and Grodnitz & Co., whom he will rep- 
resent in connection with his other lines 
through the middle west territory, making 
his headquarters in Chicago. Mr. Farqu- 
harson left last week on a two weeks’ trip 
through the east. 

N. T. Sherwood, who has represented the 
Bassett Jewelry Co. through the south for 
the past 10 years, has resigned his position 
with his concern, and has associated himself 
with the Frank Krementz Co., of Newark, 
N. J., which he will represent through the 
south, making his headquarters at the Chi- 
cago office of this concern, 31 N. State St. 
Mr. Sherwood left this week for Provi- 
dence to visit at the office of the Bassett 
Jewelry Co., and from there will go to 
Newark to take up his new work. Albert 
Pape, of Memphis, Tenn., will succeed Mr. 
Sherwood with the Bassett concern. 

The remains of Charles Jacobs, of the 
Knickerbocker Silver Co., who died of 
pneumonia in New York city on Dec. 26, 
arrived in Chicago last Thursday, and were 
met here by two sons. The body was taken 
to Stillwater, Minn., his former home, for 
burial. For several years Mr. Jacobs had 
charge of the Chicago office of the Knicker- 
bocker Silver Co., and only recently went to 
‘New York to take charge of the New York 
office. Just a year ago, as Mr. Jacobs and 
his wife were crossing Diversey Blvd. at 
Sheridan Road to make a holiday call on 
some friends, Mrs. Jacobs was struck by a 
passing car and killed. 

The Arrow Belt & Leather Co., formerly 
located at 910 W. Jackson Blvd., has re- 
moved to 620 W. Lake St., where the com- 
pany has secured much larger quarters and 
installed new machinery. To the line of 
leather belts formerly manufactured, the 
concern is adding a full line of leather nov- 
elties of all kinds. The entire output of the 
factory will be sold by Harry T. Berblinger 
and J. Frank Kissick, formerly representa- 
tives of the Sandfelder Corp. Both Mr. 
3erblinger and Mr. Kissick have been as- 
sociated with the jewelry trade here for 
many years and their host of friends in the 
trade wish them success in their new ven- 
ture. 

C. P. Dungan, of the International Silver 
Co., returned last week from the east, where 
he spent a week attending a salesmen’s con- 
vention. K. G. Merrill and R. J. Wilson, of 
the Wm. Rogers Mfg. Co. of the Interna- 
tional Silver Co., left last week for a week’s 
visit at the factory at Meriden, and Louis 
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Hoffman, of the Simpson, Hall, Miller Co., 
also left for Wallingford to attend a sales- 
men’s convention. 

Jules Schwob, of Adolph Schwob, Inc., 
spent the holidays in Chicago visiting with 
friends. 

Jake Levin, of L. Heller & Son, is spend- 
ing a couple of weeks in New York visiting 
at the home office. 

Emil Pick, of Hammel, Riglander & Co., 
returned last week from a three weeks’ visit 
to the factory in New York. 

L. Adelsdorf, treasurer of the Goldsmith 
Bros.’ Smelting & Refining Co., spent the 
holidays with his brother in St. Louis. 

H. W. White, Pacific Coast representa- 
tive of Despres, Bridges & Noel, is spend- 
ing the holidays at his home in Indianapolis. 

Victor B. Hume left Tuesday for New 
York and the east, where he will spend a 
week visiting at the factories he represents. 

A. E. Gregory, auctioneer, returned last 
week from Charleston, W. Va., where he 
conducted a very successful sale for Charles 
Bugner. 

Mortimer Frankel, president of the Wil- 
mort Mfg. Co., left last week for New 
York where he will spend a couple of weeks 
-on business. ; 

E. G. Adler, vice-president of the Bonner 
Mfg. Co., left last week for New York, 
where he will remain for a week visiting 
with friends. 

H. E. Snyder, of the H. E. Snyder Co., 
Fairfield, Ia., spent several days in Chicago 
last week visiting with friends and calling 
on the markets. 

H. C. Drumm, Heyworth building, was 
confined to his home the past week on ac- 
count of a severe cold, but is expected at 
his office this week. 

Leon Gross, of the Gross Mfg. Co. and 
the Knickerbocker Silver Co., left last week 
for New York, where he will spend a couple 
of weeks visiting at the home office. 

Walter Marble, of the Bugbee & Niles 
Co., spent a few days in Chicago visiting 
with W. E. Bentley, the Chicago manager, 
en route to his territory from the east. 

A. J. Friedman, Heyworth building, spent 
the holidays in Pittsburgh visiting with rel- 
atives, and from there left for New York, 
where he will attend to business for a week. 

P. J. Koke and G. Livermore, of Koke- 
Slaudt & Livermore, Los Angeles, Cal., fac- 
tory representatives, passed through Chicago 
last week en route to the east to visit the 
factories they represent. 

Among the visitors in Chicago last week 
were: J. Goldman, Milwaukee, Wis.; Mrs. 
H. Gessner, Escanaba, Mich.; Max Nassau, 
East Chicago, Ind.; Charles Simons, of 
Cousins, Inc., Gary, Ind. 

Three suspects taken, on a telephone tip 
from a woman, were identified yesterday by 
Russell Kohn, chauffeur for Spaultiag & 
Co., as the men who robbed him of Christ- 
mas packages on Dec. 9. 

The Chicago office of Hamilton & Hamil- 
ton, Jr., will be moved from the third to 
the 15th floor of the Heyworth building on 
Jan, 10, where the company has been able 
to secure larger quarters. H. Rosenshield 
is in charge of this office. 
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W. L. Clark, Chicago manager, and M. 
M. Morrissey, C. Benson and D. C. Sibley, 
of the Parker Pen Co., Majestic building, 
left Tuesday for the home office in Janes- 
ville, Wis., where they will spend several 
days attending a salesmen’s convention. 

Announcement was made last week by 
Henry Davis and A. F. Meyer, of the Ar- 
gyle Jewelers, 1124 Argyle St., that after 
Jan. 2 this concern will be known only as 
the Argyle Jewelers, and not as A. F. 
Mever, as many in the trade have known it. 

E. J. Marcotte, who represented Despres, 
sridges & Noe] through the west, recently 
purchased the bankrupt stock of Virgil 
Marsh, of Sidney, Nebr., and is now operat- 
ing a retail jewelry store there. He has 
resigned his position with Despres, Bridges 
& Noel. 

George Klein, Muncie, Ind., spent several 
days in Chicago last week purchasing stock 
for the retail jewelry store he will open 
about Jan. 5, under the name of the Klein 
Jewelry Store. Mr. Klein formerly was 
the owner of the Opera House Jewelry 
Store at Muncie, which he sold out a short 
time ago. 

Herbert Consoer, who had been associated 
with the Becker-Heckman Co., Heyworth 
building, for the past seven years, passed 
away Sunday evening, Dec. 24, at the home 
of his parents, 4445 S. Union Ave., at the 
age of 21. Mr. Consoer had been in bad 
health for the past year, but was stricken 
with a hemorrhage of the lungs while pre- 
paring to go to church. He was buried on 
Wednesday from his home, and interment 
was at Concordia Cemetery. 

Blacher Bros. and Joseph E. Miller, Inc., 
of Providence, R. I., announced to the trade 
last week that after Jan. 1 their new Chi- 
cago stock and showrooms would be moved 
from the third floor of the Heyworth build- 
ing to room 1514, North American building, 
36 S. State St. The new quarters will en- 
able the concern to carry a complete stock 
of merchandise which will assure the trade 
through the middle west territory prompt 
service and immediate delivery. The space, 
which is about 700 square feet, has been 
divided into three rooms, office, display and 
stock rooms, and is furnished in all new 
steel mahogany fixtures. The office is in 
charge of Mark A. Cohen. 

Louis Manheimer & Bros., who have con- 
ducted a wholesale watch business at 35 
Maiden Lane, New York, and 31 N. State 
St., Chicago, for many years, announce that 
on and after Jan. 2, 1923, the business will 
be reorganized into two separate corpora- 
tions. The Chicago house will be succeeded 
by an Illinois corporation, the Louis Man- 
heimer & Son Co., with the following of- 
ficers: Louis Manheimer, president; J. H. 
Manheimer, vice-president, and FE. A. Man- 
heimer, secretary. The New York house 
will be succeeded by a New York corpora- 
tion, Louis Manheimer & Bros., with the 
following officers: William S. Manheimer, 
president; Bertram H. Manheimer, vice- 
president, and Joseph C. Goodman, secre- 
tary. 








R. J. Purcey, a jeweler at Big Rapids, 
Mich., whose building was destroyed by fire 
some time ago, has been given permission 
by the city commission to erect a new build- 
ing, on condition that he construct a fire 
wall on the-east side. 
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The attention of Mishawaka, Ind., shop. 
pers was attracted recently to an unusually 
well done oil process reproduction of a 
painting “The Goddess of Time,” by Coles 
Phillips, which was being displayed in the 
window of the store of W. H. Parmenter, 


jeweler, on Lincoln Way East. The re. 
print, a masterpiece of the reproducer’s art, 
caused considerable sidewalk discussion as 
to whether it was done by hand. Incidently 
Mr. Parmenter’s holiday offerings in the 
same window had a good run because of the 
attention. 

L. S. Ayres & Co., of Indianapolis, has 
filed notice with the Secretary of State of 
Indiana of an increase in capital stock from 
$300,000 to $1,500,000. This represents a 
stock dividend of 400 per cent. According 
to Victor C. Kendall, secretary of the com- 
pany, the stock dividend represents an ac- 
cumulation of profits over a period of 40 
years. The company recently celebrated its 
50th anniversary. The stock will be divided 
into $900,000 preferred and $600,000 of com- 
mon. The Ayres. store was founded by 
Lyman S. Ayres, one of the pioneer mer- 
chants of Indianapolis and has grown from 
a small store to one of the largest in 
Indiana. 

Democratic members of the coming 
general assembly of Indiana, at a recent 
committee caucus in Indianapolis, announced 
that they intended attempting to place the 
State optometry board, together with some 
others, under the control of the Indiana 
board of public health. Since the formation 
of the optometry board, it has been a 
separate board. The minority members de- 
clared money would be saved if several 
boards were combined under one _ head. 
The members of the Indiana association 
have hardly had time to get together to take 
action on the proposed action of the minority 
side of the assembly, but those who are op- 
posed to the action declare that since the 
move evidently has been made a party ac- 
tion, the minority will stand but little 
chance of putting it over. There is a close 
party vote in the house, but a greater dif- 
ference in the senate. 
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Swivel snaps for watch chains—Canada. 
Large quantities are desired. The Burau 
of Foreign and Domestic Commerce at 
Washington, D. C., or any of its brancnes, 
will furnish additional information if when 
writing reference is made to Vile No. 4672. 

* * * 


Hardware, including tools, locks, axes 
hatchets, paints and varnishes, and waiches 
and clocks—South Africa. Agency Avsired. 
For further information write to the 
3ureau of Foreign and Domestic Commerce, 
Washington, D. C., or any of its branches 
and refer to File No. 4717. 








W. J. Warmington has purchased the 
jewelry store at 78 W. 3rd St., Winona, 
Minn. 
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Hundreds of people are attending the auc- 
tioning of Heaney’s jewelry stock in Berlin, 
Wis., according to newspapers of that city. 

William Wirth, who has been connected 
with the David Goldman Co. during the 
holiday season, returned on Saturday to 
spend Christmas with his folk in New York. 

The Woman’s Auxiliary of Waukesha, 
has set March 8 as the date for the style 
show to be given in that city. It is ex- 
pected that hundreds of visitors will attend 
the show, especially from other sections of 
the county. 

Milwaukee jewelers were very generous in 
their donations to the fund for the commu- 
nity Christmas tree, according to a report 
made by Archie Tegtmeyer, appointed by 
Mayor Hoan as chairman of the finance 
committee for the celebration, 

The engagement of Miss Grace Esser, 
daughter of Mr. and Mrs. Louis Esser, Sum- 
mit Ave., Milwaukee, to Gardner F. Dalton, 
son of Mr. and Mrs. Albert Heinemann, 
has been announced. Mr. Esser is widely 
known in Milwaukee and Wisconsin jewelry 
circles. 

For the past seven years, Archie Tegt- 
meyer has been appointed chairman of the 
finance committee in charge of the Christ- 
mas community celebrations. Fifteen hun- 
dred dollars was raised for the erection of 
the community Christmas tree this year, the 
result of downtown solicitations. 

Fred Theleman, manufacturing jeweler 
of this city, with a hundred and more 
others, reports a remarkable percentage in- 
crease in business for 1922. “We are not 
yet in a position to know definitely,” Mr. 
Theleman said, “but it is probable that our 
increase in business over last year, will be 
in the neighborhood of 40 per cent.” 

The Milwaukee public is gradually but 
surely becoming educated to the true value 
of platinum in jewelry, according to R. J. C. 
Bott. This year has been a platinum year. 
Not only has platinum increased in popu- 
larity because of its appearance, but Mil- 
waukee people are beginning to realize the 
value of this metal as a diamond security. 
The business in this line this year has been 
very satisfactory. 

Archie Tegtmeyer entertained the unem- 
ployed boys living in the downtown district 
at a Christmas dinner on the evening of 
Dec. 30. The dinner and entertainment took 
place in the club rooms of the Y. M. C. A. 
on 4th St. Plenty to eat and a splendid 
vaudeville program were the main features. 
The talent for the program’ was furnished 
by the local Y. M. C. A. This is the second 
year that Mr. Tegtmeyer has treated the 

ys. 

Wm. F, Hullsick, manager of the watch 
department of the David Goldman, Inc., is 
in Minneapolis, where he has been spending 
the holidays with his parents and his fam- 
ly. Mr. Hullsick recently took over the 
management of this department but has not 
a yet made Milwaukee his residence. 

arold Lewis, a member of the firm of 
David Goldman, Inc., spent Christmas week 
i Port Huron, Mich., where his father and 
mother reside. 


Fire in a large mercantile building on E. 
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Water St., less than 50 feet from the Rank 
& Motteram Co.’s store, imperiled for a 
time the stock of the jewelry establishment. 
Henry Rank, president of the company, was 
notified of the store’s danger shortly be- 
fore midnight, when the fire broke out. Due 
to the efficiency of the Milwaukee fire de- 
partment, and the precautions taken under 
the direction of the chief, the flames were 
checked and all that the jewelry store re- 
ceived was a slight sprinkling. 

The biggest holiday business in the his- 
tory of Wisconsin retailing was transacted 
this year, according to merchants checking 
up on sales. Jewelers were particularly 
fortunate because “Gifts That Last” were 
among the most favored of all this year. 
The present shopping season is unanimously 
conceded to be the best in the history of 
merchandising in the State. The average 
person spent more than $20 on gifts this 
year, whereas the average expenditure dur- 
ing the most extravagant year of the post- 
war period was only $18. 

Out-State visitors in Milwaukee were 
scarce during Christmas week, due to the 
usual holiday rush which necessitated their 
being on the job at their various home town 


stores. Only emergency calls for the pur- 
pose of replenishing exhausted stocks 
brought them to the metropolis. Among 


last week’s visitors were the following: D. 
D. Graff, Elkhorn; A. J. Boden, Clinton; 
Schneider Brothers, Burlington; W. B. Kim- 
ball, Waukesha; A. C. Bakken, Jefferson; 
Wm. Liulevich, Racine; Reinholdt Hille, 
Menomonee Falls, and John Sieger, Racine. 


An increase in business of from 35 to 40 
per cent was announced by Kuesel Bros. 
Co., wholesale jewelers of Milwaukee. 
“This has been the biggest year we have 
ever seen,” said Arthur Kuesel, one of the 
firm members, “but we have had to work 
hard enough for it. Silverware went par- 
ticularly well this year and the revival in 
this line is gratifying. We have also ex- 
perienced a large demand for clocks, the 
very expensive chime clocks especially, and 
this demand seems to have been general in 
Milwaukee this year, not merely confined to 
ourselves.” Mr. Kuesel concluded by say- 
ing that the company had every reason to 
anticipate even greater business next year. 

This Christmas must have been primarily 
a “pearl necklace” Christmas for Milwau- 
kee women, if one may judge from the vast 
number of expensive pearl necklaces sold 
during the holiday season. Tnis informa- 
tion was obtained from Henry Rank, of 
Rank & Motteram Co., who said that pearls 
never before had the season which they en- 
joyed this year. Some very expensive arti- 


cles in this line were sold in Milwaukee, 
according to Mr. Rank. One strand was 
purchased for $14,000 and another for 


$7,000. The “add-a-pearl contest,” recently 
staged in this city as well as in other cities, 
did much to excite enthusiasm and create 
sales in pearls. Block bracelets were also 
splendid items. One of these, a combina- 
tion of diamonds and sapphires, sold for 
$6,500. Bracelets of all sapphires were splen- 
did sellers. Wrist watches were greatly in 
demand, according to general reports. Plat- 


inum watches with settings of diamonds had 
an exceptionally fine season. 

The attempted theft of a man’s wrist 
watch 


from the show-case of the R. B. 
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Anger & Co.’s jewelry: store, Oshkosh, was 
foiled through the watchfulness of Edgar 
Anger. A man, fairly well dressed, entered 
the store, and gave a watch chain to one of 
the clerks to be repaired. While waiting, 
he walked about inspecting the cases. Mr. 
Anger asked him if he wished to purchase 
something, and receiving an answer that 
the man was interested in men’s wrist 
watches, produced several from a case. ' The 
man looked them over, and asked if the 
store did not have some that were “differ- 
ent.” While Mr. Anger left to get some 
that were “different,” the thief took one of 
the staples. Mr. Anger returning noted im- 
mediately the absence of one displayed, and 
gave the man an opportunity to replace it 
by turning his back. However, the thief at- 
tempted to leave the store after receiving 
h‘s chain, and expressing dissatisfaction with 
the “different” watches. Mr. Anger ac- 
costed him and suggested that he make pay- 
ment for the watch in his pocket. The thief 
broke down and confessed that he stole the 
watch because he was “broke.” The firm 
gave him his freedom because of the ap- 
parent truth of his story. 











Moses Schwab has been elected treasurer 


of the Cincinnati lodge, B’nai B’rith, a 
Jewish organization. 

Jonas Wise, of Frohman & Co., has writ- 
ten that he will sail from San Francisco, for 
Honolulu on Jan. 3. 

Mrs. W. A. Boettscher, Hillsboro, and 
Mr. and Mrs. Smith, of the Jepson Jewelry 
Co., Springfield, O., were guests at Cohn, 
Hahn & Newstedt’s during Christmas week. 

W. C. France, who formerly travelled for 
Schumer Bros., and Whitehouse Bros., has 
become associated with Sig Strauss and will 
represent that firm on the road. Mr. 
Strauss and Mr. France are now in the 
east preparing plans for innovations that 
Mr. France will introduce. 

A Paris jeweler figured indirectly in an 
attachment suit filed in local courts against 
Helen Steele Gwynne, a member of the 
Vanderbilt family, now living in Paris The 
suit seeks to attach property here and 
alleges that the plaintiff, Leopold Grinnell, 
of New York, secured a judgment against 
the defendant in 1901 for $50,000 and with 
interest since that time it now amounts to 
$102,715. The New York judgment, it ‘s 
alleged, was secured when drafts which 
Grinnell claimed he had, were not honored. 
The drafts had been given Adolph Reinach, 
Paris jeweler, for jewels purchased, it is 
alleged, and they came into Grinnell’s hands 
through business channels. 








Swiss watches and clocks occupy a strong 
position in Brazil. There is, however, a 
good demand for American alarm clocks, 
says Commercial Attache W. L. Schurz in 
a report to the department of Commerce, 
Washington, D. C., on the Brazilian market 
for specialties. He reports that the heaviest 
foreign purchases of jewelry are supplied 
by France and that there is little jewelry 
imported from the United States. The de- 
mand for all classes of jewelry is steady. 











Herbert Weinshenk is now established in 
his new quarters on the 7th floor of 704 
Market St. 

E. C.. Prentiss, of the Burr W. Freer Co., 
left for New York and the factories on 
Dec. 21. All the other travelers for the 
firm were in for Christmas. 

Max Schoemann, 704 Market St., and 
Mrs. Schoemann, returned recently from a 
southern trip where they visited Mrs. 
Schoemann’s former home, in Kentucky. 

Stanley Beard, of Mayer & Weinshenk, 
has returned from his southern trip. The 
other members of the staff who had been 
out just managed to make San Francisco 
in time to eat turkey at home. 

Edson Adams, president of the Edson 
Adams Co., is the nominee of the western 
division, National Jewelers Board of Trade 
for director, to succeed Morris Mayer, of 
Mayer & Weinshenk, whose term of office 
expired on Jan. 1. 

H. Z. Kimes, manufacturers’ representa- 
tive of 704 Market St., is planning to go 
east late in January to call on the factories 
and possibly take up new lines for the job- 
bing trade. Mr. Kimes has not been east 
for between four and five years. 

William Davidson, diamond importer, of 
704 Market St., is contemplating leaving 
for Europe and expects to be in New York 
during the latter part of January. As usual, 
Mr. Davidson will make his headquarters 
at the Pennsylvania Hotel. 

Emanuel Levy, who recently established 
himself in new headquarters at 704 Market 
St., on the fourth floor, is contemplating a 
trip to New York early in the year. He 
stated that the date of his return was un- 
certain, as he has much business to attend to. 

Edson Adams, president of the Edson 
Adams Co., was one of the leading spirits 
in the Commuters’ Christmas celebration 
which took place, with gifts and an excellent 
musical program, on one of the early 1m orn- 
ing ferry boats bringing commuters from 
Oakland to San Francisco. 

Mrs. John Wallace, who has been a highly 
esteemed member of the San Francisco staff 
of the International Silver Co. for years 
past, will sever her connection with that 
organization on Jan. 15, in order to accoin- 
pany her husband to the lumber districts, 
where he has taken a position. 

California jewelers visiting the trade dur- 
ing the past week include: A. S. Shaddow, 
Fresno; L. C. Koberg, Healdsburg; Eari 
Marks, Modesto; Tom White, Vallejo; 
Chas. Daunt, (Modesto; Otto Mathes, of F. 
R. Mathes, Ferndale; S. F. Hollander, 
Eureka, and Miss Morrow, with E. R. 
Sawyer, Santa Rosa. 

The engagament has just been announced 
of Miss Estelle Weinshenk, daughter of 
Charles Weinshenk, senior member of the 
firm of Chas. Weinshenk & Son. The bride- 
groom-elect is Walter Rosenberg, a well- 
known California rancher. Miss Weinshenk 
is a University of California girl and is a 
great favorite, socially. 

St. Elmo Coombes, of the International 
Silver Co., spent Christmas with his parents 
in Los Angeles. He was accompanied south 
by E. S. Henry and F. M. Baldwin, also 
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of the International, whose folk live in Los 
Angeles. F. C. Plate and T. P. Bennetts, 
of the San Francisco office, have been visit- 
ing the general offices of the International 
Silver Co., at Meriden, Conn. 

Edward V. Saunders, Coast manager for 
the International Silver Co., left, at the 
beginning of the holidays, to spend Christ- 
mas in the Yosemite Valley with his 
13-year-old son Drury. Winter sports, in- 
cluding sledding, skating, toboganning, etc., 
were the inducements that led to the trip. 
From El Portal a sleigh took them the 
rest of the journey. A mammoth redwood 
Christmas tree was a feature of the cel2- 
bration at the hotel, in the valley. 














C. P. Kryhl & Son, Santa Ana, have re- 
cently remodeled and improved their store. 


Joseph R. Brilliant, of the Brilliant 
Jewelry Co., wholesaler, has gone to San 
Diego on a business trip. 

Glenn L. Sykes, representative cf Fenj. 
Lazarus, has returned from San Francisco, 
where he went to call on the trade. 

Julius Metz, formerly at 1244 E. 7th St., 
has opened a new and attractive store at 
331 W. 3rd St. a much more desirable 
location. 

Huck Bros., successors to M. M. Huck, 
Wilmington, have recently materially en- 
larged and improved their store and in- 
stalled new fixtures. 

N. Heldman, jeweler and watchmaker, 
opened a new store at 1619 Sunset Blvd., 
near Echo Park, on Dec. 15. He carrics a 
full line of watches, diamonds, jewelry, 
clocks and silverware. 

E. G. Jackson, recently with the San 
Francisco office of the International Silver 
Co., has come to Los Angeles and now has 
his headquarters with the Los Angeles office 
of the same company. 

S. P. Dayton, 714 Title Guarantee build- 
ing, has just renewed his lease on his present 
quarters for two years longer. le has de- 
cided not to move into the new Jewelers’ 
building on S. Hill St. 

Many of the retail jewelers kept thcir 
stores open every evening during the week 
preceding Christmas. Others were open 
only the latter half of the week and a few 
only on Saturday evening. 

Ira W. Smith, manufacturers’ agent. 
whose field covers all the territory north of 
Los Angeles and west of Denver, is receiv- 
ing new goods for the coming year’s cam- 
paign and intends to start out early in 
January. 

Benjamin S. Gates, formerly a prominent 
jeweler of Seattle, Wash., and his wife are 
spending the Winter months in Los Angeles. 
Mr. Gates recently retired from tre jewelry 
business and is contemplating making this 
city his home. 

Wm. Petry, lapidary, 905 Title Guaran- 
tee building, was over-run with work dur- 
ing the last two weeks before Christmas, 
although his business had been unusually 
light, previously, partially on account of the 
continuous rains. 

C. F. Sischo & Sons, dealers in jewelers’ 
supplies, having passed the summit cf their 
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holiday business before Christmas, put their 
forces to work at once taking their annyaj 
inventory, expecting to have this work 
finished before New Year’s. 

During the rush of holiday business in the 
store of the E. W. Reynolds Co., the largest 
ever experienced by that company, Roy Wet. 
more, manager of: the optical department, 
Jeft his own side of the store to give much- 
needed help to the jewelry salesmen, 

Royal M. Sawtelle, formerly in the 
jewelry business in Pendleton, Ore., and 
president of the Oregon State Jewelers’ 
Association, who has been in Los Aageles 
since last May, took a temporary position 
with Brock & Co. during the pre-holiday 
rush, 

T. J. Bruner, wholesaler in the Metro- 
politan building, will leave soon for Omaha 
with the intention of transferring his head- 
quarters from that city to Los Angeles, 
His business there as well as in San Fran- 
cisco will be continued, but this will be the 
main office. 

A little son of Ira W. Smith, manufac- 
turers’ agent, who was allowed to ag- 
company his father when the latter took a 
sample case of goods to a rear-by whole- 
saler’s and made a sale didn’t quite under- 
stand the proceeding and wanted to know 
when he left how his father could sell 
goods and then bring them away with him. 

Reports coming from the smaller towns 
of southern California indicate that the 
Christmas trade was exceptionally good. 
Retailers in Los Angeles had calls from a 
considerable number of customers who said 
they were unable to obtain the articles they 
desired just before Christmas in their home 
towns because the local jewelers’ stocks had 
become too depleted. 


Mrs. Emma C. Fleming, who has heen 
located at 308 Broadway Central tu‘lding 
for some months past, is well pleased with 
this location, preferring to do business there 
rather than on the ground floor, where 
she had previously been. She has many 
old customers and many personal friends 
who continue to patronize her and she is 
able to seli at lower prices on account of 
her saving in rent. 


It is generally accepted as a iact among 
jewelers that the business done here 
December has surpassed in volume that of 
any preceding year. Rain during the week 
of Dec. 11-16 caused somewhat of a set- 
back, but practically perfect weather diring 
the following week compensated Jargely for 
the loss and the stores were crowded, and 
not only the moderate priced but much ex- 
pensive merchandise was sold. 

Among the out-of-town jewelers in Los 
Angeles recently were: J. H. Woolard, 
Whittier; M. M. Huck, of Huck Bros. 
Wilmington; Fred M. Bryant, Alhamora: 
Mr. Phillips, of Smilliey-Phillips, Pasadena; 
N. P. Frandsen, Bell; Julius De Charveux, 
Long Beach; Herbert E. Gould, >@? 

3ernardino; Mr. Hall, of the Hall Jew7lry 
Co., Long Beach; Mrs. M. Fornes, Vemce; 
Mrs. C. E. Rozell, Compton; Erwin Licht, 
of the Erwin Jewelry Co., San Pedro, and 
J. K. James, Santa Ana. 








D. W. Chase has sold out his jewelry 
business at Union City, Mich., to Karl 
Kanthehun & Son. 
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Charles O’Bryon, watch materials, 727 
Sansom St., who has been laid up with a 
sprained ankle for the past three weeks is 
back on the job. 

Paul M. Stern, who is connected with 
Louis Stern Co., Providence, R. I., is mak- 
ing a trip through the west with Ernest 
Block, representative of the firm. 

Dr. and Mrs. James H. Oppenheimer, 
son-in-law and daughter of Louis Stern, 
head of the firm of Louis Stern Co., Provi- 
dence, R. I., were visiting Mr. Stern at his 
home at 18th and Berks Sts. in this city 
during the past week. 

Louis H. Eisenlohr, member of the Phila- 
delphia Jewelers’ Club and a widely known 
cigar manufacturer who died several months 
ago on his new yacht Miramar, left personal 
property appraised at $2,659,089, according 
to an inventory filed with the Register of 
Wills last week. 

Among the out-of-town jewelers in Phila- 
delphia last week were E. C. Albertson, 
Bridgeton, N. J.; Howard Fitzsimmons, 
West Chester, Pa.; Joseph Shuler, Norris- 
town, Pa.; M. K. Laudenslager, Souderton, 
Pa., and E. K. Bean, Lansdale, Pa. 

Miss Freda A. Klinke, who for more 
than 11 years has been bookkeeper for T. B. 
Hogstoz & Son was recently married to 
Leonard Lehmann, of Norwood, Pa. Mr. 
and Mrs. Lehmann returned last week from 
a honeymoon through Virginia and have 
taken up their residence in Norwood. 

Thieves smashed the bulk window in the 
jewelry store of T. Burkow, 2120 W. Colum- 
bia Ave., a week before Christmas and stole 
jewelry valued at $1,024. The police heard 
a crash of glass and saw a negro running 
away from the store. They gave chase, 
firing several shots, but the thief eluded 
them. 

Announcement has been made by the 
3oard of Governors of the Philadelphia 
Jewelers’ Club that the 27th annual dinner 
of the club will be held on Saturday evening, 
Feb. 24, 1923, at 6:30 o’clock at the Bellevue- 
Stratford Hotel. Subscriptions accompanied 
by names of guests should be sent promptly 
to R. L. Coates, secretary of the dinner com- 
mittee, 

Among the salesmen in Philadelphia last 
week were Harry Lenaur of Cheever, 
Tweedy & Co., Providence, R. I.; T. Lam- 
pert, of M. J. Lampert & Son, New York; 
George Hilsinger of C. Ray Randall & Co., 
New York; Frank Rydstrom of R. F. Sim- 
mons Co., Attleboro, Mass.; Carl McHugh 
of Louis Stern Co., Providence, R. I.; Peter 
Williamson of J. J. Somers & Co., North 
Attleboro, Mass., and George Fry of A. L. 
Lindroth Co. Louis Glick of Hammel, Rig- 
lander & Co. will be in Philadelphia on Jan. 
8 to call on the trade. 

Two would-be window thieves were foiled 
by an ingenious invention when they at- 
tempted to rob the window of the jewelry 
store of John Elliott, 813 Chestnut St., 
Camden, N. J., on the night of Dec. 27. 
The two men were loitering about the store 
Window for some time. Suddenly one of 


the men hurled a brick through the plate 
glass window and the window was shat- 
tered. Then the other man quickly made a 
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move to stick his hand in the window and 
grab a handful of jewelry; but with the 
breaking of the glass a metal shield, an in- 
vention of Mr. Elliott’s, dropped down cov- 
ering the hole in the window. The startled 
thieves then took to their heels and made 
their escape. 

Mrs. Josephine Lassen, widow of Theo- 
dore Lassen, jeweler, died suddenly at her 
home, 5308 Wayne Ave., on Tuesday, Dec. 
26, of heart trouble. Funeral services were 
held from 5308 Wayne Ave. on Saturday 
afternoon, Dec, 30, at 2 p. mM. The Rev. J. 
Purman Shook, a Methodist Episcopal 
clergyman, conducted the services. Inter- 
ment was made in Mt. Vernon Cemetery. 
Mrs. Lassen, who was 57 years old, had not 
been well for several months, but her deat 
came suddenly. Since the death of her hus- 
band, Theodore Lassen, 12 years ago, the 
jewelry business at 5805 Germantown Ave. 
has been conducted by the Theodore Lassen 
Estate. Two sons of the founder of the 
business, Howard and Herbert Lassen, are 
in charge of the business in Germantown. 
In addition to the former, two other sons, 
J. Walter and J. Russell, and a daughter, 
Ruth Lassen, survive Mrs. Lassen. 

The J. E. Caldwell & Co. Association, an 
organization composed of 250 employes of 
the jewelry company, played Santa Claus 
to the little sufferers in the Children’s Hos- 
pital, 1721 Fitzwater St., Dec. 22. This is 
the first year the association has acted as 
host to the children at Christmas time, and 
nearly $1,000 was raised to pay expenses 
of the affair. The youngsters gathered 
around the biggest Christmas tree the Cald- 
well employes could find. The tree, trimmed 
with tiny electric lights, ornaments and 
yards of tinsel, found favor with the kids. 
An entertainment was provided which in- 
cluded “The Jolly Jester,” the health clown, 
magicians and a ventriloquist. Each child 
received a toy and a stocking filled with nuts 
and fruit. The kiddies also got a quantity 
of good warm clothing, including sweaters, 
stockings, caps and underwear. Many bas- 
kets filled with a chicken, fruit, nuts, canned 
goods, butter, coffee, tea, bread and one 
pound of candy, were distributed to needy 
families of the little patients. J. Howard 
Paine, vice-president of the association and 
head of the stationery department of the 
store, was in charge of the arrangements. 
He was ably assisted by E. N. Sappington 
and W. M. Winstead of the silver depart- 
ment, Mrs. William Worthington and Miss 
Florence Reed of the communication de- 
partment, L. Eastwood Seibold, head of the 
decorating department, Miss Maude Dunlap 
of the leather department, and Miss Grace 
McBreyer. 


Pacific Coast Notes 











Andrew Seiback, Antioch, Cal., is holding 
an auction sale. 

S. E. Burrows, Calexico, Cal., advertises 
that he is retiring from business. 

C. P. Kryhl & Son, of 118 E. 4th St, 
Santa Ana, Cal., advertise their stock and 
fixtures for sale. 

David’s Jewelry Co., Portland, Ore., is 
holding a closing out sale. Mr. David, the 
proprietor, announces that he will continue 
his Seattle store. He is going, however, to 
hold an auction sale in Seattle, but not for 
the purpose of closing. 
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Francis J. Keating, of the Grogan Co., 
reports that his house did a wonderful busi- 
ness Christmas week and that the way cus- 
tomers bought was a pleasant surprise to 
himself and other members of the firm. He 
looks forward to a prosperous year during 
1923, 

J. Claire Crawford, president of the 
Jewelers 24 Karat Club of Pittsburgh, will 
attend the annual dinner of the Jewelers 
24 Karat Club of New York this month. 
He will, however, be unable to attend a 
dinner of the MHorological Institute of 
America, although he is very much inter- 
ested in the work of the association and 
what is being done in Pittsburgh. 

Pittsburgh is to have a “Pay Your Bills 
Promptly” week beginning Jan. 22, the mat- 
ter being arranged for by the Retail Credit 
Men’s Association of this city and at the in- 
stigation of the National Retail Credit Men’s 
Association, which is urging the movement 
in all sections. According to the credit 
heads of various stores, the year just closed 
has been a most remarkable one for business 
and also collections, there having been great 
improvement in that respect. Pittsburgh 
merchants observed a “Pay Your Bills 
Promptly” week last year and it was most 
successful, 

Following a hearing, Fred Wayne, 337 
First Ave., was held for court to answer a 
charge of larceny preferred against him be- 
cause of an allegation that he stole 50 unset 
stones from the jewelry store of M. Kwall 
of 710 Wylie Ave., where he was employed. 
The police made a search of Wayne’s room 
and allege that they found the stones in his 
room. Wayne also is being held for the 
Federal authorities, and it is reported 
charges will be lodged against him for im- 
personating an officer. Joseph Pennington, 
also of tne same address as Wayne and 
employed as Wayne’s chauffeur, was also 
arrested and is being held for the Federal 
authorities, who will place a similar charge 
against him. Wayne had been in the employ 
of Mr. Kwall, who reported the matter to 
the police. 

According to a report received here by 
the Pittsburgh police, a man has confessed 
the theft of some jewelry from the Terhey- 
den Co. about 15 months ago, and two dia- 
mond rings being taken away on memoran- 
dum and not returned. It is claimed that 
the man obtained the goods by representing 
that he wan engaged to be married to a 
prominent East End girl and stating that 
he would take the jewels to her home to 
show her. The man is said to have con- 
fessed to the theft to the Los Angeles police. 
Pittsburgh police asked that he be held, but 
when word to hold him had been received he 
had fled. The information against him, 
charging false pretense, was made before 
Alderman George Anderson of this city. 
The man is reported wanted by the govern- 
ment as a deserter. 








J. Max Church, Los Angeles, has assigned 
for the benefit of creditors to F. C. Delano. 
The stock has been sold for $3,120. The 
liabilities are reported to be in the neighbor- 
hood of $4,000. 
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No. B 2005 Sugar and Cream. Quadruple Plate. 
No. 02005 Sugar and Cream. Silver Plated on Nickel Silver. 


HERE has always been a de- 
mand for a good sensible sugar 
and cream that does not neces- 
sarily match a Coffee or Tea 
Pot, and placed on the sideboard as an orna- 
ment, but one that can be used every day in 
the year, with capacity enough to supply 
sugar and cream for Coffee, Tea, Berries, 
Oatmeal, Puddings, etc., and one that does 
not go out of style and is durable and sub- 
stantial enough to last for many years. We 
believe our set as illustrated above, would 
suit your customer. Order a set for trial. 
We believe you will find it a ready seller. 





The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. 140 Geary St. 
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other than Jevelry 


but adaptable 
to adeweler’s Stock 





HE new year is 
here and much of 

the success of the 12 
months to follow de- 
pends on getting the 
right start. A careful résumé of the past 
year will reveal the weak points, the mis- 
takes made, the methods to be improved 
upon and the new plans to be formulated 
and put in effect. Do not remain “station- 


Gift Department 
Suggestions for 
the New Year 

















Group No. 238—ATTRACTIVE SUGGESTIONS 
FOR THE GIFT DEPARTMENT 
(See text on page 127) 


ary” so far as the gift department is con- 
cerned. It can be made an important source 
of income and a little constructive thought 
along this line will undoubtedly meet with 
very satisfactory results. In making a se- 
lection of merchandise for the gift depart- 
ment, jewelers should have in mind goods 
of artistic value which are novel yet practi- 
cal gifts. A general supply of inexpensive 
articles, which meet with profitable sales, 
should be combined with a generous sprin- 
kling of choice high grade merchandise of 


distinction and beauty of the sort that makes 
an instant appeal to the discriminating cus- 
tomer. The jeweler should view his stock 
with a coldly critical eye as an outsider 
might, determine its weak points and imme- 
diately set to work to improve conditions by 
weeding out the unattractive, obsolete stock. 
If necessary, such articles should be marked 


time it becomes stale after awhile and it 
will not stimulate the same amount of in- 
terest that .continuously adding something 
new and interesting will do. The arrange- 
ment of stock should be changed frequently, 
featuring different merchandise from time 
to time by displaying it in the foreground 
or prominently in some way to catch at- 





Groupe No. 240—LEATHERWARE ARTICLES FOR THE JEWELER’S GIFT STOCK | 
(See text on page 127) 


down sufficiently to appeal as bargains to the 
prospective and worth-while buyers. 
Jewelers should not buy too lavishly for 
their gift departments, but should make 
frequent purchases so that there is always 
something new to feature. If the jeweler 
replenishes his stock too completely at one 

















Groupe No. 239—GOLpD DECORATED CRYSTAL WARE IN UNIQUE SHAPES 
(See text on page 127) 





tention. This method sometimes conveys 
the idea of newness even when the same 
merchandise is being displayed. It is not a 
question of trying to fool the public, but 
rather a desire to interest, thus stimulating 
business. 


Attractive Lighting Pieces for the 
Gift Department 





HE vogue for candlesticks of metals 
and wood will last for several more 
seasons. They are an ornament — which 
beautify any home, useful or ornamental as 
the tastes of the user may be, and therefore 
very popular. 

Silver, glass, mahogany, painted and en- 
ameled candlesticks of every conceivable 
shape and size are being manufactured to 
catch the eye of Milady and win her ap- 
proval. There is nothing more dignified 
and beautiful to place on display in a jewel- 
ry store than a careful selection of candle- 
sticks. 





(Continued on poge 127) 
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OR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
products enjoy a national reputation. Note the above “Table Service. 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut “Pershing” flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our.Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, 


es 





The simplicity of the exceedingly rich 


Rochester, Pa. 












































and Diamond Design. 








Banded with 24 karat gold. 





No. xx24.—Ash Trays of Amber Glass, size 414” 


Heart, Spade, Club 
Price, $1.00 each, net. 











HAWKFS 


Feature these Trays as Card Prizes 


Buyers of card prizes demand articles 
that combine excellent taste and moderate 
price—and it is worth your while to please 
them because people who entertain fre- 
quently are your best prospects for your 
silverware and jewelry. 





These ingeniously designed ash trays in 
Hawkes Amber Glass, banded with 24 
karat gold are ideal card prizes. Order 
just a few of these trays as a tryout and 
place them on display in your window. 
They yield that same “better-than-usual” 
profit that characterizes the whole 
Hawkes line. You can re-order as you 
sell. 


T. G. Hawkes & Company 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco. 


Canadian Representative: R. G. How, 118 Coristine Building, 
Montreal, Canada. 























Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pah 

entees of Hawkes 
amous 

Dressing Misin® 

Bottle. 




















| 
| 
) 






























January 3, 1923. 


THE JEWELERS’ 














Hints for the Dealer Conducting a Gift Department 

















Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request whenever 


the data is available. 


WIDE diversity in the gift department 
display should be the aim of the dis- 
criminating jeweler. The many decorative 
accessories offer wide possibilities to the 
prospective buyer, both useful and orna- 
mental. In Group No. 238 are shown some 
artistic pieces. The long, narrow mirror, 
always effective in the proper niche, has a 
tiled inset at the top; the scones are of metal 
base, antique gold finish, ivory or antique 
gray in color. The wall pocket is also of 


At the present time the candelabrum is 
enjoying great popularity. Group No. 242 
illustrates a particularly graceful one in sil- 
ver plate, also two attractive vases. <A 
pleasing picture is presented by a table 
upon which is one of these. charming vases 
filled with flowers and the candelabrum 
shedding its soft light about the room. 

* * * 

Charming old jugs and pitchers of the 

famous Swiss overglazed pottery are shown 

















Group No. 241—STERLING ‘SILVER BELLS FOR THE TEA TABLE 


metal in bronze or old ivory finish. It has 

a painted tin inset. The “Mettlach” vases 

are of distinctive beauty in their symmetrical 

contour, and are of warm, rich color com- 

binations, as brown and tan or red and green. 
*k kK * 

Artistic crystal, such as the gold decorated 
pieces shown in Group No. 239, is a charm- 
ing accessory to the gift department; for the 
customer having in mind a gift of glassware, 
a variety of pieces are suggested in the jug, 
vase, comport and a myriad of other dainty 
odd bits. 


Small articles of leather make an attrac- 
tive and interesting display and are decided- 
ly salable. In Group No. 240 are many sug- 
gestions for men in the various styles of 
bill folds and wallets, key cases and cases 
for cigar, cigarette, cards and poker outfits. 
All are sure to appeal to the masculine taste. 

* * & 

The faint tinkling of a bell is always a 
Pleasant sound. ‘The little sterling silver 
Ones illustrated in Group No. 241 would 
adorn any tea table and may be put to many 
uses. Where there are children or a maid 
in the home, or an invalid who has to ring 
or an attendant, a bell is quite indispensable. 

se shown are either hammered or plain 
and attractive in shape. 


* * * 


in Group No. 243. They are the kind that 
might have graced the boards of our ances- 
tors, being very colorful and old fashioned 
in shape. Such articles brighten the gift 
section with this pottery and are sure to 
attract attention. 

x * * 


In Group No. 244 are shown waterproof 
flower-pot holders, inexpensive but attrac- 
tive. They are strongly made in various 
shapes and sizes and are colorful and ar- 
tistic in decoration. 








The E. G. Hoover jewelry house located 
at 23 N. 3rd St., Harrisburg, Pa., for 31 
years has been moved into the new Hoover 
building, next door at 25 N. 3rd St. The 
building is one of the most attractive in de- 
sign and architectural beauty in the down- 
town business district. It will be occupied 
exclusively by the Hoover concern. The 
main floors are fitted up with up-to-date 
cases and other fixtures of the most modern 
type. E. G. Hoover, the proprietor, has been 
the recipient of many compliments on the 
beauty and character of his new establish- 
ment. Accompanying the many congratula- 
tions were a number of handsome floral 
tributes. 
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Attractive Lighting Pieces for the 
Gift Department 





(Continued from page 125) 





They lend dignity and beauty to the win- 
dow display, and form an attractive illus- 
tration to accompany advertisements. 

Another factor—they run in prices from 
very inexpensive to expensive, offering not 
only a variety of styles but of prices to 
customers. 

Following closely upon the heels of can- 
dlesticks are small boudoir lamps and nov- 
elty lamps for tables. These lamps are all 
electrically equipped, with the socket and 
usual length of cord. Their styles are from 
parchment shaded metal or wooden lamps 
to those made completely of glass. The silk 
shades are very popular, and lend enchant- 
ment to the display case in which they stand. 
The metal lamps can be placed near the 
metal desk sets, completing the table desk 
equipment to a greater degree. Then come 
the metal lamps with their metal and col- 

















Group No. 242—cANDELABRUM AND VASES 


ored glass shades, all of a small size, for 
the larger size lamps occupy more space 
than many jewelry stores have to spare to 
this article. 

The latest novelty in electric lamps are 
those made entirely of glass. They are hand 
painted, in conventional flower, figure and 
landscape designs. In most instances the 
dome-shaped top is lifted, as the top to a 
covered dish is raised, to replace the elec- 
tric light bulb and to keep the lamp clean. 
This little lamp is a Bohemian creation. 
Iridescent lamps cast a very soft and pleas- 
ing light, and when painted in designs and 
colors which are delicate and susceptible to 
blending with almost any coloring and con- 
ditions, they will be found ready sellers, 
drawing their customers through their nov- 
elty and daintiness. They stand 11 inches 
high and are but five inches wide—small, 
but radiating as much light as any other 
form of electric lamp. 

These lamps will find their place near 
toilet sets, and can easily be used to light 
the showcases to better display the contents. 
At least two or three of these should be 
kept lighted. They are much more appeal- 
ing to the eye when shedding their soft 
glow. 
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Cor ectaive Maree ty Brighten Up 


Your Stock 


Bright colors make a Bright store. 
The vogue is for highly colored 
decorations on fine pottery. 


Your Gift-Section must be as at- 
tractive as your competitor's. 


Let us send you an illustrated price list 


33-39 WEST 34th ST. 


GLAENZER TRADIN G CORP. NEW YORK 


Importers of Filet Laces, Furniture, Art Objects, Accessories for Decorations, Antiques 










































Goblet 
Classic Design 


New York: 1107 Broadway 
E. T. W. Craig, Representative 


Philadelphia: Tenth & Market Sts. 


J. A. Hemple, Representative 


F. 


Sen o_o 628 Mission Street 


Dunn, Representative 





IDEAL GIFTS 





Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 


“The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 











United States Glass Company 


General Offices and Salesrooms 
So. 9th and Bingham Sts. Pittsburgh, Pa. 


Boston: 99 Bedford Street Baltimore: 110 Hopkins Place 


M. A. Lovell, Representative John A. Dobson Co., Representative 

Angeles: 643 South Olive Street Ctoages 3@ East Randolph Street 

) ae Stik Representative Renshaw, Representative 
Dallas: Southland Hotel Building Denver: 404 Jacobson Building 


D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 
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Gifts--Gifts 


of 











Crystal 
Purity 
with 
Gold Decoration 


to Express 


x 7 Golden Thonghts 
Useful 


Ornamental 
Write for Booklet of Quality Glassware. 





Our Crystal glass—cut, etched or decorated—will please you and your customers. 


FOSTORIA GLASS COMPANY Moundsville, W. Va. 











as sembled 
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| Maddock Miller 


orporatéed 
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he House of Stock 
39 W. 23rd Street 
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A Real Good Tweezer 


HEN your customers ask for a real good 
tweezer, have you a La Cross No. 1027 to 
offer them? 

For all-around quality, La Cross No. 1027 is a 
recognized leader. 

Note particularly the nicely adjusted tension, 
the accurately shaped and carefully machined, 
raised shoulders under the jaws that give this 
tweezer its well-known vise grip. 

This unusual tweezer does more than just supply 
a demand. It makes friends. It is the outstand- 
ing best seller at every counter where it is sold. 

Regardless of what other tweezers you carry, 
it will be profitable to have some 1027’s to meet 
those demands that are made on you for a “real 
good tweezer.” 

Get a sample dozen to-day and prove to yourself 
what you can do with this popular tweezer. If 


you would like to have them on a card, ‘ask for 
card No. 2220. 


If your jobber cannot supply you, write us direct. 


SCHNEFEL BROTHERS, Newark, N. J. 
= 


HICURE BETS * 















SPECIAL 
OFFER! 
This handsome dis- 
play case, filled with 
La Cross nail-files, 
tweezers and scis- 
sors, is complete for 

$20! 


MANICURE 
IMPLEMENTS and SETS 


+ 











Gold Encrusted Glass 





No. 60/3385. 9 oz. Goblet 


Ideal Items 
for the 


Gift Shop 
and Jeweler . 





Every piece is 
carefully selected, 
and decorated in 
pure coin gold. 


Send for 
Catalogue 





George W. Murphy 
Factory and Offices: 


Hawley, Pa. 





























18 West 23'Sr. 
NEW YORK CITY 


—— 





Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of being 
incorporated into the decorative schemes of the best 


homes. 


The designs are rich though conservative, and 


the colors and finishes are appropriate. 


Book-Ends 


Candlesticks 


Boxes 
Desk Sets 
Lamps 
Panels 


Fruit Bowls 





CHARLES HALL. Inc. 


18 West 23” Street, NewYork City 
Worxs ~Springfield, Mass. 
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Pushing the Gift Department 





Hi: gift and novelty department can no 
more be installed in a jewelry store 

and allowed to “make itself pay” than can 
any other department. It must have a push 
from everyone in the store, from the win- 
dow dresser, the advertising man, the pro- 


THE JEWELERY’ 


create is that of being a “live wire.” 

The window displays must be pushed to 
the utmost. They should be changed twice 
a week if the stock is large enough to do 
this, and each display should be directed at 
a certain type of purchaser. Pique the cu- 
riosity of your passersby! Make them won- 
der what you have not got in stock in your 




















Group No. 243—CHARMING JUGS AND PITCHERS OF SWISS OVERGLAZED POTTERY 
(See text on page 127) 


prietor and the salesmen themselves. A 
conspiracy must get under way—a conspir- 
acy against the public—to force them to 
come to that department to see—and having 
seen, to buy. 

“Have you visited our gift and novelty de- 
partment?” should appear on a small sign 
in the window. It should appear in every 
advertisement. 

Under that simple question in the adver- 
tisement can be enumerated the articles 
which are on display in the novelty de- 
partment, together with special prices, if 
the store has the policy of advertising prices. 
Some particularly attractive novelty can be 
illustrated, a different one in each adver- 
tisement. The advertising of that depart- 
ment should be as heavy as the advertising 
of a new store opening in that neighbor- 
hood. 

Another and very satisfactory method is 
that of sending notices to a select mailing 
list, telling of the opening of that depart- 
ment or of the arrival of some new stock, 
or special holiday novelty. 

All jewelry stores carrying a line of high- 
grade stationery and doing engraving of 
cards should advertise this service through 
the mails in a simple request for the cus- 
tomer to call at the store and inspect their 
line of stationery, suggesting that they will 
find there what they desire within the price 
they wish to pay. 

Mail advertising to a select list of cus- 
tomers, which can be obtained through de- 
livery addresses and through the repair de- 
partment, is a'very good means of drawing 
customers to your gift department. 

If you know that Mrs. So-and-So is go- 
ing to give a party for her daughter, and 
will require favors and some prizes for the 
games, write Mrs. So-and-So a little per- 
sonal note, telling her that you have at- 
tractive favors and novelties which will be 
worth her while inspecting. She will come 
to see them. The fact that you are inter- 
ested enough in her to know about the social 
affairs in which she is interested will bring 
her to your store—for the impression you 


novelty department, and come in to your 
store to see. 

Keep them looking for the new merchan- 
dise which will appear in your window. Do 
not time the change of your window dis- 
plays. If some new stock arrives, put it 
in your window. Get the people accustomed 
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Where Should the Gift Department 
Be Located? 


Dont hide your gift department! It is 

the greatest drawing card of your 
store! It brings in customers who would 
never come to buy otherwise, who may be 
satished customers of your competitor, but 
who want a gift which is not in your com- 
petitor’s stock. The gift department is more 
colorful, more attractive, more lively even 
than your silver and jewelry articles, and 
for this reason it will catch the eye of 
prospective customers quicker. Show your 
gift merchandise in window display and in 
prominent floor space. 

The conservative jeweler will reply to 
this that it will make his store too “junky” 
in appearance. Is your store a silver and 
jewelry ballroom, or a shop in which you 
make a living for yourself and money to 
pay wages of salesmen? Is it a store which 
must appear cold and costly to the entering 
visitor, or will it invite that visitor in and 
beckon to her to look and buy the side lines 
which comprise the gift department? What 
are you desirous of doing, Mr. Conservative 
Jeweler? Do you want your competitor to 
install a gift department before you do? Do 
you want him to reap the profits of the 
great customer drawing card which this de- 
partment is? Do you want him to, in a 
few years from now, take away your cus- 
tomers because you are “behind the times” 
in the assortment of your stock? No! De- 
cidedly no! 

If you are very conservative, if you do 




















Group No. 244—ARTISTICALLY DECORATED WATERPROOF FLOWER POT HOLDERS 
(See text on page 127) 


to watching what will be there the next day 
and the next, and wondering whether they 
will be the first to see the new display. 

se alert yourself, and keep your customer 
anxious to keep up with your cleverness in 
advertising and window display. That is 


the way you keep your customers, and gain 
new ones.—V. R. 


not wish to spoil the dignified coldness of 
the front of your store, there are always 
the rear counters which you can utilize for 
the display of those side lines which you 
will stock. You can have little frames of 
leather goods, the same little frames which 
you sell in the gift department, upon each 
of the other counters in the store, bearing 
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= A,APON AQUANITE, a product of 
the firm that originated ZAPON 

= and developed the first lacquers 
ever produced in America, provides 
these advantages for manufacturers of 
hollow ware creations wrought in gold 
and silver: 





It gives a hard, durable, air-tight, 
water-proof coat—a coat that prevents 
oxidation and discoloration—a_ coat 
that seals, protects and preserves the 
beauty of design and finish achieved 
by the master craftsman. 


CELLULOID ZAPON COMPANY 
200 FIFTH AVENUE NEW YORK CITY 
Branches: Chicago, Los Angeles, New Haven 


Our Service Division will gladly assist in determining how you 


may use ZAPON with profit. Write Desk nearest branch. 


ZAPON 


for silver. creations 












FART PEAT 
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“Send tt on Wings” 


JEWELS OF THE SUN 


What can a customer buy for 


$3.00 


More Bright 
More Beautiful 
More Sunny 


THAN A BUTTERFLY LOCKET? 


We have been pleasantly surprised at the increasing 
demand for them. You may share our pleasure by 
showing a few really good lockets, Prompt sales and 
quick turn over. Assorted dozen on display pad 
sent on approval if desired—$20.50. 


When in Boston—call and look over our Beautiful Line— 
New Catalogue out. 


The Butterfly Bor, Frc, % Promise se 











There Is a Growing Demand for Gifts 


To quicken sales, create new business and increase 
profits, add to your store a GIFT CORNER. 

There is a demand for the unusual gift at a low price. 
We have selected from our merchandise an assortment 
particularly suitable for the jewelry store. This assort- 
ment, priced at $100.00, is bringing bigger business to 


many jewelers. 
Why not to you? 


Come in and look it over, or let us send it to you. 
You will like it and so will your customers. 


Catalogs upon request 
Art Wares and Direct Factory 
Novelties W, C. OWse® Representatives 
17 N. Wabash Ave. Chicago 














Everlasting Photographs 


BURNED INTO CHINA 
For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 
natural colors. We also burn photographs on 
Watch dials. 

Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 
7203 Franklin St., Forest Park, Ill., P. O. Box B 




















A NEW 
IDEA 


Send for 
Samples. 


28 School St. 
* Engraved Reproductions ¥ Actual Hand Work “ Boston, Mass. 
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in them a card with the wording, “Our 
Gift Department Is in the Rear of the 
Store.” Or, “Have You Visited Our 
Leather Goods Department in the Rear of 
the Store?” Anyway, get them to your gift 
department ! 

But, the jeweler who is satisfied with his 
reputation of honesty and has good merchan- 
dise for the price he charges, who is in busi- 
ness to enlarge his clientele and increase his 
business, this jeweler should push his gift de- 
partment well forward in his store. It 
should be to one side, not further back than 
the middle of the store. It is not necessary 
to make customers pass through show cases 
of jewelry for them to know that jewelry is 
there. The shop is essentially a jewelry 
shop, but the addition of novelties and gifts 
means that the side line must be pushed to 
be successful, to pay its expenses. 

The gift department, then, to be ideally 
located, should be on one side of the store, 
extending from the front windows to the 
middle of the store. The window of that 
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Fans As Gift Articles for the Progressive Jeweler’s Stock 

















(THERE has been quite a bit of discussion 

lately among jewelers on the question of 
“Are Feather and Lace Fans a Jewelry 
Product?” The problem is somewhat 
the result of the effort of many pro- 
gressive jewelers to widen the scope of 
jewelry activities while increasing their 
business. 

Jewelry, as such, is no longer confined 
to the matter of precious stones and metals 
in combination to form fine necklaces, 
bracelets, watches, etc. It is increasing its 




















or silver! Certainly these may be considered 
jewelry! 

In the same category, we may consider 
feathered hand-bags, as well as the gold and 
silver variety. Why not? Are not these 
as well, mounted upon precious metal 
frames or amber? One sees in the jewelry 
stores everywhere vanity-cases and hand- 
bags of various sorts, whose only claim to 
the name of jewelry comes from the fact 
of their precious metal mounting! 

But that is enough—and when the 
feathered hand-bags are mounted in the 
same way—these also become ‘jewelry! 

Progressive jewelers have come to under- 
stand the truth of this, and have profited 
thereby. And as a jeweler’s line these 
feathered fans, corsages, hair combs, hand- 


FANS FOR THE JEWELER’S GIFT DEPARTMENT MAKE ACCEPTABLE OFFERINGS SURE TO DEMAND ATTENTION 


side of the store should be dressed with ut- 
most taste and care with only gift articles, 
and‘a few articles from the jewelry stock, 
which may happen to fit into the display, 
such’as smoking sets, can be taken from the 
jewelry stock to combine with a display 
of metal and leather desk sets and book 
ends,’and when memo books, leather tele- 
phohe pads, bill folders, and equipped bags 
are shown, pencils and pens, even gold and 
silver mesh bags may be included with the 
gift display. 

If the store is not large enough to be able 
to devote one ‘side to jewelry and _ silver- 
ware and at least half of the other side to 
Novelties, then the display of the novelty 
merchandise will depend upon the location 
of the store and the type of customers. 
If the customers are those who desire lower 
Priced jewelry and have much repair 
work, they will be the ones who would like 
to see the gift department well in the front 
of the store where it will attract them, and 
tempt them to buy; in other cases, the loca- 
tion would be best in the rear of the 
Store, 





horizon to include those finer accessories 
which tend to distinguish one’s appearance. 

In this manner, the growth of the demand 
for dress accessories for women, which led 
to the introduction of fine fans as a gen- 
erally accepted article of dress, has likewise 
induced the jeweler to add this, too, to his 
stock in trade. 

Now, is the fan a product for the jeweler 
to handle? Well, judging perhaps by the 
ordinary standards of fans one sees in 
women’s shops, it may not be. But, on the 
other hand, if we consider the unusually 
fine specimens we have already seen in 
many high-grade jeweler’s, the fan certain- 
ly is a jeweler’s proposition. 

Pearl-handled, hand-carved, inlaid with 
precious stones, fine laces generously dotted 
with spangled, gold and silver in abundance 
—many-plumed ostrich fans with wondrous- 
ly carved amber handles, and pearl-tipped! 
Are not these a line for the jeweler in the 
real sense of the word! 

And hair ornaments of fine gold or silver 
laces! Set in genuine amber combs with 
precious stones inlaid, or edged with gold 


bags and vanities have added a brightening 
touch to many a jeweler’s stock. 
Particularly are these items appropriate 
as gift numbers. Not merely at Christmas, 
but all through the year. 
THE RAMBLER. 








After 22 years of continuous retail busi- 
ness in Allentown, Pa., Sam Perkins, a 
jeweler, will close his store and hereafter 
conduct only a diamond business with offices 
in his building at Hamilton and Law Sts. 
Mr. Perkins career in Allentown has been 
an interesting one. He came to this city 
from Russia, where he was born and spent 
his early life and embarked in the business 
of a manufacturing jeweler. Although his 
cash capital was very small he prospered. 
From a modest living room workshop in the 
Sixth Ward he moved further uptown until 
some years ago he bought the property at 
128 N. 6th St. where he erected the present 
modern business block apartment house. 
This he sold several months ago and as a 
result is selling out his general jewelry 
business. 
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The Bow-Knot 





Established 1879 


Fraternal Emblems, Medals 
and Class Pins —Fire and 
Police Department Badges 








Made to Order Goods Our 
Specialty 





Prompt Service—Fair Prices 





Forty-four years of satisfactory sery- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information, 


Samples Sent Upon Request 


VN Unassembled 








Announcement 





V. CACACE takes great pleasure in announcing to the 
retail trade that he now has ready for immediate de- 
livery a wide assortment of 


14K Onyx Rings 
in black, green and sardonyx. 


Also an exceptionally fine line of assorted cameo 
brooches in 14K white and green gold, sizes 25M to 
55MM. with or without white gold La Valliere for 
diamond. 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 


Write for a memo package today. 


V. CACACE, 87 Nassau St.. New York. N, Y. 
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BIKOFF & BROWN 


Wholesale Dealers in 


Watches, Diamonds, Jewelry, Clocks, Pearls, 


Ivory and Silverware 














——————————— 

I. GREENFELD 

162 Fulton St., New York City 
Single Stone Rings, With and 
Without Diamonds a Specialty 


If you have not seen our 125 Fifth Avenue Most Original Styles Always on Hand 


complete line, drop us a 
card, and our represent- NEW YOR Special Order Work Promptly Executed 
ative will call. K ; 











MILLER & RICK BUSCH 
Electro-Plating and Coloring OHL scALES 


Mesh Bags Repaired and Refinished 
jowdey end Siverunee tneabien FINE BALANCES AND WEIGHTS 


Telephone ° Catal HERMAN KOHLBUSCH, Sr., Inc. Established 
2483 John 43 John Street, New York City = sequent Office: 41 Union Square, New York 1859 
Factory: 149 New York Ave., Jersey City, N. J. 
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12 Different 


Colors 


LOTUS 


The featherweight 


colors to match any gown. 


Genuine Amber Beads 
Genuine Garnet Beads 
Genuine Coral Beads 





IMPORTERS 


THE JEWELERS’ 


TREULICH & KLAA 
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24 Inches 


BEADS in Length 


bead with the most exquisite lustre 


By far the prettiest bead ever shown, has a rich satin finish and can be had in 


Will not fade, peel or wash off. Complete in satin 


lined box $6.00. Jewelers’ Circular Key 
Largest assortment of Genuine Garnet Jewelry in the 


United States 
Lotus pearl beads, indestructible, 406. inch. 
Lotus pearl beads, wax filled, 20c. inch. 
Jewelers’ Circular Key 
325 W. Jackson Boulevard 
CHICAGO, ILL. 














6he Buyers’ Directory 





Price, $1.00 





The Jewelers’ Circular Pub. Co., New York 











Many Xmas Gift Rings Won’t Fit 


Your customers will appeal to you. A stock of 
Lehmann’s Original and Tested 


6c 2 9 ° © will solve 
Justrite’’ Ring Springs, [). 27ii;,. 
No wires to pinch or twist. Solid band of gold, very springy, smooth and 
durable. Look for the name ‘‘Justrite’’ stamped on each one. 14K. 
Yellow, Green and White Gold, 9 widths. Order from your jobber by the 
name ‘‘Justrite,’’ and avoid imitations. 


O. E. Lehmann & Co. 





Manufacturing Jewelers 
29 John St., New York 








All These Rings Are Hand Pierced 


Our Own Original Designs Only. 





Made i in 18K Belais’ wal Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 
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Gentlemen: 














packed. 
Name 


No, F 32, Newest Card Receiving Tray, 
Size 7 x 7, Lacquered, Felt Bottom 


ee ee ea eaaaeay 












BUSINESS FOR 1923 


for 1923 with Our New Ideas. 


Get acquainted with our organization and 
products by filling in the coupon below. 


Old Dutch Silver Reproductions with a view to our p 
satisfactory in quality, craftsmanship and price. 
cover your memorandum bill or return your samples within ten days carefully 


Street and No. 
City and State 
1, © 1-523 


made prosperous by New Ideas 





going to make business good 





A standard of 
quality by which 
other products 
may be judged. 


ART-CRAFT PRODUCTS CO. 
5335 N. Western Ave., 
LET THIS COUPON PQ!NT THE WAY TO BIGGER SILVER PROFITS 


CHICAGO, ILL. 


s and catalog of your 
acing an order if found 
Will remit in due course to 


Please send us, transportation prepaid, ~~ 
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Style Changes for 
1923 


The year just passed has given a tremendous 
impetus to the style appeal in selling watches. 
This is a decided advantage to the jeweler. 
Feature style in addition to accuracy and you 
will sell many men several watches in the course 
of their lifetimes instead of only one. 


South Bend Watches, as you know, have been 
leaders in introducing this style appeal; particu- 
larly in the Extra-Thin 12 Size field. We pro- 
pose to continue to lead. Our already attrac- 
tive assortment of cases and dials will be greatly 
improved for 1923. A noteworthy example is 
The Denmore illustrated above with its spark- 
ling, white gold filled case and distinctive dial 
with silver engraved center. 


Write us for prices on this and other 
watches of distinction which you can feature 
to advantage 


SouTH BEND WATCH Co. 


SOUTH BEND, INDIANA 
For Years Makers of Standard Railroad Watches. 













oe 


ere > ar 


¥ 


Mex" 





oe 


~ 





* -_ 
Wo I - 








/, 


} 





























— 
2 





ee = 
eR eg igen PPO e 









— oy 














SS 











EPART MENT 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jeweers’ CrircuLar regarding any advantageous 
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device or plan which they are utilizing in cen- 
nection with their business 












































Moving the “Leftovers” in January 


Practical Plans for Reducing the Inventory 





Written Expressly for The Jewelers’ Circular 














THE jeweler may go through his stock 
after the Christmas season is over and 
select such articles as he thinks he should 
sell immediately and segregate them from 
the rest of the stock. He will naturally be 
willing to cut the prices on these lines to 
sell them. There are two ways in which 
a reducetion may be made. One, each 
article may be reduced according to the 
needs of the particular case. The other way 
is to make note of the reductions and find 
out what per cent. of the total price they 
represent and make the reduction an even 
per cent on all articles, taking chances on the 
“worst of the lot” going out with the best. 

If the reductions are made according to 
the latter plan, say a 25 per’ cent. reduc- 
tion on the lot, a “sale” can be engineered 
without the usual earmarks of a sale, with 
all its disadvantages to the store during the 
‘ime it is being held. To do this the follow- 
ing plan is suggested: 

Arrange the merchandise in one section 
of the store. If possible this should be 
done in such a manner that a name can be 
given to it that will appeal to the prospec- 
tive customer. “Economy Square” is a good 
name and could be used if the merchandise 
is placed in cases forming a square, or 
approximating a square. “Close-Out 
Corner” may be applied if the merchan- 
dise to be sold at a reduction is segregated 
a corner of the store. This gives the 
Jeweler something to hang his “sale” on, 
and makes it easy to approach the prospec- 
tive customer with his proposition. 

here a general Clearance Sale is un- 
desirable such an arrangement of the mer- 
chandise may be offered by letter to the old 
customers of the store. This presupposes 
ihe existence of a mailing list of “old cus- 
fomers.” The letter may start off some- 
thing like the following: 


We have arranged a lot of merchan- 
dise from our regular stock, surplus 
lots, broken lots, lines we wish to close 
out and a lot of other lines which we 
are going to offer in our “Economy 


Square,” to our old customers only, at 
a discount of 25 per cent. This is a 
mutual affair. It does away with the 
fuss of having a sale, which we do not 
like, and it gives you an opportunity 
to “pick up” articles at a worth-while 
savings—articles from our regular 
hilgh-grade stock, not shop-worn or 
damaged articles, or cheap lines pur- 
chased for sales purposes. 


After this explanation a number of the 
lines may be mentioned, either in the letter, 
or by means of a little printed circular 
which may be enclosed. 

The letter may close in this way: 


While we wish our old customers to 
secure the benefits of this offer, we are 
willing that you bring any friend with 
you who may desire to take advantage 
of the offer. Your friends are our 
friends. 


The “old customer” may be approached 
in another manner and with good prospects 
of a worth-while business. A letter may 
be sent to the entire list of old customers 
and the idea explained. The customers of 
1922 made it possible for the jeweler to 
make a profit during that year. He de- 
sires to show his appreciation in some man- 
ner and does so by offering a discount of, 
say, 20 per cent. to all purchasers during a 
certain period, say for the month of January, 
or February, or for two weeks. With the 
letter explaining the offer a card should be 
sent, which must be presented by the cus- 
tomer at the time of sale. It might read 
something like the following: 





Not Transferable 





This card will be accepted by 
(Jeweler’s name here) 
as Twenty Per Cent. of the purchase 
price of any purchase made during 
January, 1923. 
‘This card must be presented at time 
of purchase to secure this privilege. 











The same idea may be carried out with 
any selected list of prospective customers. 
If it is not confined to old customers a 
different reason for the offer must be 
assigned. This may be made something like 
this: 


We do not like to have a Sale, be- 
cause of the usual confusion and dis- 
comfort to our customers that follows 
such a practice. We are willing to 
offer a concession for business during 
the slack month of January (or 
February) therefore we have selected 
a list of persons to whom we are offer- 
ing a chance to select from our entire 
stock (naming any exceptions) at a 
discount of twenty per cent. But to 
take advantage of this offer your pur- 
chases must be made during January, 
and you must present the enclosed card 
at the time the purchase is made. It 
is the card that entitles you to the 
discount. 


Another appeal that will appear. reason- 
able and one that will be accepted as a 
reasonable excuse for the discount will be 
the desire of the jeweler to extend his busi- 
ness and make the acquaintance of many 
new customers. A letter may be sent with 
the card that will read something like the 
following : 


We had a nice increase in the num- 
ber of customers we served during the 
past year, but we desire to enlarge our 
service so that we may serve a great 
many more. It is only by a continual 
increase in the number of customers 
that a store can expand and continue 
to give the best service. Therefore, 
we are going out after an increase of 
1,000 new customers this year, a large 
number of whom we hope to number 
among our friends during this month. 

Of course everyone knows that Janu- 
ary is a slack month. That’s why we 
think this is the time to try to get 
acquainted with more customers. We 
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Forty Million 


Sales Messages in Support of Dealers 
Who Sell Waltham Watches 


HE WALTHAM WATCH COMPANY 
announces that plans have been 
completed for a campaign of advertis- 
ing in a representative group of national 


magazines in 1923. 


Forty million Waltham sales messages 
carried by these magazines will direct 
prospective watch purchasers to the 
stores of Waltham dealers everywhere. 


Waltham quality and Waltham prestige 
coupled with the weight of advertising 
that this campaign will place behind 
them, forecast for 1923 the biggest year 
in Waltham history. 

WALTHAM WATCH COMPANY 


WALTHAM, MASS. 


WALTHAM 


THE SCIENTIFICALLY BUILT WATCH 
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Storekeeping Department. 
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are offering our entire stock at a dis- 
count of Twenty Per Cent. to exactly 
persons. It is a special privilege 
to them, of whom you are one of the 
number. The enclosed card is your 
assurance of the discount. Unless the 
card is presented at the time of pur- 
chase the regular price must be paid. 
The discount is given for the express 
purpose of ‘making new customers. 

It is possible that you may have made 
purchases here before. If you have, 
we thank you, but we still give you 
the privilege of using the discount 
card, so do not hesitate to use it for 
any reason. We want you for a 
REGULAR CUSTOMER—a customer 
for all time. 





Another method of advertising specially 
during the sale months that could be made 
profitable would be to send a check for a 
dollar to a selected list of prospects. The 
check to be accepted at the store only, and 
during a stated period, and in part payment 
of any article that cost two dollars or more. 

A letter accompanying this check might 
read : 


We have just balanced our books for 
1922 and find the results very satis- 
factory. We are going to distribute 
some of our prosperity of 1922 among 
our January, 1923, customers to show 
our appreciation of a satisfied clientele. 
The enclosed check is good for a 
dollar on any purchase made during 
this month that amounts to two dollars 
or more. It is worthless after January 
31. A dollar is worth saving. 


The preceeding sales plans are based upon 
sales letters, not on newspaper publicity. 
These letters may be prepared .and printed 
by anyone who owns a duplicating machine, 
or by a multigraphing firm. 

The jeweler who wishes to advertise suc- 
cessfully by letter will find it to his advan- 
tage to purchase a good duplicating machine. 
It will make possible the sending of mouthly 
letters, bulletins, special offers, etc., and 
envelope and parcel enclosures at a small 
cost. Where the work has to be purchased 
outside of the store a letter advertising 
campaign, while undoubtedly very effective, 
8 costly, 

A window advertising campaign may be 
wed to enliven the business during the dull 
months of January and February. There 
ae several selling plans that the jeweler 
may adopt for use at that time. 

A “Silent Auction” may be held that 


vill bring people to the store door 
‘very day during these dull months. 
It may be handled in the following 
Manner : 


Select some article of considerable value, 
‘“mething that it is desirable to sell, but at 
“Ie same time, something that a considerable 
ya of persons will be interested in pur- 
“asing “if the price is attractive enough.” 
A space should be cleared in the center of 

window where it is to be displayed. A 
on Must be used to explain the plan by 
Nich the article is to be sold. It might 
— to read something like the follow- 


THE 
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January Silent Auction 





The original price of this Lamp was 
$185. It will be reduced $5 a day until 
it is sold. Price Today $115. 











If a less expensive article is to be used 
the reduction may be one dollar a day, or 
for inexpensive articles the reduction may 
run as low as a quarter of a dollar. 

The window displays may be made to take 
the form of “Sale Offerings.” Speciaily 
selected merchandise should be shown for 
each day of the sale period. The prices 
must be attractive, of course. The only 
printed word necessary to advertise the sale 
is a show card which should read something 
like this: 





Window Sale 





Every day this month we will show 
in this window a special offering for 
the following day at prices that can- 
not be duplicated at any other time. 

Tomorrow we offer any article in 
this window at $5.00. 











The offerings should be varied so that low 
priced lines and high priced lines all are 
offered in due time during the month. 

No article should be sold at the special 
price except at the time specified. 

An auction sale plan that may be used 
where the merchant has an article of con- 
siderable price that has not sold in the regu- 
lar way may be made to produce a satis- 
factory “bid” for it. Place the article in 


the window with a show card stating that. 


it will be sold to the highest bidder, re- 
gardless of the original price, which should 
be stated on the card. Bids should be 
made, sealed, all to be opened on a certain 
day in the presence of some official of the 
city. This scheme may be advertised in the 
newspapers as well as by the window 
medium. The more publicity given the plan 
the more indirect benefit the jeweler will 
receive from its operation. 

Merchandise sold satisfactorily at reduced 
prices may be the means of much profitable 
business, turning a present loss into a 
prospective gain. 








Smiles 





A little Italian girl, playing on the beach 
with other children was much put out when 
they taunted her with being a “Dago.” 

“I’m not,” she cried, stamping her foot. 

“You are,” they cried. “Your mother and 
father are Italians and you're an Italian and 
you're a Dago.” 

“My father and mother are Italians, but 
I’m not. I was born in Boston.” 

“What difference does that make?” 

“Difference!” shrieked the little Italian- 
American. “Why that makes me Irish.” 





“There’s a perfect match.” 

“That couple over there?” 

“Ves: she’s a spitfire and he’s a stick.”— 
Western Christian Advocate. 
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To the Advertisers Came the Business 





Advertising brought some Pittsburgh 
jewelry stores a tremendous jewelry busi- 
ness Christmas, and many have done the 
largest December trade in their history. It 
is particularly noticeable, also, judging from 
the customers in their stores, that the con- 
cerns which have done consistent advertis- 
ing of general lines have likewise done the 
biggest business. When such places as the 
John M. Roberts & Son Co., the Terheyden 
Co., the M. J. Smit Co., Gillespie Bros., 
Samuel F. Sipe Co. and other concerns have 
crowds in their places buying goods, and 
particularly those named, “there is a reason,” 
and that reason is advertising. THe JEWwEL- 
ERS’ CIRCULAR correspondent took notes of 
the shopping crowds in Pittsburgh last week 
and found, for instance, that in well-estab- 
lished piano houses, which had of late cur- 
tailed advertising, were doing very little 
business, yet jewelry establishments where 
advertising has been consistent and ccvering 
a wide range of articles advertised, were do- 
ing a big business. That advertising policy 
is a big thing, cannot be disputed, and con- 
cerns which spend large sums advertising 
and place this responsibility in the hands of 
advertising men, certainly know the reason 
for success. If they do not, such firms, it is 
contended, are overlooking something. The 
Pittsburgh jewelry houses of every charac- 
ter which have been persistent advertisers 
have been doing record business, and the 
cause is as clear as daylight, in the eyes of 
some merchants. The credit instalment 
houses, such as Wilkin’s, Helfer’s and others, 
also have been obtaining splendid results. 
Contrasted with pianos and automobiles, 
jewelry has been getting its share of the 
business in Pittsburgh, where general jewel- 
ry lines were pushed. One of the largest 
jewelry stores in Pittsburgh told ‘THe 
JEWELERS’ CIRCULAR correspondent, just be- 
fore Christmas, that advertising had been 
one of its biggest factors in promoting busi- 
ness, together with that of service. 





The Horological Questionnaire 





(Continued from page 147) 





The face of the tooth is an epicycloidal 
arc, which is generated by rolling a circle 
along the pitch circle of the main wheel. 
In this case, the generating circle may be 
diameter of the radius of the pitch circle of 
the center pinion. When the generating 
circle is rolled on the pitch circle of the 
wheel, a point on the edge of the generating 
circle will describe an epicycloidal arc. 
However, we may obtain a tooth curve in 
a much more simple manner; it will not be 
theoretically correct, but it will answer the 
purpose fairly well. 

Referring to Fig. 67, which illustrates a 
section of the wheel; if we place the di- 
viders on the pitch circle of the wheel and 
divide the space equally, we may describe 
a circle which will embrace the outside faces 
of two teeth. We may describe such a curve 
on tooth, 1 and 2, then a similar curve on 
tooth 3 and 4. The space that will be indi- 
cated between tooth 2 and 3 will be the 
form for our fly cutter. This space may be 
carefully dressed out with a fine file, and 
may be used to produce the form of the fly 
cutter. (To be continued.) 
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Announcement of PRIZE WINNERS in the competition 


FOR 


Cloister Clock Case Designs 


NTEREST in the field of clock case design, Associate in Industrial Art, Metropolitan 
which has been almost entirely dormant for Museum of Art, New York; Mr. Charles Dana 
generations has been awakened to an unusual Gibson, New York; Mr. Albert M. Kohn, of the 
and gratifying extent by the competition insti- firm of Theodore A. Kohn & Son, Jewelers, 
tuted in September, 1922, by the Cloister Clock 321 Fifth Avenue, New York; Mr. C. Matlack 
Corporation. From all parts of the country Price, Editor and Art Critic, New York, and 
and from Canada, came designs revealing origi- Mr. Russell F. Whitehead, Secretary of the 
nality of thought and skill in execution. Architectural League, New York, made the 
following selection of prize winners, basing 

After careful consideration, the jury of their judgment on beauty, originality and prac- 
award, consisting of Mr. Richard F. Bach, ticality of the design, considered as a clock: 




















CLASS A 
First Prize. $250.00—E. Stetson Crawford, The Enclosure, Nutley, N. J. 
Second Prize. $100.00—George P. Parker, 350 High St., Newburyport, Mass. 
Third Price. $50.00—Henry A. Goldsmith, 715 Fifth Avenue, N. Y. City. 
Honorable Mentions :— 
H. P. Koeppe, 2222 Fairmount Ave., Fort Worth, Texas 
Marie Derge, 2314 Etna St., Berkeley, Cal. 
Hermann A. L. Behlen, 128 East 37th St., New York City 


CLASS B 
First Prize. $250.00—Fred A. Vuillemenot, 1627 Ontario St., Toledo, O. 
Second Prize. $100.00—G. Alessandrini, 904 Bates St., Grand Rapids, Mich. 
Third Prize. $50.00—Richard Mueller, 800 East 173d St., New York City. 
Honorable Mentions :— 

Frederick L. Gerhold, 2360 Auburn Ave., Mt. Auburn, Cincinnati, O. 


A. Reimherr, 159 Charles St., Bridgeport, Conn. 
Henry A. Goldsmith, 715 Fifth Avenue, New York City. 


CLASS C 


First Prize. $250.00—-Ruth Koch Gerth, 1200 Second Ave., S., Minne- 
apolis, Minn. 
Second Prize. $100.00—Ruth Koch Gerth, 1200 Second Ave., S., Minne- 
apolis, Minn. 
Third Prize. $50.00—George Lloyd Barnum, 4637 West End Ave., Chi- 
cago, Ill. 
Honorable Mentions :— 
F. Cowles Potter, 95 Hillendale St., Rochester, N. Y. 
Edwin Dickinan, Y. M. C. A., Riverside, Cal. 
Frederick L. Gerhold, 2360 Auburn Ave., Mt. Auburn, Cincinnati, O. 


Cloister Clocks embody features of construction and control which we believe will revolu- 
tionize the clock industry. Their practical efficiency has been thoroughly tested and proved. 
The new and beautiful casings, to satisfy every taste and preference, will be ready soon. In 
artistic merit, as well as in scientific and mechanical excellence, Cloister Clocks will satisfy the 


most exacting requirements. 


THE CLOISTER CLOCK CORPORATION, Buffalo, N. Y. 














A 
























































January 3, 1923. 





THE JEWELERS’ 





CIRCULAR 




















Your Bank Account—How the Bank 


Analyzes It 





By Thomas J. Kavanaugh, Vice-President Mississippi Valley Trust Company, St. Louis, Mo.; Lecturer on Credits, St. Louis University. Author, 


“Bank Credit Methods and Practice.” 














I MET a merchant friend one day on a 

train. He was somewhat irate as he en- 
tered the car. I asked him what was the 
matter and he replied, “Oh, that bank of 
mine does not treat me right. I[ keep as 
high as $20,000 on deposit there right along, 
and they complain about my balance. I just 
had an interview with the cashier.” 

“Tl think I probably know what’s wrong,” 
I replied, and started to explain. 


“No—you don’t,” he interrupted. “But I 


account with the Bank of Buffalo. Because 
it’s an “out-of-town” account, the Buffalo 
bank may not charge exchange, as some 
cities have such an arrangement. This adds 
to the bank’s expense. The Wellsville mer- 
chant, in the routine of his business sends 
each day a batch of local checks to Buffalo, 
and that same day or following day draws 
substantially against his balance, which is 
only a gross balance. In doing so, it does 
not occur to him that he is drawing against 
uncollected checks, and when his bank kicks, 
he becomes indignant, simply because he does 





would require as much labor to handle as 
large deposits. It may be the large number 
of checks against the account, each one of 
which represents a cost to the bank in 
handling. It may be an account of the 
heavy deposits of exchange on other cities 
which may be at a discount. For instance, 
if New York Exchange is at a discount in 
my city, and a dealer in New York Exchange 
offers me some, I will not pay par for it— 
I will pay for it less the prevailing discount. 
Sut if a customer deposits it to the credit 
of his account, I am compelled to accept it 

at par. On the other 





do. The bank is too independent. They 
deal in money, and don’t have to worry 
about getting money 
to pay their bills; 


while I deal in mer- 
chandise, and have to 
wait until my debtors 
pay me before I can 
pay my creditors. In 
the meantime the bank 
expects me to keep a 
‘fat’ balance.” 


times ? 


Why does your bank insist on a fair balance at all 


Do you know when you are drawing against uncol- 
lected checks? 


hand, if the customer 
deposits exchange 
which is at a premium 
he gets no more than 
par; but in either 
event, in the analysis 
of his account, merely 
for statistical purposes, 
he is charged or cred- 


“I’m afraid your . J 9 ited with the discount 
Pagar co How long does it take for checks to be cleared? grin niga 
plained the matter to ’ case may be. 
an eam & al In what ways may your bank account prove unprofit 
“Have not there been UST as_ volume 


times when you had 
that $20,000 in bank 
that you acted rather 
unwisely? For in- 
stance, if a few friend- 
ly creditors wrote you 
and said they were 





able to your banker? 

How observation of the suggestions in this article will 
place you in your banker’s good graces and increase your 
credit standing. 


solves the manu- 
facturer’s problem in 
the absorption of his 
overhead, so too does 
volume help the 
banker, and while it 
is well for the banker 








hard pushed for cash, 
you would pull out 
your check book and proudly write them 
that inasmuch as you had a comfortable 
bank balance you were glad to enclose them 
$10,000 each. And at the same time you 
were trusting to the following day’s collec- 
tions to replenish your balance?” 

“Well, suppose I did do that—was I not 
entitled to it?” he demanded. 

“Maybe you were and maybe you were 
not,” I replied. “But more than likely you 
were drawing against uncollected funds. 
You have been congratulating yourself all 
this time that you had an excellent balance 
in bank and issuing checks daily against it, 
when as a matter of fact, so far as the bank 
was concerned you really had an overdraft. 
Don’t you realizé that the bank cannot figure 
the checks you deposit as loanable funds 
until they are collected and that it takes one 
to ten days to collect checks, depending on 
the place of their payment?” 


UDDENLY he grew interested and asked 

me to explain further. He frankly con- 
fessed he had not previously considered the 
Matter in that light. 

“Well,” I said, “it’s just this way. A mer- 
chant in Wellsville, N. Y., may have an 


not understand. He does not understand, 
for instance, that it takes three or four days 
to collect these country checks. He does 
not remember that the bank also has to 
keep a reserve against demand deposits ac- 
cording to law, and an additional amount 
of his balance is tied up in other corre- 
spondent banks in order that the bank may 
be able to facilitate the merchant’s business. 

“And, again, a Buffalo merchant may have 
an account in a Buffalo bank, and while the 
bank may charge exchange, still owing to 
the nature of the deposits and the anticipa- 
tory checks against the account, it may be 
the losing one, even though the gross bal- 
ance may appear satisfactory. A manufac- 
turer will not fill an unprofitable order, es- 
pecially if it means selling at or below cost. 
Neither should a bank carry an account that 
is unprofitable.” 

I had no trouble in converting that mer- 
chant. 


HERE are many elements entering into a 
merchant’s bank account that may make 
it unprofitable, part from the uncollected 
funds feature. It may be the frequency 
coupled with the smallness of deposits which 


to keep cost records 
for his own informa- 
tion, it is not always the part of wisdom for 
him to throw out an account on an analytical 
basis showing loss, as it inevitably increases 
the per item cost of the remaining accounts. 
However, this would not apply in cases 
where the loss was severe, as many of such 
cases would increase his cost on all accounts ; 
so, as in all other matters, there is a happy 
medium. 


T is best at all times to keep in close cor- 

dial touch with your bank, whether you 
are a large retail merchant doing business 
with a New York bank, or a small merchant 
in a one bank town. 

In conclusion I might say that exchange 
on checks is not generally understood. The 
modern way of figuring is on the basis of 
interest ‘for the time the checks are out- 
standing, uncollected. The problem is thus 
made very simple and understandable. 


Funeral services for Mrs. Florence 
Freund, wife of Harry Edward Freund, of 
the National Jewelers’ Publicity Association, 
was held Dec. 14 at the funeral parlors of 
the W. M. Strother Co., Hollywood, Cal. 
Dr. J. Arthur Evans officiated. 
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SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 





It is to your interest to use 
RUECKERT’S Sample Cases, 


Travs and Trunks. 
= NO. 2157 
RIBBON BRACELET WATCH CASE 


am... Rueckert Manufacturing Co. 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, Mes Ee 








7 90% of the Business Men that fail come 
from the ranks of the Non-Advertiser. 


S \ id | Play Safe and Advertise. Write for our ‘ 
A F E Free Cut Service. 
/ 
1/10 14Kt. Gold Shell Watch 


Ribbon 


F | RST | PAY FOR THE GOLD ONLY Bracelets 1/10 


— e retail. 
Our Chains have our | 1/10 14K to re- 
Cut No. S. F. Trade Mark and QUALITY Fa Ae ++ +$ 1.00 
bs 3 ? : STAMPED | aldemar Chains 
Advertising these chains steadily in your ° ee retail 2.00 
local paper will create a demand (desire). Our 1/10 14Kt. Gold Chains spas 
Many people will get interested after seeing | are just what we claim, that is, | Vest Chains 
the “Ad” regularly who otherwise would if you melt up the Chain you get | retail seeeee 3,00 
never think of buying one. TRY IT, and be | in 14Kt. Solid Gold, one-tenth ion or Wie Gold, 
convinced. weight of the Chain. |B The above can be had 
An assortment sent upon request. We hag Mage Meo 


BUFFALO JEWELRY MFG. CO. pay charges both ways. Terms liberal. 
“THE MAIL ORDER HOUSE Chain and swivel electro free with 
Brisbane Building Buffalo, N. Y. first order, no matter how small. 























THE WASHBURN 
ELK TEETH SECURITY MAGIC NUT 


Genuine (now scarce and Automatic Holder for ear studs, scarf-pins, 


high), Deer Teeth (small), for all or of me 
Imitation Elk Teeth. Each la- a. a 
beled correctly, on Memo. 

Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” of 
the Black Hills, So. Dakota. Sell EAR WIRES 
well everywhere. a 
Synthetic Rubies and  Sapphires, for unpierced ears, 
Aquamarines, Garnets, ‘Tourma- 


94% \ Ve ‘ 
i” a ¥ lines, Topazes, Amethysts,  etc., 
‘ ‘s all faceted; all the leading Cabo- A SAFETY CATCH 
F ee chon cut semi-precious Stones, for Brooches, etc. 
" Wholesale—Memo to Jewelers and Can be applied to any 
Manufacturers—Price List free. work where pin tongues 
are used. 
he above cut shows how a W. Stilwell =e J 


neatl Deer Teeth look 
ian cated. - Importer, Deadwood, So. Dakota 
Open. Closed. Open. Closed. 


: Descriptive Circular on Application. 

7 The finest Tower Clocks in the world are made by l me Pearl Drilling and Adjusting a Specialty 
The E. Howard Clock Company of Boston. Also a j ake Special Order Work and Repairing 
very complete line of substantial and accurate clocks 7 247- | _!RVING WASHBURN, 108 Fulton Street, N-¥: 
for the bank, office and school. =Se5 Ca HERCULES 

Write us for full information . af Silk Be 
” ad Cord 
THE E. HOWARD CLOCK Co. } String Pearls in 10 minutes with “Hercules.” 
i Saves time and trouble. Impossible for beads 


we 373 Washington St., Boston 309 Broadway, New York | to cut silk . . . Write for free sample 
~ “=, 














31 North State St. Chicago instructions. 
Established 1842 GEORGE PHILLIPS & COMPANY 
cr 


t Penna. 


Engravers and Carvers cectarumn cai 


We Specialize in Carving 


WEDDING RINGS 1 | Price $1.00 


> £ The Jewelers’ Circular, 11 John St. New York 
; Jos. DeNatale & Bro. rd : iol tatiasl 
82-84 Nassau St. Phone: John 3116. New York. City 
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Inspiring “Get Together’? Marks Opening 
of New Store of T. C. Tanke, Buffalo, N.Y. 











Written Expressly for The Jewelers’ Circular 














[JNUSUAL in its beauty and comparable 

in richness only to the quality of the 
merchandise displayed, the new store of 
T. C. Tanke, Inc., at 557 Main St., Buffalo, 
N, Y., opened on Nov. 20, fulfills the ambi- 
tion of the firm to give Buffalo one of the 
finest retail jewelry establishments between 
New York and Chicago. 

Between six and seven thousand visitors 
thronged the store on opening day. Arthur 
J. Block, president of the concern, and 
Harry C. McCormack, vice-president and 
manager of the new store, were kept busy 
shaking the hands of friends, both in and 
out of the trade, who dropped in to tender 
their congratulations, while felicitations by 
wire from all parts of the country came 
throughout the day. ; 

The firm planned its store with an eye to 
the future by purchasing the entire build- 
ing. No expense has been spared in de- 
signing the store, both the exterior and the 
interior. The watchword has been “nothing 
but the best” and it has been strictly ad- 
hered to throughout, with the object of 
supplying a distinctive tone in keeping with 
the quality of goods to be sold and the ex- 
clusive character of the patronage the firm 
has received in its long business career. 

The exterior of the building, handsomely 
finished in limestone with bronze trimmings 
and of quaint design, carries a hint of what 
may be found in the store proper. The 
windows, one on either side of the entrance, 
are appropriately designed for displaying 
quality rather than quantity. Frosted lights 
give a soft tone in which merchandise ap- 
pears at its best. Blue is the predominating 
shade used as a background. During open- 
ing week one window was arrayed in pagoda 
effect, displaying with wonderful effect nine 
diamond pieces of remarkable and unique 
design. In the other window was shown a 
sterling silver hand-chased tea service on 
a beautiful doily with candlesticks and also 





a silver water pitcher of similar design. 

Blue and grey is the color scheme through- 
out the interior of the store and has been 
carried out with such attention to detail 
that the effect secured is in perfect harmony 
and decidedly artistic. The blue runner of 
rich texture which runs the entire length 
of the store blends with the draperies in 
the windows, The show cases are lined with 
blue plush, while grey flannel is used as 
the background in the wall cases. Instead 
of using white lights in wall cases, globes 
of blue contrast with the grey and the re- 
sult is a mellow tone which enhances the 
display. The shades on the electric fixtures 
which hang over the show cases are of grey 
silk with blue borders. Seven clusters of 
frosted lights drop from above the center 
of the store. They are finished in silver 
and blue and blend beautifully with the gen- 
eral color scheme. 

Solid walnut, embellished with carved de- 
signs of modest tone, is used throughout, 
while walls are tinted in cream. All fixtures 
were made to order especially for the store. 

At the front of the store to the right of 
the entrance, built in between the window 
and diamond department, is the diamond 
room. Table and chairs to match the wood- 
work are there for the convenience of the 
customer, affording absolute privacy in the 
examination and selection of diamonds. 

Adjacent to this room is the diamond de- 
partment, the show case displaying diamonds 
ranging in price from $100 to $12,500. It 
is the boast of the management that every 
diamond is a perfect blue white stone. 

Opposite is the watch department, com- 
prising an extensive line of ladies’ and gents’ 
watches of the finer grades. Following, on 
both sides of the store, is the gold jewelry 
department, containing some fine examples 
of the goldsmith’s art. About the center 
of the store is located the silver novelty 
and toiletware department. Further back 
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on both sides is the silver flatware depart- 
ment, comprising all the leading patterns. 
At the rear of the story ivoryware is dis- 
played in many out-of-the-ordinary designs. 

Wall cases extend the entire length of 
the store on the southerly side. The first 
two are filled with clocks, the balance with 
sterling silver and plated ware and hollow 
ware, one case containing English imported 
silver. 

On the northerly side the first three wall 
cases are devoted to the display of clocks, 
including chimes, boudoir, traveling, etc. 

Next to the elevator is a silver alcove 
room with wall cases on three sides filled 
with wonderful, complete solid silver serv- 
ices. In the center is a specially designed 
table and chairs to match walnut fixtures, 
for the convenience of patrons. Next comes 
the cashier’s office and telephone booth. In 
connection with the cashier’s booth is a 
switchboard with connections to every de- 
partment and also the other store at Main 
and Eagle Sts. 

At the extreme rear is a complete repair 
department. 

T. ‘C. Tanke, Inc., plan to use the two 
upper floors of the store in the Spring, the 
time being too short to prepare these floors 
before the end of the year. All energies 
were devoted to getting the lower floor ready 
for the holiday business. 

Flowers in profusion filled the store on 
opening day, over 50 floral pieces being re- 
ceived from friends and business associates. 
Carnations were given as souvenirs to every 
visitor. 

On the Saturday preceding the opening 
the entire store personnel were the guests 
of the management at a dinner in one of 
the Statler Hotel’s private dining rooms. 
Harry C. McCormack, the manager, gave 
a short talk to his staff on store service 
and co-operation with the management. The 
picture shows the employes gathered round 
the festive board. Reading from left to 
right around the table they are: H. C. 
McCormack, Mrs. Guy Wells, Mildred 
Ruchte, Elsie Oswald, George E. Miller, 
Jessie Cabana, William Timby, Elizabeth 
Caine, Edgar Block, Martha G. Gourlay, 
Mrs. Florence H. Lemen, William T. Hen- 
derson, Mabel Litz, Mary Gould and Mrs. 
C. L, Dunbar. 





EMPLOYES AT “GET TOGETHER,” JUST PRIOR TO OPENING OF NEW STORE OF T. C. TANKE, BUFFALO, N. Y. 
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Season’s Greetings 


By pour friendship and patronage 
pou have helped to make the past pear 
one of pleasure and profit for the 
dealers of O.CT.F. Watch Glasses. 


filay D.C.F. Watch Glasses do 
as much for pou the coming 
year, {8 our Mew Pears Wish 


HAMMEL, RIGLANDER & CO. 


Exclusive Importers 


NEW YORK, U. S. A. 
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Autuor’s Note—Realizing that there is a scarc- 

ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in ‘use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we. trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. 





(Continued from Technical Issue of Dec. 6.) 


(uEsTION.—In our last instalment we de- 
scribed making of a mainspring barrel and 
cutting the proper number of teeth. In this 
case we obtained all of the dimensions from 
the old part. Let us assume that we have 
at hand a movement in which the main- 
‘pring barrel has been lost and it is re- 
quired that we obtain the proper dimensions 
and number of teeth from the remaining 
members of the movement. 

\Nswer.—As the main wheel meshes into 
he center pinion, it follows that the main 
wheel must be of the same diametral pitch 
4 the center pinion. Therefore, our first 
‘nsideration will be to determine the 
liametral pitch of the center pinion. All 
measurements will be made with a microme- 
t caliper, equipped with a vernier for 
ttading to ten thousandths of an inch. We 
ind on examination of the center pinion 
‘at it contains 12 leaves and that it meas- 
res 125 outside diameter. 

In gearing of this character, if we have 
re outside diameter and the number of teeth 
o leaves), we may obtain the diametral 
Mth by using the following formula: 





N+14 


| ge , which reads, diametral pitch 





D 
equals number of teeth plus 1%4, divided by 
the outside diameter. 
In making our calculations for the main 
wheel, we have adopted Frodsham’s rule, 
which gives two and one-half (2.50) dia- 
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metral pitches as addendum for the driver 
and one and one-quarter (1.25) diametral 
pitches as addendum for the driven. 
There is a slight difference of opinion 
among celebrated horologists regarding the 
amount, and also the division of the ad- 
dendum as divided between the driver and 
the driven. Arnold recommends two and 
one-quarter (2.25) diametral pitches to the 
driver and one and one-half (1.50) dia- 
metral pitches to the driven. Any watch 
manufacturer may adopt either of the rules 
as given above, or they may use their own 
theories in regard to the amount and divi- 


sion of the addendum. It is not always pos- 
sible to ascertain by examination the exact 
amount or the division of the addendum 
between two members, for the simple reason 
that such members are often worn (espe- 
cially in old movements), and it is a very 
difficult matter to determine the original 
dimensions from such worn members. How- 
ever, we may determine the amount and the 
division of the addendum so closely that we 
can arrive at a satisfactory answer for the 
number of teeth for the main wheel. 

Now, if we insert the known values, our 
formula will read as follows: 


12 + 1.250 
P —-~—_—-_——., and the problem works out 
125 
as follows: .125 ) 13.250 ( 106 
125 
750 
750 


The quotient, 106, is the diametral -pitch 
of the center pinion. 
As we shall also require the pitch diame- 
ter of the center pinion, we may find this 
N 
D=—, 
P 
which reads: pitch diameter equals number 
of teeth (or leaves) divided by the dia- 
metral pitch. If we insert the known val- 


by using the following formula: 


12 
ues, then our formula will read: D’ =—, 
106 
and the problem works out as follows: 


106 ) 12.0000 ( .1132 
106 
1 40 
106 
340 
318 
220 
212 
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GREATER ACCURACY 


METRIC GAUGING 
CROWN ciasse: 
GLASSES 
MADE IN FRANCE 
The Metric Graduations being so much finer than the 
divisions of the 16th gauge, the glasses run closer to size 


and are more accurate and uniform than is the case with 
the old 16th glasses. 


The Metric Gauging of Watch Glasses 


by 10th Millimeters 


is RECOMMENDED by the 


Bureau of Standards Crown Metric 
Watch Glass Gauge 


Department of Commerce aah 
Diameters and 
in Circular No. 43, dated Washington, Heights 


January 24, 1921 


The following quotations are taken from pages 35 and 37 of Circular No. 43: 


making it possible to secure a better fit in 


“The systems upon which the gauging of watch ; 
placing a glass into a watchcase. 


glasses is based are in need of revision.” 
(b) Many watch glasses are manufactured in metric 


“The metric system of gauging is recommended : “age © : 4 
Th pa (ae sizes and are sold in ligne sizes to satisfy the 


for poe aia preference to the ligne and its division habits of the retail trade in the United States. 

into sixteenths for the following reasons: On the continent of Europe metric sizesare used. 

(a) The step, or change in diameter, between con- (c) The ligne as a unit of length is obsolete except 
secutive sizes in the tenth-millimeter system is in a few industries and among them it is falling 
less than the corresponding steps for glasses into disuse; the millimeter is universal in most 
gauged by lignes and ‘sixteenths,’ thereby commercial countries.” 


Referring to the illustrations on page 36 of watch glass labels showing the | Oth millimeter and 16th size, the Bureau 


states: 


“This system of labeling is recommended by the Bureau of Standards as the most satisfactory for the present, 
at least so long as the ligne sizes are used in appreciable quantities.” 


On page 37 the Bureau of Standards publishes a Conversion Table of the 16th sizes and their correct 10th millimeter 
equivalents. 

_ The 2 cabinets can be ar- 
ranged either by placing one 
on top of the other or side 
by side. 


Crown Watch Glasses 


are labeled strictly in accordance with the 


BUREAU OF STANDARDS 
TABLE OF 16th AND METRIC SIZES 


METRIC GAUGING DOES NOT NECES- 
SITATE CARRYING A LARGER STOCK! 


In furthering The Bureau of Standards’ Recom- 
mendation we have designed and offer CABINETS 
with compartments numbered and_ arranged 
metrically, Also the Crown Metric Gauge for 


Diameters and Heights.—See Cut at top of page. TWO-UNIT METRIC 
CABINETS (10 DRAWERS) 
Write for SPECIAL OFFER Prospectus 


Crown Metric Watch Glasses, Metric Gauge, Metric Cabinets (10-drawer and 2-drawer) and 
Complete Metric Watch Glass Combinations 


Sussfeld Lorsch & Schimmel 


153 West 23rd St. Importers | New York | 
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The quotient, .1132, is the pitch diameter 
of the center pinion. 

Our next step will be to measure the dis- 
tance of centers between the barrel arbor 
pivot hole and the center staff pivot hole. 
We may measure this with the micrometer 
caliper; if we insert a piece of wire in each 
pivot hole, so that it fills the pivot holes 
and stands. upright with the plate, we may 
measure across the two wires, then subtract 
half the diameter of each wire from the 
total measurement. Thus, we may obtain 
the distance of centers, which we will as- 
sume is .434. 

Referring to the above problem; we note 
that the pitch diameter of the center pinion 
is 1132. As the radius of a circle is one- 
half of the diameter, then, one-half of .1132 
is .0566. As the distance of centers em- 
braces the radii of the pitch diameter of 
the main wheel and the center pinion, it 
follows that if we subtract .0566 from .434 
(distance of centers) the remainder will be 
the radius of the pitch diameter of the main 
wheel. Then, .434 — .0566 = .3774, and if 
we multiply .3774 by 2 we will obtain .7548, 
which will be the pitch diameter of the main 
wheel. 

To find the number of teeth that the main 
wheel should contain, we may use the fol- 
lowing formula: N = D’ P, which reads: 
number of teeth equals the pitch diameter 
multiplied by the diametral pitch. Then, if 
we insert the known values, our formula 
will read: N = .7548 X .106. 

The problem works out as 

7548 
106 


follows: 


45288 
7548 


80.0088 

The whole number (80) will be the num- 
ber of teeth required in the main wheel. 
We need not consider the decimal (.0088). 
There are several reasons why we have 
obtained an uneven product to denote the 
number of teeth for the main wheel. If the 
pivot holes of the barrel arbor and the cen- 
ter staff are worn large and slightly out of 
center, we may not be able to obtain the 
original distance of centers. Also, we have 
carried none of the figures of the problems 
beyond four decimals, which would slightly 
affect the final results. However, we can 
demonstrate, by the rules of ratio and pro- 
Portion as applied to wheel and pinion, that 
the number of teeth in main wheel is prac- 
tically correct. 

The proportion of wheel to pinion must 

, as the number of teeth contained in 
wheel and pinion, and the size of each, is 
to the distance of centers, within which they 
rotate. The number of teeth in the wheel 
and leaves in pinion are taken as definite 
factors in figuring the proportionate part 
each, that the wheel and pinion occupy of 
the distance of centers. 

_ For instance; in the problem we have 
Just worked out, the center pinion contains 
I leaves and the main wheel 80 teeth. It 
8 obvious that the 12 leaves represents one 
part. Then, 80 + 12 — 6%. Therefore, 
we will have a total of 724 parts; 1 part 
for the pinion and 624 parts for the wheel. 
As the radius of the pitch diameter of the 
Pinion has been figured as .0566 and repre- 
ents one part, it follows that 674 X .0566 = 
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.3774, which has been figured as the radius 
of the pitch diameter of the main wheel, and 
represents 624 parts of the distance of cén- 
ters, 

Therefore, it follows that if we figure the 
number of teeth for the main wheel by the 
formule, and then check up the results by 
applying the rule of ratio and proportion, 
we may be quite sure that we have obtained 
the correct number of teeth for the main 
wheel. 

To determine the thickness of the barrel, 
we will simply have to use good judgment 
to a certain extent. If we measure the 
space between the lower plate and the bar- 
rel bridge we can divide this space to suit 
the requirements of the watch at hand. As- 
suming that this space measures .220, we 
may allow .010 between the lower plate and 
the barrel. ‘We may allow .020 for a shoul- 
der on the barrel cover, which will be ample 
for recessing the cover and fitting stop 
works, if they are required. We may allow 
.140 for the thickness of the barrel, exclusive 
of the shoulder of the barrel cover. Then 
we may allow .025 space between the barrel 
and the ratchet. The ratchet will require 
025, making a total of .220. 

All of the above dimensions are simply 
approximate; the actual dimensions must be 
obtained from the watch at hand. 

To find the outside diameter of the main 
wheel, we may use the following formula: 

N+2% 
= —————-, which reads, outside diam- 
P 
eter equals number of teeth plus 2%4 divided 
by the diametral pitch. 
Then, if we insert the known values our 


80+ 2% 
formula will read as follows: D————— 
106 
82.5000 
or ——_——. 
106 
The problem works out as _ follows: 


106 ) 82.5000 ( .7783 
742 
830 
742 
8 80 
8 48 
320 
318 
The quotient, .7783, will be the outside 
diameter of the main wheel. 
To find the whole depth of the tooth space 
to be cut, we may use the following formula: 
2157 
D’+f= 





, which reads, whole depth 


of space equals 2.157 divided by the di- 
ametral pitch. 
Then, if we insert the known values, our 


2.157 
formula will read: D” + f = ———. 
106 
The problem works out as _ follows: 
106 ) 2.1570 ( .0203 
212 
370 
318 


The quotient, .0203, will be the whole 
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depth of space to be cut. If we take twice 
the whole depth of space and subtract it 
from the outside diameter, we will obtain 
the whole depth of space circle of the main 
wheel. Then, if we make an allowance of 
.010 for clearance between the outside di- 
ameter of the center pinion and the edge of 
the main wheel, we will obtain the diameter 
of the edge of the main wheel, less the teeth. 
Twice .0203 = .0406 + .010 = 0416. Then, 
the outside diameter of the wheel, .7783 — 
0416 = .7367, which represents the diam- 
eter of the edge of the wheel, less the teeth. 
We may allow .020 as the rim thickness of 
the barrel and twice the thickness will be .040. 
Then, .7367 — .040 = .6967, which will be 
the inside diameter of the barrel. The top 
and bottom of the barrel may be .015 in 
thickness, and the shoulder for the barrel 
arbor, .005, making a total of 020 at the 
hub. 

As we Shall also require the thickness or 
width of the tooth, we may obtain this by 


1.5708 


oe 


, 


P 
which reads: tooth thickness equals 1.5708 
divided by the diametral pitch. Then, if 
we insert the known values, our formula 


1.5708 


using the following formula: t 


will read: t = 





, and the problem works 
106 


106 ) 1.5708 ( .0148 
106 
510 
5424 
868 
848 

The quotient, .0148, will be the thickness 
of the tooth. 

The above dimensions will give us fairly 
good dimensions for the main wheel and 
tooth functions, although, as stated previ- 
ously, some of the dimensions must be ob- 
tained from the watch at hand. With the 
above dimensions jotted down in convenient 
form, we may make a drawing to exact scale 
on a thin piece of metal. With the form of 
the tooth carefully outlined, we may dress 
out the space between two teeth and obtain 
the form for a suitable fly cutter for cutting 
the teeth. 

To make the drawing, we may prepare 4 
thin piece of German silver, which should 
be stoned flat and smooth. This piece of 
metal may be attached to a cement brass, 
swung in the lathe and turned to the exact 
outside diameter. Then, it may be centered, 
making a fine, V point in the center. As the 
flank of the tooth is radial with the center, 
we may set the index for 80 divisions, then 
set the T rest (which must be straight and 
smooth on the edge) so that the edge will 
exactly bisect the center hole. With a sharp, 
fine-pointed scriber, we may draw 8 fine 
lines from the center hole to the edge of 
the blank. These lines will represent the 
radial flanks of 4 teeth. The whole depth 
of space, the pitch diameter and the outside 
diameter may be drawn on another piece of 
metal with a pair of fine-pointed dividers. 
When we have verified the dimensions, by 
measurement with the micrometer calipers, 
then we may transfer the circles to our 
blank. 


out as follows: 





(Continued on page 139) 
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WATCH GLASSES 
None Better! 






FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


WwW. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 


CARRIED BY ALL LEADING JOBBERS 





ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 
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Naval Observatory 





T the request of Mr. G. F. Dodwell, 
government astronomer, Adelaide Ob- 
South Australia, the Naval 
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servatory, 
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pleted, results of the experiment can not be 
announced at the present time. 
x ok Ok 
Two chronometer trials were held during 
the year, the first from Aug. 3, 1921, to 
Jan. 9, 1922, and the second from Jan. 19 
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Tospedo-boat Watches ccccccccccccccscccceccs OE 
Patrol-boat watches and chronometers ...... 106 


From Annual Report of Naval Observatory. 
The following timepieces were received 


during the year 1920: 
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1 Longines .|2517934| T.B. W. | 15.77] v.s. | 62. 5)—2. 34) +0.00173|........ | —1.33)—2. al-2 13, —1.50) —1. 70 —2. 34'— z. 21| —1, 59|—1', 86|—3. 14] ~3, 33|—3. 36|—3. 21-3. 11] 3: 19|—3. 03] —3. 10|—2. 86] —2. 51 
2) Patek P hilippe. | 170291] T. B. W. | 17.52) v.s. | 344-3. 15]+0. 00036) 1/86) —2. 39|—2. 66 —3. 26 ~2.79) —2.87\~2.74'—2. 74|—2, 09|—1. 46| 2. 21|—-1. 86|—2. 14/—2. 09'—2, 49|—2. 80] 2. 50|—2. 23-2. 03|—2. 83 
3 | Longines.......}2965531| T. B. W. | 23.781 v.s. | 74.0,—0.41|—0. 00231] ~1,21) —0.83—0.41.-1.40| —0.97| —0.91|—1.07'—0. 46-0, 54)—1. 10,—0. 76 —0. 67\—1. 13-0. 96, —1. 09|—1. 21|—1. 24|—1. 40/1. 19}—-1, 63 
4 | Ditisheim 32. 39} v.s. | 4 —0. 34) +0. 70) +0.97)+-0.79 +0. 26 —0. 30 —0, 11/—0. 49)- 
| 


pagae 24585; T. B. ie | 
T. B. W.= Torpedo boat watch 
TRIAL OLD AND NEW 


DATA OF OF 


(The signs are astronomical, + losing, gaining, 


tion with the determination of lag of the 
transmitting sets of stations sending time 
signals and with a view to bettering the 
reception and recording of radio signals. 

With a view to determining the possible 
existence of a diurnal variation of standard 
high-grade clocks, daily comparisons were 
made between the standard Riefler clocks 
of the Naval Observatory and the Riefler 


52. 3, +0, - —0. 00076} 


WATCHES AT THE 


—O 54/+0. “i 0. 00) | 


UNITED STATES NAVAL 
MARCH 27, 1922 


Data of new watches with trial numbers greater than 
greater than 35 omitted] 
Old... for trial -..660« Te ee 69 
Old, J0r TEPaita: «0 60%: eT Ce re ‘ 64 
Patrol-boat watches and chronometers: 
PNW. LO OMEN boa base ane be e:akawn ain 30 
Cid. for Wiel ~ ii. sce . errr ee re 
CG, TOR MEMEIEE. hicccvn vn dnee cud ees oo ©6126 
Stop and comparing watches, old for test .... 194 
Stop and comparing watches, new for test 28 
Deck, boat, aeroplane, and wall clocks for test 363 


All timepieces, except chronometers, tor- 


pedo-boat watches, patrol-boat watches, and 









OBSERVATORY, WASHINGTON, 


D. C., OCTOBER 15, 1921, To 
5S omitted: data of old watches with trial numbers 
CORE 168 FE so ccewes - jaxaendaonaes 365 
Old. 308 SEGRE 4 vie cccasedcncanes ‘ 345 
Stop and comparing watches, for test zee ae 
Deck, boat, and bell clocks, for test ........ 308 
All timepieces except chronometers, tor- 
pedo-boat watches, and patrol-boat chro- 
nometers and watches are turned over to 


the supply officer after test. The following 
were issued during the year by the time 
service : 








clock of the Bureau of Standards at 10 patrol-boat chronometers, were turned OVEF (yo nometers ......cceeuccceccucecceuuvce 133 
A. M., 4 P. M., and 10 p. M. during the to the supply officer for stock after test. Torpedo-boat watches .....+-eeeseeeeeeees 60 
period from October 3, 1921, to May 15, The following were issued during the year  Patrol-boat watches and chronometers ...... - 
1922. The reductions not having been com- by this division: (Continued on page 155) 
{The signs are astronomical, + losing, gaining. Data of catches with trial number greater than 35 omitted .] 
aneueen a a 
| Mean daily rates Mean daily rates 
| ‘ oe a ene ee scsiilcidcciuiaaiiaiaiinicmeaa — 
| Special temperatures. | Special temperatures. Ordinary temperatures. 
oe . = . | | | ea aoe 
Temperature. . degrees F.. 90 8 | 70 55 5” 50 55 70 85 90 | 76.7 | 76.3 | 74.8 | 72.6 | 76.6) 77 | 74.2 | 73.4 | 70 63.2 
= naan eee en | | | 
Relative humidity by sling psychrometer............ percent..| 35 39.5! 46 50 | 55.8] 58 18 43 38 3] 70 70.5 | 71 66 76 =| TL | 72.5 | 70.5 | 66.3 5 
| | 
7 | I ; | 
Balance: | % Point of compensation. ; | | | | 
. o-ordinary | c | } | | | 
> H V=invar | = J | | } | 4 | | | 
= urspring | & = ¢ | & | - a Nov,| Nov. | Nov. , | Dee. | Dee. | 1, Aug.| Aug.| Aug. | Aug. | 248-! sept.| Sept.) Sept. | 2°P"| get 
= p=palladium |-4 ‘3 5 | Zs | Oct.15) Oct. 24 | Nov. 12t6| 21 to | 28to 16 to 24 to i 3t0 | 10 to | 17 to| 24 to | 3! t0 70 | 1440 21 to 25 10) §g0 
: teel Sig z | qi to 22, | tod). [2to9.) hig 28. | Dec.5.| 4 aa a. el a MB. ) Hf ? "| 14. | 2) 28. | - 12. 
= or ae Se : | ; | ; | 
2 Watch Kind. = 2 A} 3 | 
& = i = | | | | 
: ? ’ ” é.., 8 8 s | 8 8 g ‘ 8 8 8 5.2 8 | 8 8 8 8 ; 
, Longine ek 2965524 T.B.W.| 10.27, v $7.5 +2. 18|—0.00036' +1.84 41.46 41.80'4.2,07) +2.61) +2, 49'+2. 24, 4+2.19 +1. 90,+0. 53 +2. 93 +2. 53! +2. 84 +2. 54 42.77/42. 73, +2.74 +2.73 +2. 80 +2. 81 
3 do ....| 2965527, T. B. W. | 20.32. 57. 14-4. 35/ +0, 00042 $96) 44.49 4+4,19/44.21] +4.46) +4.36 +4. 56)+4.69 44.89 +4, 46 +2.91 +2. 81/43. 20 +3. 61/43. 44|+3. 31/43. 47/43. 57 +3. 79, +3. 64 
do .-| 2511714) T. B. W. | 2s. 87 Mo 1.75/40, 000% 2.07 -1. 81'~—1. 30]|—0. 46 0.16) +0.03,—0. 47) —1. 23 —1.54 —2. 43 —9. 37, —0 19)— 0. 59 +0. 14 +0. 16) +0. 63 +0. 64 +0. 54 +0.71 +0. 04 
4 Hamilton..... (N)si25, P. B. W. | 33.37; v. | 76.9. +0. 44140. 00331] +0.59, +0.54 4+0.64/41.98) 42.99 +2.91,4+2, 10.40.57 40.77 +1.61 +1.74 +1. 64/41. 46 +1.66 +1. 43 +1. 63 +1. 80 +1. 06 +0. 90.+1:40 
- 2 ' a } } —! I a ae i I eS EC — 
T. B. W.=Torpedo boat watch. P. B.W Patrol hoat watch 
DATA OF TRIAL OF OLD WATCHES AT THE UNITED STATES NAVAL OBSERVATORY, WASHINGTON, D. C., AUG. 3, 1921, To yan. 9, 1922 
{The signs are astrom mical, losing, — gaining. Data of new watches with trial number greater than 35  omitted.] 





-0, 09: +0. 44'+0.10 —0. 2 a 0. 26, +1, 09) +0. 61) +0. 26 +0. 24 
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Greetings 








We wish to thank our friends 
and customers for their patron- 
age During the past year and 
extend our greetings for a 










Happy and Prosperous 
New Uear : 


ie 


Manufacturers and Importers 


KONISHI KOTAKUDO COMPANY . 


110-116 Nassau Street New York City 
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’WORKSHOP 
1) NOTES AND 
1 QUERI 
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[Answers are also solcited from our readers to the questions published on this page.) 
No attenticn paid to communications unless accompanied by full name and address of the writer. 


Question No. 3887—To Melt Scrap 
Gold—] have some scrap gold which I 
wish to melt in order to make a monogram 
plate. Will you please tell me what in- 
gredients to use to make the gold melt prop- 
erly? My gold consists of watch cases, 
rings and similar scrap and most of it is 
about 10 karat. I don’t mind what karat it 
is, so long as it is at least 10 karat, but I 
do want a piece of gold that will take a nice 
finish, and I was unable to do this with a 
previous lot.—G. I. K. 

Answer.—The fact that your gold would 
not take a nice finish would possibly indi- 
cate impurities in the gold scrap you used, 
although trouble may be caused in melting, 
pouring and working the ingot. Before 
melting your scrap it is best to look it over, 
carefully and be quite sure that no iron, tin 
or lead gets into the lot. For instance, a 
small case spring screw might be over- 
looked or some part may contain a speck 
of soft solder. An exceedingly small part 
of either will ruin a lot of gold as far as 
working qualities are concerned. All parts 
that are suspected should be removed; even 
the joints should be filed off, but such filings 
may be saved and sent to the refiner. 

To melt the gold, cut it in small pieces 
and place in a crucible with a small amount 
of soda carbonate and borax. -These are 
fluxes that cause the gold to melt properly. 
Use a pair of iron tongs for handling the 
hot crucible, and be sure that there are no 
loose scales of iron on the tongs, as such 
sale will ruin your melt, if it happens to 
drop into the crucible. When the gold has 
melted, grasp the crucible with the tongs 
and “swill’ the molten gold around in the 
crucible to effect a thorough mixing. The 
surface of clean gold, when in a molten 
state, should have a mirror surface. A 
cloudy surface would indicate impurities, 
such as iron, tin or lead. Often these may 
be destroyed by adding a small lump of 
saltpeter, about the size of a grain of corn, 
then “swilling’ again. The ingot mold 
should be oiled and heated to just the 
moking point of the oil. Do not have the 
fold too hot when you cast it; it must not 
bil. A clear, quiet. surface of the molten 
sold is about the proper heat when pouring. 

Most yellow gold alloys should be ham- 
mered previous to rolling, as this always 
makes the gold more homogeneous and the 
inished article will take a finer polish. 
‘tasp the ingot with the tongs and hammer 
tt a flat as possible and then anneal, by 
heating to a cherry red. As soon as the 
ed color disappears, quench it in alcohol. 

his will remove the black film of oxide, 

M also make the gold very soft. Then 
mmer again. Three or four such treat- 


ments will improve the working qualities 
of such an ingot. 

When rolling this ingot, always roll in 
the same direction a few times, then anneal, 
quench and proceed with the rolling. You 
can cross roll the gold in order to obtain 
a flat plate, but it must be annealed each 
time you change the direction of rolling. If, 
on rolling down the plate, it shows many 
small cracks, it is useless to make further 
attempts, although slight cracks along the 
edges, that may be trimmed off, may not 
always preclude use. As a rule, gold that 
will not come clean after the above treat- 
ment must be refined, although an expert 
gold worker will often be able to work 
gold that an inexperienced man cannot 
handle. 


QueEsTION No. 3888.—Cleaning and Fill- 
ing Barometer Tubes._] have some 
barometers which have developed air bub- 
bles, and consequently do not register prop- 
erly. How can I repair them?—J. J. L. 

ANSwER.—Pour the mercury into a porce- 
lain vessel and cover it. Prepare a solu- 
tion of sulphuric acid, one part to water 
twenty parts. Pour the acid into the water 
slowly with constant stirring. When this 


mixture has cooled, the barometer tubes ~ 


should be washed with it, then carefully 
rinsed in clean water. Place the tubes in 
a warm place to dry, with the open ends 
upwards in order that the vapors may pass 
off more easily. Next, clean the mercury 
by forcing it through a piece of clean cha- 
mois leather, allowing the mercury to fall 
into a clean porcelain vessel. If this opera- 
tion is repeated several times, it will be 
observed that all impurities have been left 
in the leather. 


When filling, pour a small amount of the 
mercury into the widened part of the tube, 
place the thumb over the opening, turn the 
tube downwards, holding it in a slanting 
position, and by tapping the tube lightly, 
force the mercury towards the closed end 
of the tube. When the end has been prop- 
erly filled, then pour in a second portion 
of mercury. Air bubbles which may have 
formed in the metal may be removed by 
careful tapping. The upper end of the 
barometer may be held downwards and 
tapped with a stick of soft wood. When 
the tube contains considerable mercury, this 
tapping must be done very cautiously, other- 
wise the bulb may be broken by the weight 
of the mercury. When the process has been 
completed, close the wide end of the tube 
with a cork or wadding. The sealing need 
not be loose; the only essential is that the 
tube should not be air-tight. If any mer- 
cury has been lost, pour more in, regulating 
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the quantity by comparing with another 
barometer of the same type. 


QuEsTION No. 3889.—To Prevent Screws 
from Rusting.—] am working in a Coast 
town .and have considerable trouble with 
clock screws which rust in the plates and 
are very difficult to remove. In this case, 
I can’t accuse the “other fellow,” as some 
of my own jobs come back for repairs after 
a few years and the screws are often rusted 
fast. I am aware that the salt air is to 
blame, but I wish you would advise me 
how to prevent this rusting —H. P. 

ANSWER.—To prevent screws from be- 
coming fixed and difficult to remove on ac- 
count of rusting or oxidation, you will find 
that a mixture of oil and flake graphite 
will obviate this trouble to a very great ex- 
tent, and will protect steel parts against rust 
for years. The mixture facilitates tightening 
and loosening; is an excellent lubricant and 
reduces the friction of the screw in the 
socket. A very little of this mixture ap- 
plied to the screws is all that is required. 
Old screws which are badly rusted in the 
threads, may be quickly cleaned by boiling 
in a strong lye solution, then rinsing thor- 
oughly with plenty of hot water. The 
graphite mixture is also an excellent lubri- 
cant for heavy clock mainsprings. 


Question No. 3890.—Scaling of Graph- 
ite Crucibles.— What causes the scaling of 
graphite crucibles? Recently, I have ex- 
perienced considerable trouble along these 
lines. Crucibles that have been used only 
once or twice scale so much that I must 
discard them—F. F. P. 

ANnsweER.—The scaling of graphite cruci- 
cles is usually caused by keeping them in a 
damp atmosphere. Also, the proper meth- 
ods of applying the first heat have much 
to do with scaling. A new crucible should 
never be placed directly in the melting fur- 
nace. The proper method of handling such 
crucibles is to store them in a warm place 
in order to gradually drive out all moisture. 
With large crucibles, the best results are 
obtained by thoroughly drying them as 
above, then placing them upside down in 
the furnace and heating very slowly to a 
red heat. Then they may be turned and 
used for the regular melt. A new crucible 
usually gives the best results if it is glazed 
well with borax previous to inserting the 
charge of metal. We usually fill it about 
half full with borax and fuse the borax, 
then pour the fused borax out on an iron 
slab. This fused borax may be crushed and 
used for all fluxing of metals. A crucible 
which is glazed in this manner will last 
much longer and the metal will not stick 
to the sides of the crucible nearly as much 
as in an unglazed one. We have used cru- 
cibles for as high as thirty fusions when 
treated in the above manner. However, 
there is no guarantee that a crucible may 
last for any definite time, as some of them 
go to pieces after two or three melts, while 
others may last for much longer. We would 
suggest that you always keep graphite or 
any kind of crucibles in a very warm, dry 
place, if you wish to avoid scaling. 








Make a New Year’s resolution to add to 
your technical knowledge by keeping a 
scrap book of THE JEWELERS’ CrRCULAR’S 
technical pages. 
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MAKE YOUR ARRANGEMENTS AT ONCE 


with the Horological Department of Bradley Polytechnic Institute for a course in Watchwork, Jewelry 
and Engraving, to begin as soon as possible, as every day that you are not attending Bradley will be money 
lost if you really anticipate taking this course. 




















Bradley has thousands of students scattered 
all over the country, and many working in 
foreign countries. We have thousands of 
the very highest class recommendations and 
a few of them are contained in the catalogue 
which we furnish free of charge. 








\ thorough organization; a system that has 
been worked out by years of experience in 
handling thousands of students, adopting 
some special line of work, eliminating things 
that were not of the utmost importance. 











Doing things finally adopted and doing them 
well has been the means of putting Bradley 
in the very forefield of Horological Insti- 
tutions. 













Bradley Horological, with its increased 
facilities, is bigger and better than ever. In 
its thirty-six years of existence this great 
school has turned out scores of the best 
workmen of which the country can boast. 












‘igure your affairs so that you can be with 












This entire building used exclusively by the Horological Department of Bradley : . é ag nan . . 
Selptackede Seatliane. ° in the — few — of pen new gt 

ne Of our latest catalogues will prove o 
At present there are 245 students in attendance, about evenly divided betw interest to you. Address: 





civilian and Federal. Several of these afe working on their third year. 


BRADLEY HOROLOGICAL Peoria, Illinois 


















THOMAS J. 


DEE G& we O., 
REFINERS 


Let sp 1 aga Mtoe Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
ie . igi ° and solders in 10Kt., 14Kt., 
solders and wires, also Piatinum and Plated Scraps. 18Kt., also white golds and 

red golds. |B) 2 Same 010) © Bhs) 


5%, 10% and 15% irid- 
é MANUFAC I URERS aa 
ium platinum. jompertion. 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. eS 
Refining and Manufacturing Plant: 


Purchasing and Sales Dept.: 
5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 
ee 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 


receive the same courteous treatment which has for so HAT 
long a time characterized our house. Our prices are OURS IS THE HOUSE = 


P right. We add only a fair and legitimate profit to the “DE ERS THE GOODS” 
AS IT REACHED US actual cost of the job. We don’t believe in killing the ; vensauia ee a 
iece of workis absolutely guaranteed to be right. 


goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every pi : 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO. (isirineta) 5 Eerwores Bite 




























AS IT LEFT US 
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Setting a Mosaic Brooch 











Written expressly for THe JEWELERS CrrRCULAR by ELecTROGRAPHER, 














EW jobs that come into a jeweler’s shop 
cause more of that shuffling and dodg- 

ing on the part of the workmen to avoid 
taking tricky work, than the precious 
family heirloom, such as a carved ivory, 
mosaic, or feather picture brooch, which 
has to be repaired or reset. The latter is 
the product of one of the South American 
republics, but all, and others of a similar 
nature, too, require very careful handling. 





Fic. 1 


No great heat can be applied to the mount, 
nor pressure to the article, caution, patience, 
and alert wits are quite indispensable or 
there is soon trouble with the job. 

And, of course, the thing is always in- 
valuable to the owner, cannot be replaced, 
has been in the family for generations, or 
has belonged to some very dear relation, 
etc., etc. Often the workman wishes the 
very dear relation had taken it with her, for 
it generally will not stand much heat in this 
world, although it may give rise to con- 
siderable trouble if anything goes wrong. 
For, often these goods belong to fussy fe- 








Fic, 2 


males who will talk for an hour over it 
when handing it in, and for a week over it 
when it is handed out, if everything is not 
right, and her tongue will do the jeweler 
more harm in that time than a year’s ad- 
vertising will put right. We all know these 
jobs, and can scarcely wonder that the work- 
man tries to dodge them. Alas! the jeweler 
cannot do so always, and the idea of this 
article is to give a few hints how such jobs 
can be tackled without danger or disaster. 

In Fig. 1 is shown an ordinary mosaic for 
making into a brooch, which is taken as a 
sample of these tricky jobs. Others are 
paintings on glass, shell cameos, miniatures, 
perles de coque, etc. In every case, heat 
cannot be applied, and if repairs are re- 
quired to a mount ready made, the removal 
of the precious ornament is necessary. In 


some cases the mount has worn so thin and 
is so fragile that the best thing to do is to 
urge the customer to have a new one made, 
and sometimes they can be persuaded to ac- 
cept this, when the workman may be re- 
lieved of much trouble if the mosaic is easy 
to unmount, and the advice here given is 
followed. 

Usually the mount, to be in keeping with 
the mosaic, should be fairly massive in ap- 
pearance, but the expense of this in gold 
is not always accepted cheerfully, and gen- 
erally the contract is a compromise. How- 
ever, something like the side section shown 
in Fig. 2 should be the idea. This gives as 
good an appearance as a low price can be 
expected to do. There is the minimium of 
gold with the maximum of depth to the set- 
ting on which appearance depends so much 
in this class of mount. At A, Fig. 2, is 
shown a metal ring, which supports the 
mosaic in the gold frame. This is a bend- 
over mount, pressure being applied at B suf- 
ficient to bring the edge over on the mosaic 
after it has been placed. This, of course, is 
merely a cheap job and will probably have 








A? 
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to be done in nine karat or other low grade 
gold. 

A better form of mount is shown in. Fig. 
3, where a broader section of metal at the 
front of the brooch gives a nicer appear- 
ance. This also has a ring of inferior metal 
inside the mount to support the mosaic. 
The sight bending over of the setting at the 
back of Fig. 2 is not enough to prevent the 
placing in of the mosaic, while the ring 
not being soldered can be easily squeezed 
through from the back. When in place it 
can be pinned, if preferred, from three sides 
as at A, Fig. 3. The setting itself may be 
made in two parts, if desired, the broad 
face B being of fine metal and the side ring 
of lower grade. This, of course, would 
mean soldering, and the job may not pay 
for the fine gold—again a matter for the 
customer to decide as his pocket dictates. 

For a very fragile article, a mount some- 
thing like that shown in Fig. 4 can be recom- 
mended. In this there is neither heat nor 
pressure employed after the article has once 
been placed in the mount, beyond that neces- 
sary to bring the leaves under the ring to 
keep it in place. Again, the ring may be 
of gilding metal, or brass, and the main 
band forming the mount of lower grade gold 
than the front. This would demand a solder- 
ing operation, but offers no great difficulty 
to the experienced workman. 

Another way of using the same style of 
mount is for the ring inside to be held by 
pins pegged through the side. The latter 
then would not need the perforations and 
would be all the stronger in that case. 
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Three or four pins would be ample and 
would probably hold the ring more firmly 
than it would be held by the leaves in the 
other case. In a job where expense was not 
so much objected to, the pins may be made 
with fancy heads and double the number 
used to form an ornamental edge to the 
brooch. 

In Fig. 5 is shown yet another, and in 
some ways a superior style of mount. In 
this the front ring could be soldered onto 
shanks wide enough to rivet through and 
may be of any grade gold required. There 
is no reason why the shanks should not be 
of gilding metal. Three or four would be 
enough, or, if preferred, a ring may be sub- 
stituted. The front ring, or band, should 
be wide enough, and thick enough, to come 
down well over the support and to give a 


as 


L 











Fig. 4. 


good appearance to the finished brooch. 

The supports may be a ring which would 
make a good job. In that case the outer 
part may be required of gold and the inner 
of metal. In that case a soldering of the 
two would be necessary, but nothing dif- 
ficult is shown. If preferred, the supports 
may be strips, a little wider than the shanks, 
and then probably some quality of gold 
may be desirable to make them firm—again 
a matter dictated by the capacity of the cus- 
tomer’s pocket. 

In any case, a plain flat ring would then 
have to be fixed on the back for the pin 
and clasp. These would be soldered on 
first, and the back ring could be pinned to 
each of the supports. These, if taking the 
form of a ring, would obviate the necessity 
of a back ring, the pin and catch being 
soldered thereon before it is pinned to the 
shanks of the front ring. In the writer’s 
opinion, a back ring or band of metal would 
improve all the mounts shown here, but it 
is no use laying down an arbitrary rule 
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which the first customer may _ shatter. 

The usual finish for these antique treas- 
ures is generally a polished or burnished 
surface. It will be obvious that once the 
mosaic is in place the labors on the mount 
should then be only the lightest necessary 
to finish off the job. For instance, the pin- 
ning should be smoothed off on the surface 
and the finishing done with the burnisher. 
Polishing with a mop-on a lathe would need 
the greatest care to prevent damage and 
should not be risked. Coloring should be 
done before putting together, if this is de- 
sired, but usually the finish is an old-fash- 
ioned coloring by rouge and hand, after 
burnishing, which goes well with this class 
of ornament. Where the ordinary coloring 
is desired, the value of pinning with orna- 
mental heads and riveting from the inside 
will be at once obvious where the form of 
mount lends itself to doing so. 
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THE 
HERPERS 


CATCH 





9g, s yg 


1289 $15 761 soo s BO 





NEWARK, 


ESTABLISHED 1865 


Made in eight sizes 


WITH OR WITHOUT KARAT STAMP 
ALSO WITH YOUR TRADEMARK 





With Patch 


Twenty-one years old and still the 
Best and Most Reliable. 


“Try them and be convinced. 


99 9 


855 iil '724 


HERPERS BROS. 
NEW JERSEY 
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Refiners 


Gold 
Silver 
Platinum 
























HANDY @®@ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 




































a single pennyweight. 


gold, in platinum, in solders. 





learn—the 


is needed. 





are 





sonable — little 


You Have a Treasure Island 
in Your Shop! 


Recover your Platinum—with hard platinum 
worth $126 an ounce you can’t afford to lose 


Recover your Palladium—it is being used 
more and more every day as an alloy in white 


Recover your Iridium—worth $300 an ounce. 


And your Gold, and Silver—buried treasure, 
hidden away in old wastes and jars, or 
lost through faulty refining methods. 


Learn to do your own refining! 
Hoke Instructions are easy to 
charges are rea- 


equipment 


It’s time to start your 
yearly 


Clean-Up— 
you going to 


get every bit of 


worth out of 
every bit of 
waste? 





NOTICE 


Established 1858 


Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the “guess” out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “‘get in 
touch”’ today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 





Bullion Dealers, Refiners and Smelters 


L. Lelong &*Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 


ill 


a 








, - ——- 





UNITED STATES PATENTS 


Issue of Dec. 12, 1922 





1,438,264. FASTENER. Orar M. RyGu, Minne- 
apolis Minn. Filed March 22, 1921. Serial 
454,334. 1 Claim. 


A fastener of the kind described comprising a 
sleeve open at one end and having its opposite end 






=> Fn 


slotted and apertured, a plunger working in the 
open end of the sleeve, a bar integral with the 
plunger and extending through the sleeve and 
working in the slot, and a hook carried by the 
bar, the free end of the hook normally passing 
through the aperture and lying within the sleeve. 
1,438,427. TIMEPIECE, Henri Coromes, 
nes, Switzerland. Filed May 13, 1921. 
469,311. 3 Claims. 
A time-piece including a winding stem formed 
of an inner secticn and an outer section, means 
for coupling and uncoupling said sections by rela- 


Tavan- 
Serial 





tive rotative movement of the same, a pinion 

moved by said stem, and means engageable with 

said pinion for locking said pinion against move- 

ment in order to permit the outer section to be 

coupled to or uncoupled from the inner section. 

1,438,550. INITIALED BUCKLE PLATE, AND 
THE LIKE. AsraHam Potrtak, New York. 
Filed Aug. 18, 1922. Serial 582,656. 8 
Claims. 

A plate having an opening in the face there- 
of and an initial applied thereto, said initial being 
adapted for exposure at said opening and to be 
directly sprung into pcsition thereat, said opening 





having opposite inwardly converging beveled edges, 
and said initial having at its opposite ends bar 
members to engage the back of said plate and 
angular flanges to interlock with said beveled edges 
and extending laterally beyond the vertical planes 
of the outer edges of the initial and lying within 
said opening, 
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1,438,835. VANITY CASE. 
DALL, Newark, N, J., assignor to Scovill Mfg. 
Co., Waterbury, Conn. Continuation of ap- 
plication Serial 454,591, filed March 22, 1921. 
This application filed Feb. 20, 1922. Serial 
537,995. 2 Claims. 

In a vanity case, a combined cosmetic-holder 
and partition insertable in the vanity case com- 
prising bottom plates having upwardly extending 
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transverse wall members forming a transverse par- 
tition dividing the case into two compartments, 
spring tongues struck up from the said bottom 
plates and adapted to engage the cosmetic carriers 
adapted to rest on the said bottom plates, and re- 
taining lugs struck up from the bottom plates and 
adapted to extend under the rim of the vanity case 
bedy. 

1,438,897. BUCKLE. Joun fF, Carpmitt and 
GreorcE W. Troop, New Britain, Conn., as- 
signors to The North & Judd Mfg. Co., New 
Britain, Conn. Filed Dec. 6, 1921. Serial 
520,301. 2 Claims. 

A buckle comprising a body portion having 
flanges extending along the opposite sides there- 
of, a locker pivoted at its rear end portion be- 
tween the side flanges and having a strap-gripping 
forward end portion, a terminal member of sheet 





metal having a part folded on itself to produce 
inner and outer portions, the inner portion hav- 
ing a resilient lip connected therewith by a 
rounded part to engage against the strap-gripping 
end portion of the locker, the inner and the outer 
portions of the terminal member being in con- 
tact throughout their length, the outer portion of 
said terminal member being pivoted between said 
flanges and having ears adjacent its rear end, and 
a clamping member pivoted between the ears. 
1,438,898. BUCKLE. Joun F. Carpmity, New 
Britain, Conn., assignor to The North & Judd 
Mfg. Co., New Britain, Conn. Filed Dec. 6, 
1921. Serial 520,302. 4 Claims. 
A buckle comprising a body member, a clamping 
member pivotally supported for rocking movement 





by the body member, and an actuator for the 
clamping member, pivotally connected therewith 
and provided with ears through which the pivot of 
the clamping member loosely extends. 


DESIGNS 
61,717. RING OR SIMILAR ARTICLE OF 
MANUFACTURE. Morres SEIGER, New 
York, N. Y., assignor to Morres Seiger and 
Simon Seiger, doing business under the firm 





name of M. Seiger & Son, New York, Filed 
June 23, 1922. Serial 2,799. Term of pat- 


ent 3% years. 


CIRCULAR 


Wittram G. KeEn- 


155 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Registered Dec. 12, 1922 


162,213. HALL CLOCKS, MANTEL CLOCKS, 
AND CHIME CLOCKS. Tue Crincrinnatr 
Crock & Instrument Co., Cincinnati, O. 
Filed March 2, 1922. Serial 160.047. PUB- 
LISHED AUGUST 29, 1922. 

162,234. SINGLE PEARLS AND STRINGS OF 
PEARLS. Mark Dottennetm, doing busi- 
ness as Victor Co., New York. Filed Octo- 
ber 17, 1919. Serial 123,881. Published 
August 29, 1922. 

162,238. STERLING SILVERWARE COMPRIS- 
ING FLAT AND HOLLOW WARE. WIL-- 
t1AM B. Durcin Co., Concord, N. H. Filed 
September 12, 1921. Serial 152,837, Pub- 
lished September 26, 1922. 

162,262. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES. Heupett & 
Trow Co., New York. Filed May 29, 1922. 
Serial 164,641. Published August 29, 1922. 


162,266. WATCH CHAINS. Hicxoxk Manurac- 
TURING Company, INc., Rochester, N. Y. Filed 
May 16, 1922. Serial 163,931. Published 
August 29, 1922, 

162,269. WATCHES AND WATCH MOVE- 
MENTS. Marc Atrrep Hoiranp, London, 
Eng. Filed December 10, 1921. Serial 
156,529. Published September 26, 1922. 


162,277. FINGER RINGS, BRACELETS, 
BROOCHES, AND BAR PINS. Tue A. K. 
S. Jewetry Mrc. Co., New York. Filed 
March 18, 1922, Serial 160,843. Published 
September 26, 1922. 


162,323. MEDALS AND BADGES FOR PER- 
SONAL WEAR MADE OF OR PLATED 
WITH PRECIOUS METALS. Joun B. 
Murpnuy, Inc., New York. Filed April 11, 
1922, Serial 162,127, Published September 
26, 1922. 


162,352, SILVER HOLLOW WARE. Bernarp 
Rice’s Sons, Inc., New York. Filed April 4, 
1922, Serial 161,750. Published August 29, 
1922. 


162,356. CERTAIN NAMED TABLEWARE 
MADE WHOLLY OR IN PART OF PRE- 
CIOUS METAL OR PLATED THERE. 
WITH. Rocnester StampinG Co., Roches- 
ter, N. Y. Filed February 20, 1922. Serial 
159,617. Published August 29, 1922, 


162,363. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES. Suman 
Bros. & Co., New York. Filed April 22, 
1922. Serial 162,776. Published August 29, 
1922, 


162,413. MESH BAGS COMPRISED WHOLLY 
OR IN PART OF PRECIOUS METAL. 
WuitinG & Davis Co., Plainville, Mass. Filed 
March 21, 1922. Serial 161,019. Published 
August 29, 1922, 








Horological Report of United States 
Naval Observatory 





(Continued from page 149) 





Sales of nautical and time instruments 
during the year outside the naval service: 


United States Shipping Board Emergency Fleet 
Corporation: 





182 patrol-boat watches ........+.. $9,646.00 
45 WIMOCWIAIE cic ciccacs socede  iS,eaeee 
20 aneroid barometers ....cecees 260.00 
SO CEE oa: 8 ve ccciecass peice 504.00 
ECT LECT COT ee 142.87 
British Admiralty: 
100 patrol-boat watches ........-- 5,300.00 
United States War Department: 
Se Ee Ore 2,125.53 
Coast and Geodetic Survey: 
ee eT 487.20 
Post Office: 
TS (GUe LOIGUN eka Kcccdwawe noua 338.25 
190 Arma compasses ........e00- 2,150.00 
er Te er or 300.00 
Ichn E. Hand Co.: 
25 patrol-boat watches ......+++- 1,325.00 
ROGGE SOIOE cece esate cnewas $24,388.85 
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Patented 
No. 14,458 


Watch Crystals that can be adjusted to any height and size— 


The New Improved 


G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 
and hunting case. 


GUARANTEED NOT CELLULOID 


G-S FLEXO CRYSTALS are made of a special composition for watch 
vlas l wi t discolcr, shrin} 


crystals only; clear as glass, at I] ne rink or fall out of bezel. 


They fit tight and are dustproof, and will not burn when in bezel. 
Send Bezels and We Will Insert Sample G-S Crystals 


Manufactured and Sold by 


GERMANOW-SIMON MACHINE CO. 


CRYSTALS You CANT BREAK 


WARNING to retail and wholesale jewelers! 
Any one making, selling cr insetting “‘com- 
pression” non-breakable crystals not bearing 
our Trade Mark G-S is infringing. We know 
of certain dealers who persist in infringing 
on our patent rights and we warn them here 
that certain prosecution for damages will fol- 
low as soon as our evidence is completed 
against them. 


Genuine unbreakable crystals can not be in- 
serted without a machine. All unbreakables 
which are sold with the explanation “‘not to 
be inserted by machine” are inferior substi- 


tutes. They are the cause of all the faults 
known about unbreakable crystals. 


G-S Flexo Crystal 
Inserting Machine 
Complete 


LEES & SANDERS 


Ten to 14 Days longer to wait for our 
returns, but they are worth waiting for. 


SWEEP SMELTERS, 


BIRMINGHAM, ENc.. 


PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


SIX GRADES 


58 Mill Street Rochester, N. Y., U. S. A. 




















Gold, 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @® SON 
709 Sansom St., Philadelphia 


C.W.BUTTS, Inc. 55! 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches 


Silver 





10 11 12 13 | 14 15 
$1.00 dwt. | $1.25 dwt./ $1.50 dwt. | $1.75 dwt. | $2.00 dwt. $2.25 dwt. 





Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Number 10 low fusing, mainly for repairs. 
Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 





T. 




















The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917100 W. Zist St., Room 411, New York Pat. May 25, 1920 | 




















